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HAILING PACKARD'S GOLDEN JUBILEE—The newest and the oldest in Packard cars flank Kari M. Greiner (left), sales vice-president, 


and George T. Christopher, 


optional on lower-cost Packard lines. 
in Warren, O., 


Sparks 


Flowers and _ cultivated sales 
bloom in May. 
* 

Steel output may drop to 75-80 
percent of capacity by year’s end, 
some authoritative sources say. 
That wee whisper must be from 
those shouting a few months ago 
that Uncle Sam should get into 
the steel business! 
. * 


Need Is There 


It may take two more years for 
auto plants to catch up with the 
war-amassed demand for cars, ac- 
cording to the Department of Com- 
merce. 

Approximately 6,000,000, or about 
20 percent of all the cars on the 
road, were said to be over the age 
(12 years) at which most of them 
are normally scrapped, it was esti- 
mated. 


* * 


- * * 


Spring Sales Up 

Retail sales of motor vehicle 
dealers in March were 26 percent 
higher than in February and 10 
percent higher than March of last 
year, according to preliminary fig- 
ures released by the Census Bureau. 

Only motor vehicle dealers re- 
ported higher sales in March, 1949, 
than in March, 1948, while all other 
retail establishments averaged 6 
percent less dollar volume for the 
same periods. 


Top Cars 


New car registrations for all 
states in January, plus 47 states 
for February and 22 for March: 
1949 Pos. Make 1948 Pos. 

1—122,246 Ford 94,991— 2 

2— 87,665 Chev. 121,088— 1 

8— 62,418 Plym. 57,191— 3 

4— 55,995 Buick 41,147— 4 

5— 35,887 Dodge 37,488— 6 
6— 338,119 Olds. 27,615— 7 
J— 31,742 Pontiac 38,019— 5 
24,218 Hudson 15,575—13 
22,376 Stude. 22,764— 8 
21,072 Mercury 21,181— 9 
18,757 Nash 18,926—10 
17,782 Chrysler 16,301—IL1 
14,546 DeSoto 12,328—14 
13,783 Packard 8,356—16 
12,762 Cadillac 6,601—17 
7,040 Lincoln 3,083—20 
Kaiser 15,754—12 
4,258 Frazer 11,128—15 
Willys 4,157—18 
Crosley 3,190—19 
Anglia-Pref. 
Austin 
Total All Makes 
601,249 577,797 

For further details see page 

22, today’s issue. 
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‘ president and general manager. 
standard equipment on the convertible (above) and other cars in the highest-priced Custom Eight series. 
New Packards include 77 major improvements, mostly under the hood. First Packard, built in 1899 


still is in operating condition. (See other photos on pages 22, 35 and 3%.) 


Ultramatic later is to be 


Golden Jubilee Packards 
Offer Ultramatic Drive 


PACKARD is shooting for 10 per- 
cent of its price class with its 
new Ultramatic drive which will be 
introduced with its Golden Anni- 
versary models at dealerships 
May 7. 

The new transmission is among 
77 major improvements cited for 
the new models by Packard Presi- 
dent George T. Christopher. 

Prices of the new line were to 
be revealed at a dealer meeting 

today (May 2) in Detroit’s Ma- 

sonic Temple. 

Tomorrow (May 3) Packard deal- 
ers will conduct a mass driveaway 
of 2,000 gold-painted cars from the 
company’s proving grounds near 
Utica, Mich. 

*” * * 


HRISTOPHER said that Pack- 
ard’s new drive will do any- 
thing any other automatic trans- 
mission will do and has the plus 
factor of economy. At any speed 
(Continued on Page 35, Col. 1) 


Car Sales Boom 
Still Continuing; 


Trucks Improve 


HE SPRING boom in new-car 
sales, which started in March, 
gives every 
|continued in April. 
| Confirmation that new-car sales 
jare still booming came from Nash, 


breaking the company’s 20-year | 
records. 

Nash sales in the first three 
weeks of April were 28.4 percent 
above March totals, the company 
said, pointing out that March 
sales had been 40.1 percent above 
those of February. 
| The trend was borne out by early 
reports from Clevelanii and Akron, 
both of which reported increased | 


+ * ~ 


Ts CLEVELAND for the week | 
ended Apr. 16, new-car sales | 
|numbered 1,263 units, 46 percent | 





jabove the April average last year. | 
New-car sales in Summit county | 


(Akron) for the first three weeks in 
April exceeded 1,200 units. Sales 
during March totaled 1,383, against 
1,372 in March, 1948. 

While these registration statis- 
tics were bringing smiles to the 
faces of new-car dealers, new- 
truck dealers could be pardoned 
if they, too, seemed to be regard- 
ing the world more optimistically. 


New-truck registrations for} 
March have shown a decided turn | 


(Continued on Page 6, Col. 3) 


motion. 


indication of having | 





| which reported last week that sales | 
in the first 20 days of April were | 


sales for the first part of the month. 


HE COLORFUL Se-senr “Saga 


of Packard” is traced in a 107- 
page book released by the com- 
pany in connection with the intro- 
duction of its Golden Anniversary 
models. 

Packard personalities who play 
prominent roles in the tale in- 
clude James Ward Packard, first 
president, and his brother, Wil- 
liam Dowd Packard; George L. 
Weiss and W. A. Hatcher, other 
factory pioneers; Henry Bourne 
Joy, who set Packard up as a 
going concern in Detroit, and 
Earle C. Anthony and Alvan T. 
Fuller, veteran dealers. 

Most Packard executives hold 
long tenure with the company, and 
the frontispiece of the history de- 
clares Packard to be “America’s 
Oldest Continuous Maker of Auto- 
mobiles Under a Single Manage- 


ment.” 
* + + 


A§ COMPANY president in the 
early 1900’s, relates the history, 
James W. Packard coined the slo- 
gan that was to become insepar- 
ably a part of Packard sales pro- 


One day in this period Packard 
was said to have received in a 
mass of mail a letter requesting 
the company’s “sales literature.” 

“Tell him,” Packard instructed 
his secretary, “that we don’t 


THIS WEEK—NET PAID ABO 


36,903 


$8 Per Year, 25c Per Copy 


Independents Hit Hard 
As Brake Strike Cuts 


Record Output Drive 


UAW Okays Lincoln ‘Speedup’ Walkout 


for May 5; 


Week’s Production Off 6,000 to 128,386 Units; 
K-F, Packard and Nash Closed 


* * 


GTRIKE fever was spreading 
throughout the industry last 
week as a showdown fight shaped 
up over production control. 

At press time Thursday, there 
was no indication of an imminent 


+ 


Packard's new automatic transmission, called Ultramatic drive, will be | Settlement of the key Bendix Prod- 


ucts. strike, which had _ closed 
Kaiser-Frazer, Nash and Packard. 
|A meeting called in South Bend 
|by federal conciliators failed to 
raise peace hopes Wednesday. 

The UAW Executive board, in 
special session Thursday, author- 
ized an “anti-speedup” strike for 
May 5 at the Detroit Lincoln 
plant. The board named a com- 
mittee to investigate the produc- 
tion rate dispute at the Ford 
Rouge plant. Company spokes- 
men said Ford would “willingly” 
consent to further negotiations in 
the controversy. 

Earlier in the week, Plymouth 
and Packard production had been 
halted for brief periods by labor 
disputes. The Plymouth shutdown 
resulted from a wildcat strike at 
its Briggs body plant. Another 
wildcat strike halted output at 
Chrysler division’s body plant 
Wednesday night. 

* * 


At BENDIX PRODUCTS, early 
hopes that the strike would be 
short-lived were dashed by com- 
pletion of arrangements to remove 
GM and Ford brake dies from the 


South Bend plant. 
was seeking to ship out its Bendix 
brake dies, while other affected | 
makers reportedly were canvassing | 
other sources of supply. 

UAW strikers withdrew their| 
picket lines to allow removal of | 
the Ford and GM dies, but an ap-| 
parent change of union strategy | 
prevented trucks from carrying out | 
Hudson dies Thursday. 

Both the Bendix management 


and UAW Local 9 were standing | 


firm on their original positions 
in the controversy, which cen- 


tered around incentive produc- | 


tion rates in the brake shoe de- 
partment of the plant. 





have any sales literature. Tell | 
(Continued | on Page 22, Col. 1) 


Millard E. Stone, Bendix Prod- | 


_(Continued on Page : 34, Col, 1) 


Hudson also|.° 


+ * 


ORE CARS and trucks were 

built during April in U.S. 
plants than in any previous post- 
war month, but a strike at the Ben- 
dix plant in South Bend last week 
posed a serious threat to May 
schedules. 


Last week U.S. plants rounded 
out April by building 104,692 cars 
and 23,604 trucks—a total of 
128,386 vehicles, according to 
Automotive News estimates. 

Thus, the previous week’s pro- 
duction of 134,449 units stood as the 
industry’s best postwar weekly 
mark. After revision, that total in- 
cluded 108,848 cars and 25,601 trucks. 

U.S. production in April, accord- 
ing to preliminary tabulations, com- 
prised 432,848 cars and 104,900 
cars—a total of 537,765. This com- 
pared with March output of 404,351 
cars and 115,927 trucks—a total of 
520,278 units. 

> * * 
ITH Nash, Kaiser-Frazer and 
International Harvester already 
affected, Packard was the latest 
Bendix strike victim, closing down 
Thursday “until further notice.” 

Nash and K-F had ceased opera- 
tions the week before, being fol- 
lowed early last week by “curtailed” 
attivity at International. 

Although Hudson output last 
week was again affected by a 
parts shortage, a company spokes- 

(Continued. on*Page 37, Col. 1) 


’ Production 
Automotive News Estimates 


* 


| 


| 
| 


Last Prev. 
Week Week 
For complete production totals 
by makes, see table, page 37. 


Effects of Eased Reg. W Dou biful 


T PRESS TIME Thursday, mod- 

ified terms of Regulation W 
allowing 24 months to pay had 
been in effect only 48 hours. It was 
still too early to gauge their effect, | 
although few doubted they would | 
provide some stimulus to both new 
and used-car sales. 

However, it was not expected 
to provide the whole answer to 
the sagging used-car market, 
which reflects indecision of buy- 
ers on the auto price pattern. 
Some observers were outspoken | 

in their belief that new-car prices | 
must take a substantial drop be- 
fore the public accepts the pattern. 


THERS contend that substan- 

tial price cuts are months 
away, and that the spring auto 
fever can’t hold off much longer. 

In this view, once the public 
sees the market tightening up, 
people will decide to accept the 
pattern that exists now and get 
into the market. 


| percent. 


This, of course, would set off a 
rush that would hold up the mar- 
ket for several months. 

. * * 


ASHINGTON sources said that 
the Federal Reserve Board in- 
creased the time period from 21 
to 24 months after noting increas- 
ing signs of rising unemployment 
and falling commodity prices. 
The board also reduced down 


| payment requirements on all items 


except automobiles from 15 to 10 
Car down payments re- 
main at one-third of the total 
price. 

The reason why the automobile 
down payment is greater than that 
of other goods, an FRB spokesman 
explained, 
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is because motor cars| 


are relatively more scarce than any 
other items on the official list. 

The spokesman also contended 
that one-third down is in line with 
the installment terms offered by 
dealers in prewar days when there 
were no controls in effect. 

That point, however, is debat- 
able, since prewar terms were 
extremely flexible, depending on 
whether the buyer was consid- 
ered a good risk. 

This is one of the grounds upon 
which the auto industry objects 
basically to consumer credit con- 
trols. Auto men point out some 
buyers are good risks at 25 percent 

| down and 30 months to pay, while 
| others are poor risks at 50 percent 
down and six months to pay. 

Controls tend to set the mini- 
mum as well as the maximum at 
|the allowable figure. 

* * * 
| PRES LATEST liberalization of 
Regulation W is the second 
(Continued on Page 31; Col. 1) 
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AUTOMOTIVE NEWS, MAY 2, 1949 


|PRA’s Report on °48 . . . 


3 Million Vehicles Added to Highways 











































WASHINGTON. — More than /|tions in 1948, as compared with a|rural roads in February of last 
three million private and commer- | total of 37,841,498 private, commer-| year, and was 35.6 percent mor: 
cial vehicles were added to the/|cial and publicly owned vehicles|than the volume reported for Feb- 
flood of traffic on the nation’s high- | registered in 1947. ruary, 1941. 
ways in 1948, according to final re-| A total of 491,165 motorcycle reg- city streets in Febru 
ports received by the Public Roads | istrations, including publicly owned ie ca = aa percent from thx 
Administration from state authori- machines, also was reported. estimated total for the same month 
ties. _ Commercial vehicle registrations, | ), 5+ year, and was 27.1 percent 
The reports showed that 40,622, |including trucks and buses, rose| shove the volume of city travel in 
264 privately owned automobiles | from 6,641,611 in 1947 to a total of | popruary, 1941. t 
and commercial vehicles were 7,360,810 in 1948, an increase of 719,- i ie , 
registered in the United States |199. The number of trucks regis- c ; 
last year. This was an increase (tered last year was 7,227,380, as GM Net Rises 
of 3,261,801, or 8.7 percent, over |Compared with a total of 6,512,628 
the 1947 total. | truck registrations in the preceding Sh ar 1 Over g 
The number of publicly owned |¥e@r. This was an 11 percent in- P af if ; 
; crease. ° 4 * 
A COVERED 1.860 MILES ON MARATHON—Drivers Dennis Buckley, Charles Goodacre and a ia. cand ‘otal of | Privately owned automobiles First ’48 P eriod 9 : 
an r i rtible, i aa oe 7 . 
63 AAA records on the lndlamepeits epeoduey tn a Megbepeed endurance = which lasted 41,151,326 motor vehicle registra- | ee irateans aan yn NEW YORK.—Net profit of Gen- 0 
from Apr. 12-19. The car is the first of a foreign make to hold a U. S. stock record, S, oe Ss eral Motors for the first quarter t 
Austin states. an increase of 2,542,602 over the was $136,763,338, compared with 
~The a oe oa out Se a and taxi- | 556 481,412 in the same period of : 
a = . jr., chairman, 
W’Donald, Cooper Seventeen states reported an in- late a —_ Wilson prcaident. an- Oo 
crease of 10 percent or more in| 0. nced last week. t 
Now at Crosle * private and commercial vehicle |™ x t ded : a 
ys registrations. Highest percentage — "Gaalaas she Ceewenet to 
: . increases were reported by West|share e | 
CINCINNATI.—W. A. MacDonald and South Dakota, in that order.|common shares ouistandilg, & tr | 
and Fred R. Cooper, both former The three states having the largest | deducting dividends on the pre | 
¥ ey te i iq |ferred issues. This compared with 
sales vice-presidents of Kaiser- total registrations were California, , aside : 
P $2.12 in the initial 1948 period. | 
Frazer Corp., have become asso- New York and Pennsylvania. ; | 
ciated with Crosley Motors, Inc. Motor vehicle travel on rural Net sales in the first quarter 
and have acquired stock interests roads and city streets throughout | soared to $1,282,324,474, against $1,- 
in the company, Powel Crosley jr. the country was higher during | 089,151,693 for the same period in e 
president announces. " the past year than in any previ- | 1948. g 
Association of the two former ous year, and the upward trend The firm’s 435,000 stockholders % 
K-F officials, both of whom have ae ae os the first two | were told that income ny oe =. 3) 
been active in the automobile in- - montas 0 Is year. ter was 10.7 percent of sales. For n 
dustry for many years, marks the * it The Public Roads Administration |the corresponding period a year b 
rst step in a program to triple the | "cha Studebeher, tether of the five. toa! who founded ond Dienesred the sedebater | Ten orter, an estimated total of 14,-/ago, it was 9.4 percent, but below 
number of dealers handling Crosley oreaateation, comes ‘out of retirement to do its bit for the coming Opportunity Savings | 78% Million miles of travel on rural /the 1936-41 average of 11.5 percent. tl 
cars, Crosley said. Bond campaign, May !6-June 30. The wagon, which brought the Studebaker family to Indiana | roads in February, the latest month! gales in value for the first quar- ly 
caving sold more than 60,000 | (ame goversmont tor poricipetion in tee competge. Air Fores, tromeort poner’ wth (20%, Wich figures were available. | ter were the largest for any quarter . 
. ° Vv nm ° ici ' ' ie ca ai ° 1 rce trans r nes ' i ‘+ : 
Crosley cars through fewer than fly the venidles to commen throughout the county Wess they will be coed Se parade This was an increase of 11.2 per-|in GM history. They were at an 
1,000 active dealers, we are con-| and display purposes while the campaign is in progress. The Studebaker wagon is being cent over the volume of travel on| annual rate somewhat higher than t 
loaded here on an Army C-82 from the Greenville (S. C.) Air Force base. ii i eo oe year 1948, and over three . 
dtiomeinatinibchint ® times the 1936-1941 prewar average ! 
Studebaker Net of $1.6 billion. P 
Tops $5 Milli fonstin terms of Gollars forthe 
ops mii08n ations in terms of dollars > 
first quarter of 1949, the report de- L 
clared, recognition must be given “ 
For Quar ter not only to the relatively high level J | 
SOUTH BEND.—Studebaker and ™ | of physical production and employ- hs 
its subsidiaries in the quarter end- <4 |ment but to the higher price level th 
ed March 31 had a consolidated net m |since the war. ae oe x 
income of $5,207,800 after all are much greater than wou ave Se 
W. A. MacDonald Fred R. Cooper charges, including depreciation and resulted from a similar volume of of 
vinced the low-priced automobile is provision for federal and Canadian sales before the war. to 
moleiea hate ihe es ” Crosley said income taxes. The report pointed out that a or 
He Ritened that MacDonald and| __7 #8 is equivalent to $2.21 a share dividend of $1.25 per share was co 
Geeper ar covarin lans to|°™ 2,355,461 shares of common paid on the common stock in the an 
senet ex ae the caheuns dis- | Stock outstanding. It compares first quarter of 1949, while 75 cents in 
aine-dealer organization, which | With a net income for the quarter per share was paid in the first 
Geld may ews 3,000 by the |¢nded March 31, 1948, of $4,251,847 quarter a year ago. . 
end of the yeer. , after all charges, or $1.80 a share. Net working capital at March 31, t 
MacDonald has had 29 years’ ex-| Net sales in the first three 1949, amounted to $1,192,413,268 P 
perience in the automotive field.|™onths of 1949 totaled $113,709,373, compared with $1,086,680,131 at Dec. le 
Before his association with Kaiser- | #8 Compared with $91,670,777 in the 31, 1948, and $949,583,053 at March e 
Frazer, he was vice-president of corresponding period of last year. 31, 1948, te 
Hupmobile and later became assist-| A total of 69,326 passenger cars At March 31, 1949, cash amounted n 
ant to Joseph W. Frazer when the | 294 trucks were sold in the three to $282,721,161, and the amount of | s) 
latter became president of Willys. | months a March 31, 1949, as short-term U.S. government securi- _| 
Overland, compares Wan nee tn the came ties held was $544,644,011. The | 
Cooper has been associated with | Period last year. greater portion of these securities | 
Frazer for 25 years in various ex-| AS of March 31, Studebaker’s was held in anticipation of the pay- 
ecutive sales capacities, with the | —— wane Season ment of income taxes. The current D 
Ss ’ , : sas . : i 
Chrysler Corp., Willys and K-F. lag ag and $36.969.581 on| ENTERTAINMENT FOR THE KIDS—AI Frank (center), operator of Shaker Motors, Inc.| liability for U.S. and foreign in 
Pert ane ee ae March 31 1948 Current ensete ant (Studebeher), Cleveland, 7 Cnedus amen Soe i te ¢, ar Zio taxes ee of March, ia 
’ ° | entertainin em af & pa or ec ren o' ealership Ss. es anager orris i. 
Kramer Auction |of March 31, including cash and/| Siege! doubled as one “a the clowns for the occasion. gs rmadl- ig “ Sinai 81. totaled pl 
| government securities of $42,999,-|~ ; = — a ee ne to 
Realizes $18,070 627, totaled $95,446,971, while cur- ° | $890,352,201, compared with $786,- tio 
ST. LOUIS.—A total of more than "yfbgdamuiies amounted to §53-| Tycker Jury Nears Windupy ‘sic st wacn tiie ten 
; .—A total of more than | 474, ; > ; 
$18,070 was realized last week when Ko earlier the company had ‘ a 9 fey - iventerien toe Bo we 
part of the assets of Arthur F.| cash and government securities of R £ Pl D a ores eee wee oo lal 
Kramer, alfalfa field automobile | $37,495,866, current assets of $78,- eorgantza ton ans ue of operations. ba tice we 
dealer, were sold at auction in Jer-/ 928732 and current liabilities of | ona ; : 
seyville, Ill. More than 2,000 per- | $41 959,151. CHICAGO.—This is expected to | $32,000, thereby netting a $2,000 Hudson Doubles Ww 
a ne a and . — be a climactic week in the affairs | profit. x vic 
so large that police were force |of the Tucker Corp., marking the | Proceeds from the house and ° ~ me 
to pe red . oe ons See 28% Sales Jump probable windup of the seseeel from the sale of two company ‘Net in Quarter a se} 
Se Se nee OF the Ware am grand jury investigation, which got) airplanes for $27,500 in the same | pRTROIT.— Hudson Motor re ga 
1948 Cadillac and nine 1948 Chevro- | Claimed b Nash |under way Feb. 21, and the dead-| week brought in a total of $61,500, | ported consolidated net earnings lak 
lets were among the items sold. vy line for submitti rganization | ar: 
i ’ CRERRE Netgear or enough to keep the company | Thursday for the quarter ended 
The proceeds will be applied to} F. A i] 1 20 plans. going for slightly over a month | y q . 
pay off Kramer’s creditors, the | or prt ~ 3 : March 31 of $3,678,326, after all 
, Some time ago, Monday (May at the current rate of expendi- | oh s, including depreciation. in 
chief one being the U. S. Bureau of || DETROIT. — Deliveries to cus- 2) had been set by court order as | ture for skeletonized maintenan ey eee Dongs , 
ich claims ‘ ’ 3 el fa 7 c® (terest and provision for federal 
copie Pagan whic ae tomers of 1949 Nash automobiles the final date for the trustees, | operations. state and foreign income taxes. 
$262,987 for income ——— | continued ~ the _ ee —_ — ae and John a The trustees secured permission) per share net for the eanete 
° ‘ ° -day periods in April to break and interes groups, such aS | from Federal Judge Michael L. Igoe i 
1,100 Illinois Mechanics 20-year sales records of Nash Mo-| stockholders, dealers and distrib- | to employ an accountant for pur- | ae $1,451 Sg ay > 
Cancel Strike Plans tors, according to H. C. Doss, sales| utors, and creditors, to file plans | poses of auditing Tucker Corp. | combing sented . <r Ge et 
ST. LOUIS—Acceptance by vice-president. for reorganizing the company. books. cn: ieee 
officers of the International Assn. Earlier this month, Nash report- | The trend in Tucker common| Secundo Campini, jet propulsion . 
of Machinists, Local No, 9, of a ed that March sales were up 40.1 | stock quotations continued down-| expert whom Tucker brought to : CemiCraiees.. chee. 
six-cent-an-hour wage increase | PeTcent above February. The up-| ward to a further new low of 50| the U.S. from Italy for work in his| Fire Demolishes Plant 
has averted a strike of 1,100 au- | ‘ttend in Nash sales continued dur- | cents a share bid, as against the $5) specialty, announced that he no Of A Vi Fi 
tomobile mechanics employed in | !"& the first 20 days of April with figure at which the stock was longer considers his contract with uto isor Firm 
300 automobile garages in Madi. | ®" increase of 28.4 percent above | launched on the market. the firm binding. CHESTERTON, Ind.—The plant i. 


the March record, Doss said. 
He added that record-breaking 


Another $34,000 was added to the 
coffers of the trustees through sale 


Campini and another jet propul-| here of Wilbur Mfg. Co., manufac- 


son and St. Clair, IL, across the 
sion expert, Edgardo Fronteras,|turer of automobile sun visors, was 


Mississippi river from here, 





The mechanics had received | S8!es had not yet been affected by | of a house bought by the company | who worked with him appeared be-|demolished by fire. The blaze 
$1.58 per hour under a contract the forced shutdown of Nash/ for use by Lee Treest, former vice-| fore the grand jury, along with|started in the spray room before 
that expired Apr. 1. | plants Apr. 21, resulting from the} president, in suburban Hinsdale.| Maximilo Garavito and Mario Gar-|employes had arrived for work. 


Bendix brake strike at South Bend. | The dwelling cost the Tucker Corp. (See TUCKER, Page 31, Col. 5) 





| Damage was estimated at $75,000. 
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\ NEW-CAR dealer who has al- 
R ways done a good job in his 
territory, and one of the maker’s 
25-year men, addresses this column 
as follows: 

“This morning I received a re- 
quest for statistics from an organ- 
ization in Detroit I’ve never heard 
of. I would suspect that this might 
be an inquiry from another man- 
ufacturer. It might be from my 
own company, but inasmuch as 
they have some people there who 
know all the answers, I cannot 
imagine them asking anybody’s 
opinion. If I had a duplicate of 
their questionnaire, I would make 
a duplicate reply and send it to you. 

“However, they head their last 
page ‘Any comments?’ Our re- 
ply: ‘Plenty—but we refrain! Ex- 
cept to ask, why do manufactur- 
ers continue to supply cars to 
dealers who make a business of 
supplying the illegitimate mar- 
ket?’ 

“I might even hope it was a rival 
company. I think they are the 
greatest offenders in the process 
which keeps the open-air dealers 
supplied, for currently there are 
more of one of its makes for sale 
by these boys on the lots than any 
other one car. In spite of the fact 
that my inhibitions have not large- 
ly influenced anything I might 
think and want to say about my 
own company, I will say that I 
think their products have appeared 
less at the auctions and in the 
hands of horse traders than the 
products of any manufacturer with 
equivalent public acceptance. 

* + * 


Look Facts in Face 


“TT SINCERELY believe that this 

is one thing that ought to be 
hammered on continuously until 
the factories change their policy. 
Some of the boys who believe in 
Santa Claus and gold at the end 
of the rainbow think we are going 
to sit down with the manufacturers 
one of these days and write their 
contracts for them. We are not, 
and we might as well look facts 
in the face, 

“These factories will not write 
any contracts that do not provide 
them with every defense that ex- 
perience may suggest and smart 
legal counsel may imagine. How- 
ever, they are not completely deaf 
to public sentiment, Further- 
more, I think they would re- 
spond and make a genuine effort 


N.J. Completes 


Dealer Series 


NEWARK, N. J.—New Jersey 
Automotive Trade Assn. has com- 
pleted a series of regional meetings 
to bring dealers up to date on na- 
tional legislation as it affects their 
business, Otto P, Henneberger, 
NJATA secretary, announced last 
week. After discussion of proposed 
labor regulations an open forum 
was held. 

Speakers at the sessions were 
William L. Mallon, NADA regional 
vice-president; Courtenay S. Whit- 
man jr., president of the New Jer- 
sey association, and James J. Fa- 
gan, an attorney specializing in 
labor relations. The meetings were 
arranged by Henneberger. 





Index 


. . to Today's Issue 


Advertising News ........-.-.. 
Auto Market Page ............... ‘ 
Car, Truck Registrations, Prices..........- 


Comin 
Court 


Events ........... 
ecisions 
Dealer Doings ... 
Editorial 
Edgewise : : 
Financial a: 
Highways & Safety . 

In the Hopper ....... 
Letterbox ............ 

ae 
Personnel (Factory) 
Production by Makes 
Used-Car Prices, Averages 





(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


to confine the sale of their prod- 
uct to their franchised dealers if 
enough noise was made about it. 

“I still stick to my formula. It 
is very simple. It would work if 
they would just make an effort to 
apply it. The formula, as I have 
suggested before, is to reduce the 
allotment of any dealer on a car- 
for-car basis for every car sold to 
him which reappears for sale in 
the hands of a used-car dealer 
within a stipulated period, say six 
months. It might be said that the 
car could be sold under perfectly 
normal conditions, That the cus- 
tomer might not be happy or might 
be induced to trade it for some 
other car and that this car might, 
before too long, show up in a bad 
environment. 

* - * 


Blames City Dealers 

" OWEVER, these cases would 
be isolated and, if a dealer got 
nicked occasionally, the penalty 
would not be severe, At the most, 
he would lose one car from his 
quota. It would serve to put every 
dealer on the alert, but it would 
do much more than that. It would 
put a crimp in the style of the 
dealers who are the constant source 
of supply of illegitimate operators. 
“I am definitely of the opinion 
that the main source of supply of 
these wholesalers who furnish the 
used-car lots with ‘any make, any 
model, any body type, any color’ 
as may be specified, is a group 
of big city dealers who have large 
quotas. The supply may be sup- 
plemented by a few cars here 
and there from smaller dealers, 

but the principle is the same. 
“The dealers who can afford to 
allocate important numbers of cars 
to these wholesalers either have 
quotas too large for their territory, 





or they are not making adequate 
effort to develop their own terri- 
tories. Perhaps they are getting an 
adequate profit on cars thus sold 
without the usual expense incident 
to the acquisition of business. 
Neither of these conditions repre- 
sent long-time gain to the manu- 
facturer. I think you can well keep 
hammering at this thing. Dealers 
must not be forced to meet illegiti- 
mate competition on their lines of 
cars.” 
* - * 


Don’t Get Stuck! 


ECAUSE it is so timely, this 

conductor quotes from a mem- 
bership bulletin of the Dayton (O.) 
Dealers Assn. in which Manager 
Leonard Murray sounds this warn- 
ing: 

“It has been brought to the at- 
tention of this office during the 
past week that several of our mem- 
bers stand to lose considerable 
money on repair bills, authorized 
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THEY WILL STEER THE COURSE FOR NADA'S 1950 CONVENTION IN ATLANTIC CITY—George Ziesmer, president of National Auto- 


mobile Dealers Assn., has announced appointment of the above committee. 
(left to right): William Frame, NADA director, Mineola, N. Y.; W. L. 
chairman of the committee and regional vice-president, 


It is likely that a few more names will be added. Seated 
+f Malion, regional vice-president, Newark, N. J.; J. E. Wolfington, 
Philadelphia; Fred Haller, chairman of the program committee and a director, 


Washington; Cari E. Fribley, chairman of entertainment, New York state director. Standing: C. S. Whitman, Newark, N. J.; James Brogan, 


Atlantic City; Claude Klugh, manager, Pennsylvania Automotive Assn.; I 
ness manager, New Jersey Auto Trade Assn.; Tom Frost, Warrenton, Va.; James Ladd, Lebanon, Pa.; J. J. Wolf, Westminster 
present for the photo were Walter J. Wilkins, NADA director, and C. D. Henderson, manager, New York State Automobile 








Reinhold 


SPEAKER —R._ €E. 
president of the Ohio Automobile 
is shown on the occasion of | 
his speech to the Montgomery County Auto- 
mobile Dealers Assn. R. S. Jenkins (left) is 
president of the Montgomery county group. 


FEATURED 
(right), 
Dealers Assn., 


New-Car Dealers 
Increase to 519 


In Cook County 


CHICAGO.—There are 11 more 
new-car dealerships in Cook county 
this year than there were on Apr. 1, 
1948, according to the Chicago Au- 
tomotive Trade Assn. Dealership 
population is 519, with 438 of the 
establishments in Chicago. 


In the first three months of this 
year, there were six resignations 
or cancellations and eight new ap- 
pointments. Included in the resig- 
nations or cancellations were four 
Kaiser-Frazer dealers and one each 
for Chevrolet and DeSoto. New 
appointments included two each for 
Oldsmobile and DeSoto and single 
appointments for Cadillac, Chevro- 
let, Hudson and Nash. 


The Apr. 1, 1949, total of 519 new- 
car dealerships is the highest since 
1941. The number of new-car out- 
lets in Cook county, as of Apr. 1 
in the years indicated, was: 1941, 
487; 1942, 443; 1943, 404; 1944, 396; 
1945, 397; 1946 480; 1947, 500, and 
1948, 508, 

Greatest dealer population in 
Cook county is claimed by Plym- 
outh, which is handled by 110 deal- 
ers. Ford is second with 58 dealers, 
followed by Chevrolet with 49 and 
Kaiser-Frazer with 48. 


Conn. Dealers 





by customers, who subsequently 
abandon their cars because they 
owe too much money to some 
finance company and can’t raise 
the money to pay the repair bill. 
This usually results in the dealer 
holding the bag, because’ the 
finance company has prior lien and 
can recover the car by replevin 
action or affecting a compromise 
settlement, which generally is not 
satisfactory to the dealer who rare- 
ly ever recovers even his costs. 


“Your service manager or credit 
manager should be instructed to 
determine tactfully whether the 
customer is over extended to the 
point where the value of the car} 
is far less than his obligations. If | 
a customer informs you that a 
finance or loan company will 
finance the repair bill, be sure to 
get prior approval. When you in- 
vest dollars and cents in time and 
labor in some car, you certainly 
are entitled to know when and how 
you will get your money. 

“As conditions return to normal, 
there will be more and more of this, 
particularly with worn-out cars, 
which have been bought at top 
dollar prices. Don’t get STUCK by 
some CLUCK who is trying to 


Meet June 28-29 | 


HARTFORD, Conn.—An atten- 
dance of 1,000, double that of last 
year’s, is expected at the summer 
convention of Connecticut Automo- 
tive Trades Assn. at the Hotel 
Griswold, Eastern Point, Groton, 
June 28-29. 

The convention committee states 
that there will be business ses- 
sions with nationally prominent 
speakers, an entertainment pro- 
gram and special entertainment 
for the women. 


Missouri Parley | 


Lists McFarland 


ST. LOUIS.—Dr. Kenneth McFar- | 
land will be principal speaker at | 
the tenth annual convention of the | 
Missouri Automobile Dealers Assn.., | 
it was announced last week. 


An outstanding public speaker, | 
McFarland is noted for injecting | 
sound business administration into 
education as superintendent of 
schools at Topeka. He was a hit | 
on the NADA convention program | 








DUCK his obligations.” 


in San Francisco, 





The National Safety Council's 
May “Operation Safety” program 
is aimed right down the automo- 
bile dealer’s alley and dealers all 


ber of reasons. 
The slogan for May “To Check 


Car,” stresses vehicle mainte- 
nance and provides an opportu- 
nity for dealers to urge custom- 
ers to have their cars “serviced 
for safety” before the vacation 
season gets in full swing. 

The May program is timely since 
most cars are in need of a safety 
checkup following months of win- 
ter driving. 

The campaign emphasizes the 
following 10 items: Brakes, head- 





lights, rear and stop lights, tires, 
windshield wipers, mufflers, steer- 
ing, glass, horn and _ rear-view 
mirror. 

A special effort has been made 
to get auto dealers to back the 
May program by enlisting the co- 
operation of the Inter-Industry 
Highway Safety Committee. Other 
co-sponsors of the May program 
are the U. S. Junior Chamber of 
Commerce and the Automotive Ex- 
haust Research Institute. 

Dealers in the automotive and 
allied industries have the best 
chance to make the May pro- 
gram a success since they are | 
certain to contact most of the 
country’s motorists at least once 
during the month. 


Designed for Dealers 


May ‘Operation Safety’ Program Stresses Service 
In Preparation for Summer Driving 


over the country are urged to get | 
behind this promotion for a num- 


Accidents—Double Check Your | 


Ray Chamberlain, convention manager; Otto P. Henneberger, busi- 


d.. 
Dealers, Inc. 






| various states differ widely, with 
|some states reporting as high as 
|34 percent of all vehicles involved 
in fatal accidents in need of serv- 
ice attention. 

The figure has increased stead- 
ily since 1941 when only 8 per- 
cent of all fatal accidents were 
attributed to unsafe vehicle con- 
dition. 


This ties in directly with the in- 
creased age of vehicles on the 
| road. The average age of cars on 
the highways has risen from 4% 
years in 1941 to over 8% years at 
| the present time. 

Of the 41,000,000 vehicles now 
registered in- the U. S., the fact 
that 17,000,000 are 10 years old or 
older further emphasizes the need 
for periodic safety checks. 

Industry backing of the May 
program has been _ widespread. 
Among others, Ford, Studebaker, 
General Motors, International Har- 
vester and Firestone will make pe- 
riodic mention of the campaign on 
their nationwide radio broadcasts 
during May. 

The new television show of B. 

F. Goodrich Co. will also call 

attention to the drive. All radio 
scripts prepared during May by 

the National Automobile Dealers 

Assn. will mention the program. 

Kits for materials for use in the 
promotion of the May “Operation 
Safety” program were sent by the 


| IHSC to all state committee chair- 


men and all state automobile deal- 
er association managers. 





Such a condition works even 
more to the benefit of the car 
dealer since the average visit of 
a motorist is longer at a dealer- 
ship than at a filling station. 

The dealer’s greater supply of 
parts and equipment also gives 
him an advantage in making re- 
placement sales of defective items 
of equipment. 

There is ample evidence from 
Statistics that safety checkups 
could do much to lower the na- 
tion’s accident toll. 

In 1947, for example, unsafe ve- 
hicle conditions contributed to. 16 
percent of all fatal traffic acci- 


| dents. Percentages reported by the 





On the House . 


Second-half production and light 


of conversation in the industry; factory officials guess about 4,100,000 
cars for entire year; close observers expect at least two light jobs 


before year’s end 


giving dealership 


Lincoln will 
simply “Autom 





resign from a 


Pete Wemhoff 


and get some sl 


association is offering a collection service for its members. . . . 

Paul Graves (Detroit) reports that, of 3,077 counties in U. S., 500 
account for 75 percent of all cars sold and 58 percent of trucks; says 
Wayne county (Detroit) in 1948 sold 130,538 cars to capture first, 


followed by Cook (Chicago) with 


Cuyahoga (Cleveland) 46,480. On truck sales, Los Angeles led with 
21,226, followed by Cook’s 19,805, Wayne’s 14,278 and Philadelphia's 
8,845... . Miami (Fla.) used-car dealer association is publishing list 
of average prices paid for cars each week. 





did a swell job on new dealer opening in Cincin- 
nati recently; brought in several top factory sales 
officials who actually worked on the floor, not only 


a sales refresher .. . 
device will carry a “Hydra-Matic” nameplate. 
. John Jewell (Montana) 


pressure on dealers is rising; urges dealers “to 


golf clubs, spend fewer nights playing poker 


Hartford Dealers 
Elect Officers 


HARTFORD, Conn.— The Hart- 
ford Automobile Dealers Assn. 
elected the following officers: 

President, A. C. Hine of A. C. 
Hine Pontiac Co.; vice-president, 
Samuel Grody of Grody Chevrolet 
Co., and secretary-treasurer, Thom- 
as J. Bouvier of Windsor Garage, 
Windsor. Elected to the board of 
governors were Roy Abernethy of 
Abernethy-Packard Co., Robert E. 
Parsons of Farmington and Mar- 
tin J. O’Meara of O’Meara Motors. 







cars are currently the main topics 


. What’s your guess? . . . Hudson 
a fine sendoff but factory men 


call its “Hydra-Matic 
atic drive,” it’s 


drive” 
reported; but 


reports factory 
few country clubs, hide a few 


eep; youll need it.” ... Kansas 


129,499, Los Angeles 118,543 and 


~Pete WemMHorr, 
Editor 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 

M the dealer on every used vehicle accepted in partial payment for a new 

A car or truck, J 3, rory doliar ef gasoline tax collected by state or federal 

governments applied to the building and maintenance of highways. § 4. The 

e elimination of governmental and bureaucratic controls over this industry. 

R 9 5. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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NEWS 


Good Money Being Lost 
To Auto Market 


UTO FINANCE men, who are unusually careful observ- 
ers of the market since they are the boys who put up 
the money, are worried about the continued retailing of 
worn-out prewar cars at prices which are way out of line. 


These worn-out cars are said to represent a time bomb 
for the dealers who carry them, and also they wash good 
money out of the auto market. 


The cars referred to could be any 1942 and older model, 
but, of course, this does not apply to all of them. Some 
are still in good shape despite their years, but it should be 
remembered that even a 1942 model is now about eight 
years old. 


However, we are referring to those models which are 
worn out mechanically and fit only for the junk heap. 


Past credit restrictions have put these cars in a favor- 
able position because it forced some buyers to purchase 
them or nothing. The result is that even despite the recent 
slump, some worn-out cars have sold for as high as $900 
to $1,000. 


This old stuff will have to be washed out eventually. 
There is a chance that the new change in Regulation W to 
allow 24 months to pay will speed the washout. 


A finance man gave the example of a worn-out car that 
sold for $900. It looked okay from an appearance stand- 
point, but had little life left inside. The buyer had to pay 
$400 down, since the finance company would extend only 
$500 in credit. 


In a month, when the buyer found how much it would 
cost him to rebuild life into the car, he let the payments 
lapse. It sold for $450 at a finance company auction. 


The buyer, who might have kept his $400—and perhaps 
saved a little more to buy a good car later—was wiped right 
out of the auto market. The whole industry, in effect, suf- 
fered a loss with him, for with a worthwhile investment in 
the auto market, he might have remained in indefinitely. 


Whether dealers are concerned about this angle or not, 
it would be well for them to make sure that they don’t get 
stuck with an inventory of worn-out merchandise. 








IF AN industry’s ears can burn, 
ours should now be a fiery red. In 
the once powerful Harper’s Maga- 
zine (which now modestly claims 
only 150,000 circulation against, for 

example, Reader’s 


ARE Digest’s fifteen 
YOUR EARS million) a gent 
RED? named Alfred H. 


Sinks really sets 
out to prove what a bunch of Dumb 
Doras are the men who design, 
build and sell American automo- 
biles. The title of his tirade, “those 
big fat cars—Detroit’s big package 
and how it grew,” gives you a hint 
of what he is driving at. 

But it requires several thousand 
words to sum up his conclusion 
that our manufacturers are just 
too plain dumb to realize that what 
the American public wants is small, 
light and inexpensive cars such as 
are built in Europe. Considerately 
he mentions the Crosley, which 
seems to measure up to his re- 
quirements, but fails to explain 
why, if that is the kind of car the 
vast majority of American car buy- 
ers are demanding, this particular 
make has not become one of the 
Top Ten in point of production and 
sales. Certainly it has been on the 
market long enough and enjoys an 
excellent reputation in the market 
which Powel Crosley set out to 
cover. 

* * * 

AMONG THE statements made 
by this self-ordained critic, of 
whose authority or antecedents I 
have not the slightest knowledge, 
let me quote: “Cars have been 
growing steadily longer and conse- 
quently harder to park and maneu- 
ver. As seats have grown wider 
and fenders withered away, the 
car’s bulging sides have become far 
more vulnerable to damage. Not 
only that, but the wider side pan- 
els now used have multiplied the 
cost of body repairs. Such costs 
have now risen to a point where 
some casualty companies refuse to 
insure the new cars. Postwar cars 
will not fit into many prewar 
garages. 

“He is clipped again every time 
he uses a storage garage or park- 
ing lot. Operators must charge 
him more, because already they 
can park 15 to 25 percent fewer 
cars than three years ago. 

“Low road clearance of most 
present cars makes them unsafe to 
drive in tough country, sand, or 
snow, or over rutted roads. 


“Economy? The cost of main- 
taining cars has risen even faster 
than their price, and far faster 
= the general cost-of-living in- 

ex. 

“Garage mechanics .. . are tired 
of banging their heads on the up- 
raised hood, of having it pinion 
him while he is trying to measure 
the oil. 

“He needs the strength of Joe 
Louis to move a seat cushion—and 
a periscope to see if there is enough 
water in the battery. 


“Greater comfort? — Your hat 
pushed down over your eyes by a 
sharply sloping roof—getting in 
crouching—pitching headlong in- 
to the outstretched arms of your 
anxious friends—getting out ex- 
posed knees first—followed by 
torso as though it were being 
floated out of a culvert. 
“Mechanical improvements? 
Owen Magnetic had an automatic 
gear shift in 1916—Winton an over- 
drive 30 years ago—‘knee-action’ 
was featured in Daimler cars be- 
fore 1890. 

“Some laymen may find it hard 
to understand how a machine can 
be constantly ‘improved’ and still 
grow less efficient.” 

* + + 

WELL, THAT will give you a 
rather sketchy idea of how far Mr. 
Sinks thinks we have sunk. And 
he blames it all not, as the above 
errors might suggest, on the engi- 
neers but on the “body forms and 
luxury accessories dreamed up by 
the sales and advertising moguls.” 
Then as if anticipating he might be 
quoted here, and you might feel 
slighted, he adds, “The dealer is 
the real bottleneck to progress in 
the design of American automo- 
biles,” and then goes on to prove it 
about as convincingly as he does 
the rest of his silly prattle. If this 









Perfection? 

Thought you would be _ inter- 
ested in the following from the 
“40 Years Ago” column of the 
Cedar Rapids (Ia.) Gazette: 

“America is now leading the 
world in automobile construction. 
The lack of 1909 innovations leads 
to the conclusion that perfection 
is here. Electric, steam and gaso- 
line cars have been perfected to 
the last possible point. Car prices 
range from $450 to $7,000. More 
than 3,000 automobiles were sold 
in Iowa last year.”—V. W. NALt, 
Nall Motors (Chevrolet), Iowa 
City, Ia. 

Eprror’s Note: Just for the rec- 
ord, 68,947 cars were sold in Iowa 
last year and 5,785 in the first 
two months of 1949. 

* + * 


Memo 


Are you a Maniac? I am, and I 
have a membership card. 

Could you give me names and 
addresses of other auto clubs in 
America? 

When did Franklin and Stutz dis- 
continue production? 

In a recent issue you stated that 
no other company ever used three- 
page advertising but GM and Pon- 
tiac. I have a three-page ad used 
by Packard to introduce the 1941 
Clippers. — LaverN GuBBEK, Ran- 
dolph, Neb. 

Eprror’s Note: Both Franklin 
and Stutz halted production in 
1935. 

* * * 


Sorry 
We appreciate the publicity which 


is as they claim “the kind of civil- 
ized critical journalism Harper’s 
Magazine provides 150,000 literate, 
influential and well-to-do families 
month after month,” we can hardly 
wait to read the balance of their 
April issue.—G.M.S. 


GIE LOOKS at 


ee rr 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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A NATIONAL MAGAZINE 
HAS A TERRIFIC MESSAGE 
QV NATIONAL BLOOPSHED, 









you gave Al Cohen on page 55 of 
your Apr. 11 edition. There is a 
slight error in the facts as you have 
reported them. 

Al Cohen, formerly of Kansas 
City, purchased Ed Dearing Motors 
of Walla Walla, Wash. Dearing, 
who has spent the past 15 years 
with the Hudson line, moved to 
Portland and acquired a Hudson 
franchise at 4610 N. E. Union Ave. 
in Portland. He still operates and 
intends to continue to operate here 
in Portland.—Jim Epwarps, assistant 
zone manager, Hudson Sales Corp.., 
Portland, Ore. 


Coming Events 


May 3—New York (Waldorf). Automobile 
Merchants Assn, of New York dinner. 


May 6—Little Rock, Ark. (Hotel LaFa- 
yette). 15th annual convention of Arkan- 
sas Automobile Dealers Assn. 

May 15-18—Pinehurst, N. C. (Carolina ho- 
tel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 19-22—Baltimore. Annual meeting, 
Automotive Engine Rebuilders Assn. 

May 20—St. Louis (Hotel Chase). Annua! 
meeting of Missouri Auto Dealers Assn. 

May 23-24—Peoria, Ill, (Hotel Marquette) 
29th annual convention of Illinois Auto- 
motive Trade Assn. and Equipment Show 

May 30-June 10—Toronto, Ont, (Exhibition 
grounds). Canadian International Trade 


Fair. 
JUNE 

June 2-3—Boston (Hotel Statler). Annua! 
meeting, Massachusetts Automobile Deal- 
ers Assn. 

June 2-4—Detroit (Hotel Statler). Twenty- 
eighth annual convention, Michigan Au- 
tomobile Dealers Assn. 

June 24-25—French Lick, Ind. 
convention and exposition of 
Auto Dealers Assn. 

dune 28-29 — Groton, Conn. (Hotel Gris- 
wold). Summer convention of Connecti- 
cut Automotive Trades Assn. 


JULY 
duly 17-19—Mackinac Island, Mich, (Grand 
hotel). Midsummer meeting, Automotive 
Trade Assn, Managers. 
SEPTEMBER 
Sept. 7-10 — Detroit (Book-Cadillac hotel 
and Masonic Temple). Third annual con- 
vention, National Used Car Dealers Assn. 





Annua! 
Indiana 
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Kt takes interest and income 


‘ 
i 


| 
| 
| 


Sell the 


sorte a Cy ROIS Ameria 


ATLL Fiat Stereice Mapanine 


AUTOMOTIVE NEWS, MAY.2, 1949 


It’s easy for almost any magazine to show 
that its readers are interested in cars. Every- 
body’s interested ! 

But income counts just as much — because 
cars are major investments. Better Homes & 
Gardens families have a median income of 
some $4,000 against the national median 
of $2,800. 


Add the fact that BH&G families live the 


suburban kind of life that can’t be carried 
on at all without a car. 


Does any other magazine with a circulation 
over 3,000,000 give you quite this one-to- 
one relationship between interest and income? 


P. S. Exact median income figures: $3,995 for BH&G; $2,811 
for the U. S. total. Figures on BH&G subscribers are from a name 
matching project and special tabulations made by the Bureau of 
the Census, based on the April 1947 “Survey of Population, Labor 
Force, and Housing.” 
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Need for Volume Stressed 





Strikes and Sales Key 


To New Price Cuts 


By Mac Gordon 


Associate Editor 


Anu DEMANDS and spring 
-4 sales were the things to watch 
in the automotive price picture last 
week. 

A warning that a wave of auto 
strikes could reverse the price re- 
duction trend was sounded by 
Packard President George T. 
Christopher, who explained that 
“strikes cost money and frustrate 
the plans by which car builders 
hope to benefit the motoring 
public.” 

It appeared that makers were 
banking on a seasonal upturn in 
sales to sustain business and head 
off the need for further price cuts 
at this time. However, factories 
were still pressing hard for lower 
costs from parts and materials sup- 
pliers. 

* + . 
S. STEEL’S announcement that 
* it was holding to its basic 





Wilson Retires 
As Chrysler 


Sales Director 


DETROIT.—Earl B. Wilson, di- 
rector of sales of Chrysler division, 
Chrysler Corp., announced his re- 
tirement effective 
yesterday (May 
1). He will be 65 
years old in Au- 
gust and is retir- 
ing under the 
plan that pro- 
vides for Chrysler 
executives to quit 
active business at 
that age. 

Wilson has been 
in the automobile 

Earl B. Wilson =business since 
1914 and in his 35 years of active 
service probably has become ac- 
quainted with hundreds of dealers. 

After 10 years’ service with 
Buick, Wilson was made assistant | 
director of sales for the new Chrys- 
ler company in 1924 and was pro- 
moted to director of sales about 
three years later, a position that he 
held to the date of his retirement. | 








Minneapolis Firm 


Wins Resale Case | 


MINNEAPOLIS.—M unicipal 
court Judge William A. Larson 
ruled in favor of Grossman Chev- 
rolet Co. in a resale contract test | 


case brought by the dealership | 
against Maurice E. Andrist of | 
Minneapolis. 


The firm was awarded $300 on 
its charge that the defendant vio- 
lated a six-month resale pact by 
selling an automobile purchased 
from the Grossman firm on the 
same day it was delivered to him. 


|squeeze was backing up into the 
' smaller plants. Ignitions, locks and 


| price outlook were made at a press 


| Anniversary models. 


|tion in wages with price trims in 
}all its passenger-car lines. 


price quotations for the near-term 
future came as no surprise to auto 
customers. Big Steel faces CIO 
wage negotiations next month and 
evidently is waiting for the out- 
come before moving on prices. 

Meanwhile, prices dropped on 
several more British makes. New 
York delivered prices were cut 
$97 on the Hillman Minx four- 
door sedan, now $1,799; $300 on 
the Hillman Minx convertible, 
now $1,896, and $1,000 on the Aus- 
tin Atlantic A90 convertible, now 
$2,975 for the hydraulic top job 
and $2,795 for the manual top job. 

Westinghouse Lamp division in- 
stituted average reductions of 8 
percent in its automotive light bulb | 
line. Sealed-beam headlamps were | 
cut 7% percent and instrument 
panel and parking bulbs, 11 per- 
cent. The average new car uses 25 
light bulbs. 

+ + + 

HE MILWAUKEE JOURNAL, 

in a survey of local automotive 
suppliers, found that the price-cost 


keys and batteries have been the 
principal Milwaukee-made items to 
come down, it was reported. 


Christopher's remarks on the 


conference held in connection with 
introduction of Packard Golden 


“Under existing economic con- 
ditions,” he said, “prices are in- 
fluenced by volume output, and 
the manufacturers cannot offer a 
downward scale if forced to cur- 
tail their activities to a degree 
that seriously affects the opera- 
tion of their plants.” 

General Motors was drawing at- 
tention as a possible instigator of 
the next price cuts, inasmuch as its 
next hourly wage adjustment, if 
any, will take place June 1. GM 
started the price-cut round March 1 
when it tied in an enforced reduc- 


The consumer price index of the 
Bureau of Labor Statistics, which 
determines which way GM wages 
go, turned up slightly in March 
after dropping in February. The 
GM pay move of June 1 will be set 
by the Apr. 15 index. 

On June 1, GM workers will 
receive a three-cent raise in their 
hourly base pay rates, but this 
will be separate from any re- 
vision in cost-of-living allow- 
ances. The base pay increase 
grows out of the “annual im- 
provement factor plan” initiated 
by GM last year as a long-term 
attempt to better employes’ stand- 
ards of living. 

GM executives have declared that 
the March 1 wage-price cut is not 
regarded by the corporation as obli- 
gating it to make price changes at 
future wage adjustment dates, 
which are on a quarterly basis. The 
GM contract is next up for re- 
negotiation in the spring of 1950. 








INDIANAPOLIS FORD DEALERS HOST INDEPENDENTS—More than 1,200 fleet owners and | 
uests at a barbecue. Winner of the main prize of | 


service station operators were their 
the evening, a 1949 Ford Custom two-door sed 
owner of Alton Ave., Indianapolis. 
©. F. Yando, 


Doyle, regional sales manager, included 
. E. Sperry, manager 


tic 
Inc.; Doyle; Homer Archer, Harry 
Yando and Lawlis; C. T. Foxworthy, 
and George Hoster, Hoster-Roberts, Inc. 


The guests also viewed a stage show and movies. 
Indianapolis district sales manager, served as master of ceremonies and 
introduced visiting Ford central region officials from Detroit. The latter, headed by J. C. 
J. W. Chenault, manager, truck end fleet sales; | 
M administrative department, and 

department. Yando is shown presenting the keys of the 1949 Custom two-door to winning 
fet holder Lawlis. Looking on are, left to right: W. S. 

A. oP Co., Inc.; C. J. 
C. T. Foxworth 


an, was R. W. Lawlis, an independent garage | 


N. C. Wilson, manager, service | 


Venn, Downtown Ford Sales Co., 
Hart, Hatfield Motors, Inc.; 
y Co.; Walter Hiser, Walter Hiser, Inc., 








IT'S SPRING AGAIN—Now in production is the new Dodge Wayfarer roadster, a three- 
passenger convertible with a manually-operated pull-to top and plastic side windows. It 
has the shorter Dodge wheelbase of [15 inches and the following equipment as standard: 
Fluid drive, cushion tires and bonded brakes. Roadster’s advertised-delivered price is $1,747. 





for the better and, should present 
ratios hold, it’s likely that the 
month’s total will reach over 90,000 
units. 

This compares with 66,423 new- 
truck registrations in January and 
an estimated 67,000 for February. 

* * + 
| THE 27 states reported to date 
for March, new-truck sales total 
35,038. This is only 1,260 units be- 
low last year’s sales for the same 
states. In March last year, total 
new-truck sales were 94,806. 

The pickup in truck sales was 
particularly encouraging since it 
indicates that April will probably 
continue the trend. Last year, new- 
truck sales in April were higher 
than for any other month in the 
year, totaling 108,168 units. 

Latest new-car registration fig- 
ures for February indicate that 
this year’s total is certain to sur- 


Trial Is Ordered | 
In Buffalo Suit 


Over Resale 


BUFFALO.—Holding that the is- 
sues involved should be decided by 
trial, supreme court justice George 
T. Vandermeulen denied Klepfer 
Bros., Inc., 1575 Main St., a sum- 
mary judgment of $595 against 
Chester J. Nowakowski, 1038 Smith 
St. 

Nowakowski bought a $2,583 auto 
from Klepfer Bros. last July, and 
sold the car last October. The orig- 
inal contract provided that, if No- 
wakowski should desire to sell the 
car within six months, Klepfer 
Bros. would be given first chance to 
repossess it, 

The contract also provided that, 
if it were violated, Nowakowski 
would owe Klepfer Bros, 25 percent 
of the oriignal delivered purchase 
price “as liquidated damages.” 

Justice Vandermeulen stated: 
“There is a question as to whether 
or not the requirement of payment 
in the event of the violation of the 
contract is a penalty. 

“If it should be so deemed, then 
there may be a question as to ac- 
tual damages that plaintiff suffered, 
if any. Such a question must be 
settled in a trial of the issues.” 


Top Trucks 

New truck registrations for all 

states in January, plus 46 states 

for February and 27 for March: 

1949 Pos. Make 1948 Pos. 

1—57,355 Chev. 52,482— 1 

2—27,853 Ford 28,0385— 2 

8—19,735 Dodge 19,853— 4 

4—17,343 Inter’l 23,936— 3 

5—11,729 GMC 11,542— 6 

6— 9,928 Stude. 9,188— 7 

I— 8,324 Willys 11,697— 5 

8— 1,455 White 2,272— 9 

9— 1,175 Diam. T 1,886—11 

10— 1,037 Mack 2,021—10 

Reo 2,397— 8 

Diveo 1,191—12 

Autocar 597—15 

Federal 939—13 

Brockway 618—14 

Crosley 389—16 

FWD 208—17 

Kenworth 72—18 

Sterling 64—19 

Total All Makes 
159,445 170,079 

For further details see page 

22, today’s issue. 











Car Sales Boom Continues: 
Trucks Are Improving | 


(Continued from Page 1) 


| 


pass the figure of 249,781 sales re- 
corded in February, 1948, 

With only New York unreported, | 
February new-car sales this year 
number 235,385. The Empire state 
accounted for 24,466 new cars in 
February, 1948, and should wind up | 
with at least that many for Feb- 
ruary of this year. 

A February registration of 260,000 | 
new cars would provide the indus- | 
try with a comfortable margin of | 
some 9,000 units over the sales to- 
tals for January and February, 1948. 

* * 


* 
| he WOULD also require that| 
March sales total approximately 
367,000 in order to set a first-quar- 
ter record of 900,000 new-car sales. 

Reports from 22 states for March, | 
comprising about 30 percent of the 
national total, indicate that March 
new-car sales will approximate 
370,000 units. 

Such a total would establish a 
postwar single month high for 
new-car registrations, breaking 
the April (1948) record of 330,555 
units, 


\Dodge Steps Up 
Pace of Output 


On Wayfarers 


DETROIT.—Rising production 
and shipments to dealers of shorter- 
wheelbase Wayfarer models are an- 
nounced by E. C, Quinn, Dodge 
general sales manager. 

Advertised-delivered prices for 
Wayfarers announced to date are 
Roadster, $1,747, and three-passen- 
ger coupe, $1,631, Two-door sedan 
in series will be introduced this 
week. 

Wayfarers are powered by th 
same 103-horsepower engine used 
on larger Dodge Coronets and 
Meadowbrooks. Fluid drive, cushion 
tires and bonded brakes are stand- 
ard equipment on all Dodge series 
| The Wayfarer wheelbase is 115 
inches, compared to 123% inches on 
the Coronet and Meadowbrook. Less 
chrome trimwork and smaller tire 
size are other Wayfarer character- 
istics. 

The roadster, with a seat width 
of 58 inches, is designed for three 


| passengers. It is the first roadster 
|to be mass-produced in the U.S. in 
| over a decade, 


Top of the roadster is of light- 
weight construction and is a pull-to 
affair. Plastic side windows, framed 
in aluminum, slip into sockets in 
the doors. 

“We have brought out a roadster 
in response to an unmistakable de- 
mand,” Quinn said. “Lots of people 
want an open car, but they want it 
at a modest price. Also, they want 
an all-weather car. We think our 
roadster meets that need perfectly. 
We are convinced it will be a great 
success.” 

Shipping weight of the Wayfarer 
business coupe is 3,077 pounds. 
Weights of other Wayfarer models 
were not available, 


Gas Tax Boosts 
OK?d in Illinois; 
Tabled in Mich. 


DETROIT.—Advocates of higher 








The nation seemed certain to ring 


| up the highest first-quarter total of | 


new-car sales since 1941. A March | 
registration figure of 303,000 new 
cars would push the first-quarter 
total beyond the 836,409 units regis- 
tered in the first three months of 
1948. 

Bos Gorpon 


Nash Sets Record 
With $7,136,524 


Net in Quarter 


DETROIT. — Nash-Kelvinator’s | 
net profit after taxes for the sec- 
ond quarter of the fiscal year was 
$7,136,524, the corporation reported | 
Thursday. This is equivalent to 
$1.64 a share. | 

This all-time record quarter in 
unit and dollar sales volume, and 
earnings compares with $4,751,848, 
or $1.09 in the corresponding period 
a year ago. In the first period, | 
ended Dec. 31, Nash reported net | 
earnings of $5,859,289, or $1.35 per) 
share. 

Net profit for the first six months 
of the 1949 fiscal year totaled $12,- 
995,814 against $10,392,823 for the| 
first half of the preceding year. 
Share comparisons in this case are 
$2.99 against $2.39. 

Sales for the first half totaled 
$180,521,625. Sales for the like pe- 
riod last year were $143,536,317. 

Increased net for the quarter re- 
flects higher sales volume and an 
uninterrupted flow of production, 
the company states. 





fees and taxes for motorists in 
Michigan and Illinois broke even 
last week, losing out in the former 
state and getting a favorable re- 
port by a legislative committee in 
the latter. 

In Lansing, the Michigan Senate 
taxation committee tabled meas- 
ures to increase the gasoline tax 
from 3 to 4.3 cents a gallon, and 
the weight tax from 35 to 50 cents 
a hundred pounds. 

An Illinois legislative committee 
reported favorably on bills which 
would increase the gasoline tax 
from 3 to 5 cents a gallon, hike 


| drivers’ license fees from 50 cents 


to $1, and up license fees an aver- 
age of $2.25 for passenger cars 
with proportionate or greater in- 
creases for trucks, buses and 
trailers. 


Pontiac Stages 
"49 Parts Forum 


PONTIAC.—Pontiac Motor divi- 
sion staged its annual conference 
of parts and accessories merchan- 


|dising managers all last week at 


its central office here. The meet- 
ings, conducted by L. W. Walker, 
parts sales manager, and J. H. 
Otis, accessories sales manager, 
were tuned to a high degree of 
optimism for future sales in the 
fields. 

“We reviewed the entire parts 
and accessories picture,” Walker 
said, “and brought our managers 
up to date on the newest methods 
of merchandising, display and dis- 
tribution.” 





NEW ORLEANS EASTER PARADE—The Retai 
of Commerce, in cooperation with the New Orleans Automobile Dealers Assn. 
Easter parade with models in convertible cars. The parade was routed through 


and up St. Charles Ave. to Tulane university, 
A fleet of Ford convertibles is shown making 


| Merchants Bureau of the New Orleans Assn. 
staged an 
Canal St. 
where the models strolled along the campus. 
the turn up St. Charlies from Canal. 
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emember the days when knees and gear-shift knobs were always knocking? 


And a seat was just something to sit on? Women complained, men noticed, 
and automobile designers did something about it. Nowadays comfort is an outstanding 
feature in selling an automobile. Those who have designs on increased sales never 
forget the important influence of the many women who drive or go along for the ride. 


Tell your story to women in the magazine that many more of them buy and believe in. . . 


lade hone JOURNAL 
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Got a Motoring Problem? ... 


Ask the AMA’s ‘Answer Men’ 


By George Deery | letter stated, “Imperative that I get |tual information are soon satisfied 
Associate Editor | Picture of instrument panel of the| when the association mails the in- 
|1927 Paige and the 1928 Graham-|quirer copies of its books and bul- 


4“ z : 
HAT is the cost in cents OF | Paige.” | fotton. 


fractions thereof to blow an/| 
auto horn?” Pgs ee Much of this material eventually 
LSO under the “practical” head- \finds its way into school themes 


Questions like this—some more | /\% jing was the request for the j i 

‘ : ‘ and for public eaking courses. 
stimulating intellectually and others | horsepower of the 1920 Frontmobile | Adults, on poly ry AMA for 
prompted by immediate practical |so that the owner could obtain his/| material to be used in speeches to 
oe -~-make answer men” | license plate. | study groups and other types of 
oa ig Automobile Man-| while the above information | organizations. 

: , served the needs of adults, the asso- | + * *# 

It seems that AMA, unlike | ciation has also done a large share} AS AN EXAMPLE of how AMA 
many other trade bodies, is pretty of meeting the “practical” needs of | publications are relied on to) 
well known to the public, and that youth as based on the adolescent |serve the inquiring public, the | NASH DEALER CATCHES SPORTSMAN'S EYE—With its eye on the Maine hunting and fish- 


is where John Q. Motorist comes outlook that education is a serious | gs i ing trade, John S. Goff, Inc., Portland Nash deal tly set up this deep-in-th 
‘ § | spokesman pointed to the January : : } » IRE, sh dealer, recently set up this deep-in-the-woods 
* . i ‘ F pate portsman’s paradise on its showroom floor. It's complete even to the small trout pool i 
with his questions after the head business. issue of the association’s “Automo- | foreground. Dealership officials said the back-to-nature display attracted Geuseeds and 


scratching interlude. | What do boys and girls want | bile Facts.” An article, “How Auto- | !ted in many new-car orders. — 
Daily in its offices in Detroit's | to know from a trade group rep- | mobiles Are Marketed,” in this ‘ 
New Center building, AMA receives | resenting firms with billions in | monthly fits to a T the letters from Pupils whose vocation is still aj|cerned, is an auto equipped with 
queries to serve a practical need| assets? Some typical examples (college students seeking more in-|@uestion mark, or who are inter-|a standard transmission or Hydro- 
for the year, like when a certain tines : or : |ested in th i i i i 
Stutz model was manufactured so| 2¢ the names of cars “using cer- | formation for distribution or mar- | ¢Sted in the auto industry but want | Matic drive better for pulling a 
’ tain types of springs such as full | keting courses. |to know more about it. house trailer?” 


that the owner could complete the rae haa 
> elliptic, platform, etc.” | Another educational angle is the |,,*¢auests are not limited to the| At the same time, the fellow in 


application blank for a license. Sis Seat teen —" desi ® toneh ; U. S. and Canada, by any means,/|the next office may be preparin 
An AMA spokesman was lost for | quent requests from | desire of teachers for further in- | They come from all over the world ee s 
an explanation of the expressed|the younger group is for statistics|formation about various kinds of | One staff member of AMA may be a package for mailing in response 


necessity, but he did satisfy the|and historical information on the| employment in the industry. ‘answering this query: “As far as|*° this one: 

wants of the writer whose entire | industry and photos. Needs for fac-| These factors are passed on to| economy and performance are con-| “Do you have any pictures of 

<s Sax rf 7 es ae ee —— $$ ————————————— |Cars (old and new), and facts on 
|'each? I want them for my geogra- 


Hoted whey Doll ny Dallas Views 
Cited Mee KARGARD’...% rack txisvie 


DALLAS. — Chevrolet last week 
opened its 1949 nationwide series 
of truck and equipment shows in 
|Dallas. Besides the complete line 
|of Chevrolet trucks and two units 
each of the passenger-car line, 
there were 115 units equipped and 
adapted for various body types that 
filled the automobile building at 
the state fair grounds. 


Thirty-three exhibitors, repre- 
senting manufacturers trom all 
parts of the nation, had equipment 
at the five-day show Apr. 18-22. 

With ample exhibits of the cus- 
tomary extra equipment such as 
auxiliary tanks, fifth wheels, axles, 
hydraulic brakes, lights and others, 
the emphasis on the Dallas show 
was placed on the special body 
types for this area, with those such 
jas oil field trucks equipped with 
winches and hoists, grain bodies 
and long cattle trailers. Several 
manufacturers exhibited special 
bodies that are adaptable for use 
on any of the three popular-make 
chassis without alteration. 

There was a generous sprinkling 
of yellow’ school buses, shown 
chiefly by manufacturers located in 
the Southwest area. Examples of 
| altered stock bodies, especially pas- 
|senger-car bodies, to meet various 


N Oo O t h e r G U a rd h a s needs were numerous. 


5 One of the most radical conver- 
f fb e sions was exhibited by an Indiana 
t es e body manufacturing concern which 














says 


M. Van Gelder 


Vice President of Southwest 
Chevrolet, Inc., 
9220 So. Ashland Ave., Chicago 





ss ’ specializes in long-wheelbase jobs 

Withstands a heavier impact than any a I like its styling and the way Erie s NEW I 949 Kargard pe gp le ooae me atepaat 
d because of its hi-tensile steel (60 “/ conforms to the grille and synchronizes with the general limousines. It extends the Chev- 
guar h rdinary steel), the shape of appearance of the 1949 cars. rolet sedan delivery 36 inches, or a 
stronger than © design, and because it is total of 188, by weld-splicing the 
its formed metal design, It’s a ruggedly built guard, rigidly braced directly to chassis frame, elongating the body 


and installing 40-inch doors for use 


braced to the frame. 
as a combination ambulance and 


the frame, giving my customers real protection. 


injure the car upon eral c 

No parts oe nant a aa of ONE PIECE The boys in the shop install the new Kargard in only gers: a mae da 
(2) impact. Uprig ? bese 10 minutes, Such quicker, easier installation means time wn aa ponnienee nA cama” tite 
of heavy gaug , , and money saved.”’ of the hearses displayed .was done 
’ “ n up" nor slide from a in a snappy two-tone color ar- 
Uprights —_ veadiy t acteouall welded rangement of yellow and black. It 
glancing — Ee id rights prevent this. : | drew a lot of interest and facetious 
steel sections inside uprig You make a BIGGER PROFIT! It will pay you to ask your comment ae of it apparentts 
; : : ° serious) rom visitors who ex- 
Fits snugly without wrinkles around bottom jobber for details on the better price set-up for this pressed preference for the “final 
its snug e open spaces. better guard. ride” in the glamorous job rather 

No unsightly op P : 
of bumper. . : ; than in the traditionally drab 
of, Brilliant chrome plat- Note the Kargard's exclusive features. Ask your jobber funeral colors, 
Guaranteed Tr car chrome specifica- to bring one over for quick installation by your mechanic. The show was managed by H. 
ing Oe ceeeainls from your customers on Compare it with other guards and you will be convinced A eee eee 
tions. thy 2 that Erie's New Kargard is the one to sell your customers. zone truck manager. a . 
pitting Why not call your jobber—RIGHT NOW! 


. ; lation... cs CS 
QO 10 minvte installatio ‘Kansas City Plans 





@ A BIGcER PROFIT FOR YOU. There is a DIFFERENT KARGARD FOR EACH ‘Parade of Autos 
1 149 MODEL CAR, custom fitted and designed to blend perfectly KANSAS CITY.—The automobile 
with that car's appearance. Only the Chevrolet guard is illustrated. industry will be on parade here 
May 18 as a part of a chamber of 
commerce program to feature the 

a | 8) : MANUFACTURING CO., INC., 2635-45 So. Wabash Ave., Chicago 16 Kansas City’s industries. 

. Floats will include del o 
World's Oldest Grille Guard Manufacturer every type motor car distribute: 
*Copyrighted in this area, as well as antique 


| models. 




















q 
66 
ov 
na 
Br 
ily 
ph 
me 

a 

| 

\ 

| 

i 

i 

| 

' 

a 

































and fish- 
e-woods 
pool in 
rds and 


| with 
Tydro- 
ing a 


ow in 
paring 
sponse 


‘es of 
ts on 
Pogra- 


week 
series 
ws in 
» line 
units 
line, 
1 and 
s that 
ig at 


‘epre- 
1 all 
yment 
22. 

| cus- 
hh as 
axles, 
thers, 
show 
body 
such 
with 
odies 
veral 
ecial 
r use 
make 


kling 
hown 
ed in 
2s of 

pas- 
rious 


nver- 
liana 
rhich 
jobs 
rport 
‘hev- 
ora 
the 
body 
r use 
and 


own, 
One 
done 

ar- 
&. ze 
‘ious 
ently 

ex- 
final 
ther 
drab 


H 
sales 
allas 


bile 
her 
ro 


| Oo 
ite« 
ique 


a 


the = 


66% of Country Gentleman farmers 
own tractors — nearly double the 
national farm average. The 
Brubakers, Country Gentleman fam- 
ily of Pennsylvania, have 4 tractors 
plus corn picker, hay baler and other 


mechanized equipment. ~ 











« 


Automobiles average 103.2 per 100 Country 
Gentleman families— and they get constant 
use on shopping trips, vacation travel, social 
and community work by active families like 
the Morrisons, Country Gentleman readers 
of Washington. 


Tha beat peop 





42.2% of Country Gentleman farmers own 
trucks—a 63% increase since 1940. Big 
trailer trucks haul oranges to market for the 
Lesters, Country Gentleman subscribers of 
Florida. They own 3 trucks, 2 tractors, 
trailer. 





uT in Rural America, automotive 
O power is more than a convenience 
—it is a necessity. And the farmer 
needs more of it. His daily work and 
living require hauling plus tractor 
power as well as transportation. 


This 3-unit market offers your best 
opportunity for expanding automotive 
sales—tractors, trucks, automobiles . . . 
and the parts, fuel and lubricants to 
operate them. It is a rapidly growing 
market, for every month the revolu- 
tion in agriculture is mechanizing more 
and more farm operations. 


Mechanization is spreading fastest 
among the most efficient and prosper- 







































ous farmers—the progressive type of 
farmers who read Country Gentleman. 
Its 2,300,000 circulation is concen- 
trated among the “top half” group 
which gets 90% of all U.S. farm income. 


Remember this when you plan your 
next selling program: The _ highest- 
powered people in the country read 
Country Gentleman . . . best prospects 
for everything that promotes better 


farming and better living. 


And no other kind of magazine reaches 
them effectively. That is another rea- 
son why Country Gentleman is 5th 


among all magazines in automotive 


advertising revenue. 


turn to Country Gentleman 
for Better Farming, Better Living 
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THIS IS AMERICA! 


GO-POWER has made agriculture 
America’s biggest business. 


Making, selling and servicing 
Go-Power is America’s biggest 
industry. 


Nowhere else in the world can 
10% million engaged in farming 
supply plenty of food and fibre 
for themselves and 138 million 
of their fellow citizens besides. 
Go-Power makes it possible. 


Only in America do 7 out of 
10 farm families drive to town in 
their own cars. Even in America 
only 5 out of 10 city families 


own a car! 


Go-Power on the farm means 
not only more cars per family 
but trucks and tractors, too—all 
of them needing gasoline, oil, 
tires, spark-plugs, batteries, re- 
placement parts and accessories. 


Literally millions of people 
make their living by producing, 


and selling and servicing Go- 
Power. Their biggest customers 
are farm families. That’s why 
most of those who sell and serv- 
ice Go-Power are located in 
farm trading centers like yours. 


Satisfying your needs for 
Go-Power makes them prosper- 
ous customers for your greater 
production. By providing you 
with a steady flow of Go-Power 
they are making it possible for 
you to produce and earn more. 


WE SALUTE those who make, 
service and use Go-Power on 
the farms, in farm trading cen- 
ters, and in the cities! 


WE SALUTE the only system of 
Government under which 
America’s biggest business and 
America’s biggest industry can 
survive and prosper — our 
American Democracy! 


Seabrook Farms Taubert Photograph 
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Here’s a ‘6,600 advertisement 
which will tell your story to 


MOST OF YOUR BEST CUSTOMERS 


June Farm Journal, out in May, will carry the page opposite—a tribute 
to American Go-Power and the men who produce—sell—and service it. 
We are publishing it as one of a series of advertisements—to create 
a better understanding of the interdependency between agriculture and 
industry here in America . . . between your farm customers and you! 










If your business is in a farm trading center, more than half of your 
better customers will most likely see this full page message in Farm Journal, 
for Farm Journal is the biggest farm magazine by far—read in many 
communities by more farm families than even the local newspaper. 


GET YOUR FREE BLOW-UP 
‘ LET YOUR CUSTOMERS KNOW WE MEAN You! 


This month thousands of automotive dealers will take advantage of this 





free offer to display this new tribute to the automotive industry. You 

can be one of them. For the striking message opposite, in imposing two 
by three foot poster size, is yours free for the asking. All you have to 
do is get it up, on wall or in window, where those good farm customers 
of yours can see it. Why not let them know it means you? 


JUST FILL IN AND MAIL THIS COUPON 


Farm Journal, Inc., Philadelphia 5, Pa. 


Yes ! | want to be identified as part of this agriculture-industry 
picture the biggest farm magazine is telling so many of my 


good customers about. Please send poster; I'll put it up. 
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READ BY MORE FARM FAMILIES | 
THAN READ ANY OTHER MAGAZINE | 
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DeSOTO DEALER RELATIVES SEE PLANT—They were in Detroit to attend a course at the 
Chrysler conference of business management and saw the new models come off the assembly 
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Del Mar Output Plans 


line. Left to right: Donald Tediock, Cline Motor Co., Pittsburg, Kans.; Manuel Adguilar, 
Automotir Del Aspado S. A., Juarez, Mexico; W. Baker King jr., W a King Motor Co., 


Cleveland; George D. Goldman, Whalley 
Earl Sarver, Inc., Columbus, O.; 


Motors. 
Jack Dingman, Spartan Motor 
Mich.; Donald W. Lucas, Lucas Auto Exchange, Rockville, Ind.; 


Inc., New Hav 


ast Lansing, 


Trading Co., Ltd., Sydney, Australia; R. Leonard Bull, Roy Motors, Inc., Manchester, Conn. 


Named by Kuhl Motor 


jas sales manager of the company. | 


es, Inc., 
Bill Buckle, Buckle Motor | 


Jack Sarver, | 


| 
| 
| 
| 
| 


Frank J. Kuhl, president, of Kuhi|He also announced the appoint- | 
ment of Gordon Tobin as zone | square feet of floor space in what | drive his first car home. 


Motor Co. (Ford), announces the 
appointment of George Hampel jr. 


manager for the dealership. 


| formerly was a secondary plant of 


Still Lacking Assembly 
Sets Goal at 100 


By Irvine W. Reynolds 


Staff Correspondent 


SAN DIEGO, Calif.—Del Mar 
Motors plans to produce its 100th} 
auto by May 15 and deliver dis-| 
tributors their first cars at a meet- | 
ing here, Arthur Cooksey, chair- 
man, announced last week. 

However, this production 
schedule would require that all 
but one of these vehicles will | 
have to roll off an assembly line | 
which is not yet in existence, it | 
is said. | 

The company has leased 500,000) 


Line, San Diego Firm 
Cars by May 15 


Consolidated Vultee Aircraft Corp., 
but activity during the last five 
months has been confined to the 
building of one car and the sale 
of distributorships and manufac- 
turing rights to the Del Mar—de- 
signed to retail at $1,170. 
Cooksey said that engines, parts 
and materials for the first 100 cars 
have been ordered and paid for 
and that 87 distributors from all 
the western states will be in San 
Diego early in May to witness the 
assembly of the first units. He 
planned to have each distributor 


We have the facilities to meet your every need 


a 


fest in 


modern plant 


and 


tools 


Dy 


manned 


and experienced as you'll find anywhere, 
is your assurance of quality brass and 
copper tubing as well as other fabri- 


equippea 
machinery 


nen and women as skilled 


with the cated parts 


r “a, itie 
samMeE Peni Delos 


and 
duce an 
eeales 


next ele 


And 
are 
1 delive 


as speedily as possible. Just try us 


what is more, these 
1iways ready to pro 
r the products you order 


The 


needs can't wait, write, 


wire or call H & H 


a & i. TUBE AND MANUFACTURING COMPANY 


245-275 N. Forman Avenue °* Detroit 


LOCKSEAM 


id 
17, Mi 


higan * 


COIL STRIP AND SEAMLES 


TUBING 


Vinewood 2-3600 


TUBULAR PARTS 


The distributorships were sold at 


| prices ranging upward from $10 - 
|000, according to Cooksey. Nego- 
|tiations are nearing completion 
with six other groups to erect 
|}assembly plants in other parts of 
|the nation with Del Mar Motors 
ito receive $150,000 from each 
group, plus $10 for each car manu- 
factured and a percentage of the 
profits. 


He said distributors, who have 
the rights to sell dealerships in 
their territory, have 8,941 orders 
from customers who have made 
cash deposits. 


The company’s contract with 
distributors states that Del Mar 
has the right to use the sale price 
of the distributorship for develop- 
ment, promotional and _ similar 
activities. 


The firm was incorporated Nov 
22, 1948, for $1,000,000. The state of 
| California has not yet authorized 
|the issue of any stock. 


Cooksey claimed that Del Mar 
Motors has invested $100,000 in 
Kirksite dies and that $150,000 
worth of other dies and tooling 
equipment will be installed in the 
plant. 

The first 100 cars, he said, will 
cost $1,400 each to produce, but 
costs will drop to $688 a unit on 
the first 100,000. He said 1,000 cars 
will be off the assembly line by 
June 1 and that production there- 
after will be at the rate of 600 
cars a day. 


Michigan Studies 
Plan to Curb 


Grand Juries 


LANSING.—Michigan’s one-man 
grand jury system faces abolition 
under a sweeping overhaul bill 
passed by the state house and sent 
to the senate. 


Under the proposal, the one-man 
grand jury, created in 1917, would 
be supplanted by three circuit 
judges sitting as a grand jury. 

House passage of the measure re- 
called the Skillman grand jury in 
Wayne county. last year, which in- 
vestigated new and used-car sales 
practices. Judge W. McKay Skill- 
man launched his inquiry with the 
stated aim of “exposing” the entire 
Detroit area trade, but indictments 
were issued against only eight new 
and used-car concerns, 


The house-approved bill strips 
;from grand juries the power to 
|grant immunity to-a witness will- 
;ing to turn informer on his former 
associates. 

Another clause forbids grand 
jurors, special prosecutors and at- 
torneys general connected with 
grand juries lasting more than 30 
days from accepting any other po- 
litical office for two years. Grand 
jurors would also be barred from 
hearing their own contempt-of- 
court cases. 

The revision measure would also: 

Limit grand-jury proceedings to 
six months except by unanimous 
vote of the three judges. 

Disqualify police judges and jus- 
tices of the peace as grand jurors. 

Forbid grand jurors to act as 
examining magistrates or trial 
judges in cases started with their 
indictments. 

Forbid grand jurors to make any 
public statements or charges based 
on grand-jury investigations except 
in connection with indictments. 

Require that incriminating ques- 
tions to witnesses be in writing. 

Permit grand jurors to _ issue 
statements of “no criminal guilt” 
concerning those whose names 
were linked with the investigation 


Back in 1920, a German auto was 
designed as a whale for its atten- 
tion-getting value in advertising. 





_AUTOMOTIVE NEWS, MAY 2, 1949 


Everybody knows business this year is going to require DOING! 


PORCELAINIZE 


T.M. Reg. U.S. Pat. Off 


Offers the PROVEN Way to INCREASE BUSINESS with the 
SERVICE, PROGRAM, and POLICY that CAN’T BE MATCHED. 


x Strictly a Service item (The Owner cannot buy the material) 


. Exclusively for New Car Dealers 


* The finest treatment ever perfected for automobile finish 


graven eure rors” | a Nationally advertised 


porcelainize Profits te L p sa iin is ; 
arge nation-wide field force to assist in your operation 


’ sg iyi \ o Full line of dealer sales helps 
i ee i | 
| Be Over 50% gross profit 


s&s Constantly increasing public demand 


FREEMAN and FREEMAN, INC. 


600 GRANT STREET, DENVER 3, COLORADO 


Please send us immediately, without obligation, a copy of your new “Service Guide 
to Porcelainize Profits.” 


cache taeda hannah ol ns sh henna neeeiglencnnii 
ATTENTION OF: 
STREET & NO. 
Oe ee ee STATE 
MAKE OF CAR SOLD 
VERY IMPORTANT 








Carter Carburetor Names 
Marshall to Detroit Post 


Carter Carburetor Corp. St. 
Louis, has appointed A. B. Marshall 
assistant manager of its Detroit 
office. Marshall has been a member 
of Carter’s engineering staff since 
1930, except for 1942-1944, when he 
was loaned by Carter to U. S. Army 
Ordnance. 

Marshall, in 1916, served as parts 
and service manager, Willys-Over- 
land factory branch in Sacramento, 
Calif., and the following year be- 
came service representative for a 
Nash Motors’ distribytor. 


Meyers Appointed to Head 


New American Steel Outlet 


Formation of a separate mechan- 
ical spring sales division, the sixth 
independent division in the com- 
pany’s general sales department, is 
announced by the American Steel 
& Wire Co., U. S. Steel subsidiary. 
Charles W. Meyers was named as 
manager of the division, to be 





Auto Personnel 





known as the spring products sales 
division. 

Appointed assistant manager was 
Robert D. Knight. “Establishment 
of this specialized division as a 
}separate unit along with the five 
other major sales sections of the 
company indicates the importance 
which we attach to this field of 
mechanical springs and formed 
wire products,” said H, M. Francis, 
sales vice-president. 

+ * + 


Thompson, Loftus Given 


New Posts at Goodrich 


G. W. Thompson and Joseph P. 
Loftus have been given new as- 
|signments in the Associated Lines 
Sales division of B. F. Goodrich 
Co., it is announced by M. G. Hunt- 
ington, division general manager. 


Thompson has been named field 
manager for the Dallas sales dis- 
trict, and Loftus to a similar post 
in the district comprising New York 
state. Before his present appoint- 
ment, Thompson had been territory 
manager in Minneapolis. Loftus had 
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been a budget supervisor in 
England. 


appointed special sales representa- 
tive for the automotive department 
of Kimble Glass division of Owens- 
Illinois Glass Co. with headquar- 


ters 
in the Kimble office in Philadelphia. 


Packard Ups Graves 
To Engineering V-P 


|Graves to the new post of vice- 





G. Vincent remains as vice-presi- 
dent in charge of engineering and 
that the new position for Graves 


New| 


* * 


Kimble Names Lewis 
William H. Lewis jr. has been 


in Toledo. He formerly was 


a + + 


Appointment of William H. 
president and di- 
rector of engi- 
neering was an- 
nounced last week 
by George T. 
Christopher, 
Packard presi- 
dent. Graves was 
formerly execu- 
tive engineer. He 
joined Packard in|in a broadening program. 
1919. * * * 
Christopher 
stated that Jesse 


Winthrop, Mass., 
vehicle 
of the 





of motor vehicles, looks on. 


Wm. H. Graves 
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ONE LOW-COST AUTO SALESMAN 


Covers 141* Prosperous Cities 


Marketing Data 


for Advertisers... 


The per capita ownership of automobiles in this area 


is among the largest in the nation! The Cleveland Plain Dealer 


The Plain Dealer 


Market Survey depart- 


ment has compiled factual market 


data for your use. 
information, valuable in appoint- 


This 


ing and locating dealerships, 


as well as assisting in establishing 


sales quotas, is available 


upon request. Call or write today 
for an appointment to 


receive this individualized service. 


ALL BUSINESS IS LOCAL 





alone covers these two great automotive buying 
markets —Greater Cleveland plus 26 adjacent counties! 
That’s why year after year, the Cleveland Plain Dealer 
is one of the leading newspapers in America in total 


passenger car advertising lineage. 


* Akron, Canton, Youngstown not included. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


Gabriel Names Schaefer 
Gabriel Co., Cleveland, announces |and Fisher Body division. 
appointment of W. K. Schaefer as 
field representative for the com-| 4ro Names Distributor 


chairman of the school committee, while Rudolph F. 








= WN OF WiN'THROp 


NO. 44 IN MASSACHUSETTS—The dual-contro!l driver training car presented to the 
high school by Gordon G. 


Fullerton, Inc. (Chevrolet), is the 46th such 


resented to high schools in the state by automobile dealers. Fullerton (left), head 
ealership which bears his name, is shown handing the keys to John Matson (right). 


King (center), Massachusetts registrar 


was created as a merit recognition | pany’s Gabriel Metalume and Ce- 


lastic division. Schaefer’s experi- 
ence in auto body work includes 
service with Acme white lead and 
color works as field representative, 


* * * 


For Pacific Coast 


Aro Equipment Corp., Bryan, O., 
announces the appointment of Aro 
Sales & Service, Inc., as its dis- 
tributor for Aro products on the 


| Pacific coast. 


Aro Sales & Service, Inc., will 
act as the sole distributor for Aro 
products in California, Washing- 
ton and Oregon. Headquarters will 
be maintained at 2023 S. Grand 
Ave., Los Angeles 7. A branch office 
in San Francisco is at 766 Brannan 
St. Sales and service for the Pa- 
cific Northwest will be handled by 
Pratto Sales Co., 714 Fourth Ave., 
Seattle, Wash. 

J. E. Allen is president of Aro 
Sales & Service, Inc., while L. W. 
Lisle is secretary and treasurer. 

W. D. Edwards, vice-president, 
will guide the activities of the new 
company in northern California. 
Vv. C. Leif, who with the others 
named is a director of the com- 
pany, will direct the industrial sales 
of both lubricating equipment and 
pneumatic tools. 

a a a 


| Nicholson Heads Sales 











At South Gate Specialties 


Appointment of Gale P. (Nick) 
Nicholson as sales manager of 
South Gate Brake Specialties Co., 
South Gate, Calif. is announced by 
Frank Gammell, head of the firm. 

Nicholson, formerly with S & W 
Tool Co., will concentrate his efforts 
on increasing jobber representation 
for the Rocket hydraulic brake 
booster and other items in the 
South Gate line, which include the 
Thomas by-pass grease retainer, 
Ford brake energizers and special 
brake tools. 

* * * 


Firestone Is President 


| Of Reactivated USO 


Harvey S. Firestone jr., chairman 
of Firestone Tire and Rubber Co., 
was elected president of the new 
peacetime United 
Service Organiza- 
tions, Inc., at the 
first meeting of 
the reactivated 
USO’s incorpora- 
tors. 

Firestone  suc- 
seeds Lindsley F. 
Kimball, vice- 
president of the 
Rockefeller 
Foundation and 
associate of John 
D. Rockefeller jr., who has served 
as USO president since Apr. 12, 
1945. 

Long active in health and wel 
fare services, Firestone has been 
general chairman for the USO in 
Ohio since 1941. He has been a 
member of the National Citizens 
Committee of Community Chests of 
America since 1947 and has served 
as advisor for the National Cor- 
porations Committee of Community 
Chests and Councils of America. 

* * * 
Edison Names Sable 

Lee L. Sable has been appointed 
central district sales manager of 
the Automotive division of Thomas 
A. Edison, Inc., West Orange, N 
J., according to Jack Manchester, 
sales manager. 


Harvey Firestone 
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| centive to provide. The politicians | 
| had better be aware of this before 


Tax Burden Warning | they learn the hard way when the| 


| voters assert themselves at the| 


Credit Group Official Fears Current Trend | polle-—as inevitably they will. Such) 
. ' . 2 8S on W come 
Will Kill Production Incentive then meet politicians believe. | 


NEW YORK.— Forecasting in-| ness more leisurely and not pro- | “Of course, the — measure fg 
creased pressure for new and added! duce as much or as profitably. ee i oy aae 
a3 pedicel "hy my H. Hei | Seen ae, ae: Se get | vould he - sound way to make 
ee a ores eee a the tired of expending = much i their | ends meet (in matters of govern- 
, =! 
eee eee OS Ome ee 2 0 A eon ia — core oe Sao! "ONE OF AMERICA'S LEADING BUICK DEALERS''—This is the slogan of Denver Buick 
warns that this trend may “break SS Ae: Se Sen Sy eee | or. lower San levies, but saaggeo U- | Co., 700 Broadway. Its new building covers about 82,000 square feet of floor space. 
the taxpayers’ incentive to pro- have been levied to the saturation | nately those seeking public office | —" 


duce.” | point and, in the opinion of many, | are convinced that such a program | y with ——— oe | the highest break-even point in 


the state where | doesn’t get votes. : : ; : 
“In the coming months you an tees iainishing pos oe “4 ae ieaiiiin ditiie ia | OO against a raid by taxation | the nation is to be found in gov 
ee ee, | eet fe | been right yesterday: it will defi- | on your particular line of in- | €tnment. 

exploration programs this nation Ds: : ; 
ook caeeaet in many years,” “It will take just the extra straw| nitely be wrong tomorrow. They dustry. | AUTOMOTIVE NEWa production end 


y ‘ bout the high | ,.:; , : 
thly |of attempted new or increased| may soon learn they are badly You hear much a | registration figures tell the story of outpu 
a ena — an en oa 4 | taxes to break the taxpayers’ in-' mistaken but until they do, get ‘break-even point in business, but! and sales every week. 


a search for raw materials nor ae = pth acai dcametigees sist 


will it be conducted by men 


schooled in the field of mineral- 
ogy, oil or atomic energy. It will 
be undertaken by politicians, 

“What politicians are searching 
for and will continue to search 
for are new subjects of taxation. 
No possible field will be over- 
looked, The searching party this 
time will consist principally of 
state, county and city officials. 

“They will go over the territory 
previously mined, and still being 
mined, with a fine tooth comb; 
cigarettes, liquor, racing, business 
earnings, public utilities, hotels, 
motels, transportation, stocks and 
bonds, sales taxes, oil, mining, in- 
come taxes; in fact, there will be 
no limitation of the fields in which 
they do their searching. 

“You hear a great deal about 
mandates as a result of our recent 
political election. Many politicians 
feelthat the recent election was 
a definite mandate for taxing and 
spending. They propose to try to 
tax and tax and spend and spend. 
This group includes even many of 
the hitherto so-called conservative 
administrators. They seem to have 


Tea Party of other years, will 
be one of decision to take busi- 


lost their conservatism since last ” 

November. . 
“It is questionable whether pol- ; 

iticians realize that the field of 

taxation is getting rather barren. 

It has heen mtined so aggresively 

and so ruthlessly that we are not 

far removed from a mild tax 

revolt. This tax revolt, unlike the 

tax,insurrection or the Boston | 


3 Goodrich Plants 
Now Producing 


- 

Tubeless Tires 

AKRON.—The Tuscaloosa (Ala.) | 
and Miami (Okla.) plants of B. F. 
Goodrich Co. have started volume 
production of the puncture-proof 
tubeless tire, according to James J. 
Newman, vice-president. 

Production previously had been 


limited to the main plant in Akron, 
but orders from Jacksonville, Fla.; 
Cincinnati and Indianapolis—where 
the tubeless tire has been on sale— 
necessitated increased output, New- 
man reported. 

Newman said that the new tire 
was introduced in the Minneapolis- 
St. Paul area in April as another 
step in a program to reach nation- 
wide distribution by the end of 


1949. « 
Plans are under way for the pro- 
duction of tubeless tires at other 
plants, Newman said, with Oaks, 
Pa., probably next in line. The tire 
does not require an inner tube and 
seals punctures on the rolling 
wheel. 
EB 
Bendix Schedules | 
Sales Conference 


SOUTH BEND.—Bendix : service 
sales representatives from all sec- | 
tions of the U.S. will attend the 
annual sales conference opening 
here May 2 at the plants of the 
Bendix Products division, Bendix 


Aviation Corp. : 
The sales conference called by 

T. A. Kreuser, service sales man- | 

ager, will include a new series of | 

Stromberg carburetor schools that | 

will be 


earried to key cities | 
thf@ughout the U.S. and Canada 
beginning May 16. 


Wiliam Ullman, Washington correspon- 
dent; keeps AUTOMOTIVE NEWS readers 
up Xo date on political and economic trends 
in the nation’s capital every week. 





Lawsuits Affecting Dealers .. . 


Court Decisions 


By Leo T. Parker 
Attorney at Law 

CCORDING to a recent higher 
f% court, a garage owner can re- 
cover money due for repairs on 
automobiles only by application of 
the state lien law, and not on the 
bulk sales law. 

For illustration, in St. Matthews 


Motor Co. v. Schnepp Taxicab Co., | 


209 S.W. (2d) 481, St. Matthews Mo- 


tor Co. sued Schnepp Taxicab Co. | 


for $754.38 for repairs on certain 
taxicabs. The testimony showed 


| while 


that the motor company had per-| 


formed the repairs on the taxicabs 
same were owned by one 
Holmes, who sold them soon after- 
ward to Schnepp Taxicab Co. 

The motor company never did 
assert any repair lien under the 
provisions of the state motor serv- 
ice law, but rather it attempted to 
impose a legal liability under the 
provisions of the state bulk sales 
law, on the purchaser of the taxi- 
cabs. 


| 
| 
| 


| 


NEW HOME 
Brothers in the western suburb of Chicago. 


in favor of the motor company, say- 

ing that it should have filed a lien. 
| This court said: 

“We do not feel that provisions of 


OF VETERAN FORD DEALERS—in Berwyn, 
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it., it was built 


by Svitak 


tended so as to include taxicabs.” 


* * * 


Buyer Inspected Trucks 


ONSIDERABLE discussion has 
The higher court refused to hold! our bulk sales law can be now ex-| “ arisen from time to time over 


EY emia Tae 


17 


the purchaser if the automobile is 
defective and unsatisfactory? The 
answer is: When the seller gave no 
guarantee and the purchaser exam- 
ined or inspected the automobile 
before purchasing it. 

For example, in Beers v. Martin, 

190 Pac. (2d) 578, the testimony 
showed facts as follows: An auto- 
mobile dealer sold and delivered 
three used trucks to a buyer who 
promised to pay the sum of $22,000. 
A check given by the buyer as 
payment for the trucks was re- 
turned unpaid to the automobile 
dealer, who then sued the buyer 
for $22,000. 

The buyer defended the suit by 
giving testimony which proved that 
shortly after delivery of the trucks 
trouble developed with the tires, 
and the trucks were not used to 
any great extent. 


Since the buyer had inspected the 
trucks before purchasing them and 
the automobile dealer had not given 
any specific guarantee, the higher 
court ordered the buyer to pay the 
dealer $22,000, and said: 


“The parties originally intended 
to, and did, enter into the contract 
for the sale of the trucks. The 
lower court found that there was 
no warranty on the. part of the 
seller; that the purchasers were ex- 
perienced and had an opportunity 
to observe and examine the trucks 
before the sale; and that they knew 
what they were buying.” 

* > ” 


Seller Refuses Delivery 


y IS A proverbial principle that 
an automobile dealer is not per- 
mitted to take advantage of his 
own wrong or neglect. The prin- 
ciple is founded in the highest 
reason, 


For illustration, in Stewart v. 
Moss, 192 Pac, (2d) 362, it was 
shown that an automobile and 
trailer was mortgaged by its 
owner for $3,600. Later the owner 
sold the automobile and trailer to 
one Stewart for $5,500 and ac- 
cepted $500 down. 


Stewart signed a contract in which 
he agreed to pay an additional sum 
of $2,500 within one month, at which 
time he could take possession of the 
automobile and trailer. A disagree- 
ment arose and the seller refused to 
deliver up possession although 
Aiea offered to pay the balance 

ue, 


The seller claimed that the mort- 
gage was not yet paid. The court 
promptly ordered the seller to re- 
fund all moneys plus interest re- 
| ceived from Stewart and said: 


| “Moss (seller) sought to keep both 

the $3,000 and the automobile and 
trailer, relying upon the earnest 
money receipts. ... 


“A seller who has retained pos- 
session of the subject matter of the 
sale may not, upon the default of 
the purchaser, retain the payments 
made by the purchaser, if that de- 
fault has been occasioned by the 
conduct of the seller in refusing to 
cooperate with the purchaser in the 
usual and customary methods and 
procedures by which such sales are 
ordinarily effectuated and by which 
the interest of both parties could 
have been adequately protected.” 


Shell Markets 


Premium Fuel 


NEW YORK.—Improved pre- 
mium fuel designed to meet the in- 
|creased power ratings of postwar 
cars is now being produced by Shell 
| Oil Co., according to Dr. M. P. L. 
| Love, manager of manufacturing 
| research. 

The new product, marketed as 
activated Shell premium gasoline, 
is said to feature better anti-knock 
performance and increased power, 
made possible by splitting and re- 
| arranging the molecules in 12 sepa- 
|rate petroleum components. It is 
|designed to meet the maximum 
|power requirements of virtually 
any car in operation, according to 
Shell. 

In addition, Shell claims, it is 
fortified against gum-forming tend- 
encies, is noncorrosive, and offers 
protection against vapor lock. 


the legal question: When is a seller 
of a used automobile not Hable to 


Vagge Honored 
Mario J. Vagge, Nashua (N. H.) 
automobile dealer, has been named 
| city chairman of the 1949 Catholic 
| charities campaign. He is head of 
| the Fourth Degree Assembly, 
| Knights of Columbus. 








; 





like it 


“On second thought, I'd 
better with the extras on!” 


New York Bank 
Sees Promising 


Economic Future 


NEW YORK.—A promising eco- 
nomic outlook for the nation is| 
seen by the Federal Reserve Board | 
of New York in its annual report. | 

“In seesawing for more than 
three years between the reality of 
inflation and the fear of deflation,” 
the report declares, “we have now 
passed over many of the problems 
of reconversion which might have 
upset us. With a price structure 
in which extreme irregularities 
have to a considerable extent been 
smoothed out, and with unprece- 
dented capacity in plant materials 
and employed manpower, our posi- 
tion on entering 1949 is indeed 
promising in terms of fundamen- | 
tals. 

“There is no reason, in the pure | 
logic of the situation, why a pro- 
gressive disappearance of the arti- 
ficial wartime stimula to demand 
should cause alarm, Perhaps, in- 
stead, that high rate of growth in 
productivity upon which our prog- 
ress and standard of living ulti- 
mately depends—a rate which fell 
off sharply during eight years of 
‘sellers’ markets’—will be renewed 
by the return of ‘buyers’ markets’ 
and the heightened rivalry among 








producers which such markets 
imply. 
“At the close of 1948 and the 


beginning of 1949, at any rate, it 
seemed premature to conclude that 
the disappearance of excess de- 
mand for many commodities neces- 
sarily meant that depression would 
soon follow.” 


Does Public Know? 


Extent of U. C. Drop Held 
Not Fully Grasped 


MIAMI.—F rank Watts, president 
of the Miami Used Automobile 
Dealers Assn., says the average 
person doesn’t realize how much 
the prices have dived. 

Old cars that sold like hot cakes 
at $200 to $300 last September now 
bring $15 to $20 from the junk 
dealer. Used-car prices run $100 
to $200 under those in northern 
cities, he says. 

A 1948 Lincoln that sold for $4,- 
000 six months ago is apt to bring 
$2,000 now. A 1946 Cadillac that 
sold for $4,200 can be had now} 
for $2,500. 

Half a year ago, all new-but-| 
used cars sold at $600 to $800 above | 
list price for new cars. Now a 1949) 
used Ford is $100 to $150 below! 
list; Oldsmobiles and Plymouths, | 
$200 to $300 below, and Mercurys, | 
$600. A 1949 Chevrolet still brings | 
list price. | 





| 
| 


| Chevrolet sales 
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Sales Reports From Various Cities ... 





Auto Market Page 


Toledo 


More new and used automobiles 
were sold by Lucas county (To- 
ledo) dealers in March than a year 
ago, according to figures of the 
county clerk of courts and the 
Toledo Automotive Trades Assn. 

New car dealers delivered 1,545 
passenger cars in March against 

1,320 in March, 1948. For the first 
quarter of the year, however, 
total new car deliveries were 
down from the 1948 period, 3,574 
to 3,611. 

By makes, Ford sales were high- 


|and 761 cars and 124 trucks in 
February. 

Ford registered 187; Chevrolet 
184; Plymouth 83; Studebaker 80; 
Pontiac 71; Buick 50; Oldsmobile 
| 49; Dodge 42; Mercury 32; Nash 30; 
Hudson 20; DeSoto 17; Packard 17; 
| Cadillac 16; Chrysler 16; Lincoln 9; 
Kaiser 8; Crosley 5; Anglia 4; 
| Frazer 1, and Austin 1. 
| Truck registrations were: Chev- 
| rolet 59; Ford 33; International 21; 
| Studebaker 18; GMC 17; Dodge 10; 


| Willys 6; Mack 3; White 2; Plym-| 


est for the quarter, 806, with 602 | outh 1; Diamond T 1, and Crosley 1. 


for Chevrolet, 
348 for Plymouth. One Hillman 
and one Austin were delivered dur- 
ing the period. During March, 
outranked Ford, 
375 to 312. 

A total of 5,161 used cars were 
sold in March, against 5,070 a 
year ago. The quarter total was 
10,210 this year against 9,544 last 
year. Of the March total, casual 
sales accounted for 3,429 and 
dealers the remainder. Casual 
sales were 110 less in March, 
1948. 

In commercial vehicles, March 
sales totaled 174 this year against 

a big 300 last year. Quarter totals 
were 441 this year and 654 last 
year. Chevrolet truck sales ac- 


counted for 138 of the quarter sales | 


this year. 


* * 


Pittsburgh 

New car sales in Allegheny 
county (Pittsburgh) for March to- 
taled 3,509 compared with 3,729 in 
March a year ago. For the first 
quarter, sales were off .9 percent. 

In the 11 counties surrounding 
Pittsburgh, 6,468 new cars were 
sold compared with 6,920 in 
March, 1948. However, sales for 
the first quarter were up .6 per- 
cent, 

Pittsburgh dealers are said to 
have caught up with most of their 
backlog. 


* 


* * * 


Kansas City 
New-car sales were up slightly 


for the first quarter in the Greater 
Kansas City area, to 4,791, with 


| 1,516 being sold in March, 1,351 in 


February and 1,924 in January. 
New-truck sales totaled 957, with 
330 in March, 251 in February and 


376 in January. 
* 


Baltimore 


In spite of the heralded return 
of a buyer’s market for new cars, 
Baltimore dealers say business has 
been good. 

However, it is true that in some 
cases they are forced to give high 
prices on trade-ins and profits are 
not quite so high as they were in 
1948. 

Dealers here see a need to meet 
the challenge of a buyer’s market 
by trimming wasteful operations 
and doing a good job of selling. 

* * * 


New Orleans 


A total of 929 new passenger cars 
and 176 new trucks were registered 
in Orleans Parish for the month of 
March, according to the New Or- 
leans Automobile Dealers Assn. 
These registrations compare with 
517 cars and 156 trucks in January 





DEALER SHOWS NEW DODGE IN MEN'S CLOTHES SHOP—Iin New Westminster, B. C., 


th» car's debut in this novel manner. 


Mansell Overand (Dodge-DeSoto) arranged for 


383 for Buick and | 


* * * 


Cleveland 

New-car_ sales 
Cleveland area totaled 1,274 for the 
week ended Apr. 15, This is the 


Cleveland also reports that new- 
truck sales fell to 81 for the same 
week, and this is less than half 


Used-car sales declined during the 


that’s 6 percent above the April 
average of last year. Sales of used 
trucks dropped to 177, lowest since 
early March, but 17 percent above 
the April, 1948, average. 


* * * 


Phoenix 





Phoenix new-car sales for March, | 
1949, are 26.2 percent above March | 


of last year. Of the 1,588 units sold 
throughout Arizona during March, 
687 were sold in Phoenix. 


This figure of 687 for March 
compares with 542 new units sold 
in March, 1948. 

Phoenicians are turning out in 
great numbers to view the latest 


in the Greater) 


second highest weekly total of the | 


year, and 115 cars more than the) 
1948 peak. 
The Federal Reserve Bank of 


of the April, 1948, weekly average. | 


same seven-day period to 2,245, but | 


pecgpery of the automotive indus- 
try, and customer comments on the 
showroom floors give reason to sub- 
stantiate the fact that automotive 
sales will continue on their upward 
trend in Phoenix. 
* 
Buffalo 

Quick delivery is no longer a 
problem for the purchaser of a car 
in the higher price bracket and 
dealers are able to provide a choice 
of models and colors. But in the 
lower price field, there still are 
waiting lists and customers don’t 
get much of a preference when it 
comes to color. 

Consumer buying normally is 
heaviest between March 15 and 
Apr. 15 for used cars. But this 





| 


+ + 


year there’s no scramble for 
most cars. 
Increasing supplies and pros-| 


pects of further price cuts on new | 


cars plus some inclement weather, 
|were cited by President 
Palmer, of Buffalo Used Car Board 
of Trade, as the principal factors 
depressing the used-car market. 

“Sales are spotty,” Palmer said. 
“The used-car dealers are planning 
to ask the government to ease fur- 
ther, or eliminate, its credit regu- 
lations if there isn’t some improve- 
| ment soon. 

“If the one-third down pay- 
ment requirement was reduced to 
about 20 percent, or eliminated, 
and the pay-off period length- 
ened from 21 to 24 months, sales 
of lower-priced used cars would 
increase substantially.” 

Palmer pointed out that recent 


|facturers tended to weaken the 
used-car price structure. They came 
at a time when used-car prices nor- 
mally would increase. 





Ear! | 


| price cuts by several auto manu-| 





Memos 





to 


Dealers 





| 





By Bob Finlay 


becoming 


used 
important factor every 


cars 


wr a 
more 
day in the auto business, we've 
been talking lately about merchan- 
|dising problems with used-car 
| dealers. 

For instance, Lynn Wertz, of 
|Bert Baker's, one of the highly 
| successful used-car dealers, gives 
| some interesting slants on new-car 
dealer thinking as the used-car 
| dealer sees it. 

Wertz, naturally, thinks it is a 
pretty good idea for new-car 
dealers to wholesale used cars, 
since Wertz is in the used-car 
business, and he can give some 
good arguments for his case. 

In fact, Wertz says with a grin, 
there is a sizeable spot on the 
thinned-out Baker lot reserved for 
the inventories of new-car dealers 
who trade silly on used cars this 
summer and have to blow them 
next fall. 
| That's 
and you 
you like. 


propaganda, of course, 
can take it with salt if 
But to avoid the man 
with the rope, Wertz advises new- 
ear dealers, whether they retail 
used cars or wholesale them, to 
think of them in terms of whole- 
sale values. 


* 


At Realistic Value 


,;OR INSTANCE, when you tak« 

in a trade, sell it to your used- 
ear department at its wholesale 
value no matter what you paid 
for it and insist that the used-car 
department stand on its own feet 
and make a profit. 

That way, says Wertz, the dealer 
has a realistic gauge of his finan- 
cial status, and the loss on over- 
trading is charged against the 
new-car profit, where it belongs. 


If the dealer thinks of the car 
in terms of its retail value, he is 
much more inclined to overtrade 
on it, and if he sells it to his 
used-car department at an over- 
valuation, expecting the used-car 
department to take the loss, he 
may lose sight of the true val- 


* * 








NOT CALIFORNIA, BUT CINCINNATI—Something new added by Johnny Dell Motors, 
Inc. (Lincoln-Mercury), Cincinnati, is this open-air salon featuring floral decorations and | 


cabana-type furniture. The outdoor salon, containing 30,000 square feet of space, adjoins| car with 
out the furniture are (left to right): 
isher and Danny Dell. 


the company's new-car salesroom. bye. 
Yaegers, sales manager; Al Kattus, Ray 





Thorough Knowledge of 


Needed, Dealer Says 


By Leon M. Leffingwell 


Staff Correspondent 


MT. OLIVER, Pa.—Even before} ! € 
Dealer | Wise, Miller believes. “They've read 


Kaiser-Frazer cut prices, 
Henry A. Miller, of St. Clair Motor, 
reported that he was selling Kaisers 
successfully. 

Miller attributed his success to 
knowledge of the product and faith 
in it. 

Miller doesn’t reach for a book 
for his sales dope. The informa- 
tion isn’t at his fingertips. It’s 
part of him. 

He takes nothing for granted. 


When a prospect casts his eye on | 
any part of the car, Miller tells him | 


why that part will be important to 
him when he drives his new Kaiser. 

On points of quality, Miller 
doesn’t leave it up to the pros- 
pect? He “proves” it, 


“From satisfied customers come | 


leads on trade-ins and more new- 
car sales,” Miller declares. 

But sales don’t drop into Miller’s 
lap. He “processes” at least 10 pros- 


pects a day. The people most diffi- | 


cult to sell don’t know anything 
about a car. 

“T really have to work on them 
for a couple hours,” he says. 

He sells them on the ride, the 


A Study in Selling 


| performance. 
| 
| 


William 





Car and Faith in Product 


“I get these pros- 
pects behind the wheel.” 


Prospects easiest to sell are motor- 


the popular magazines; they’ve 
studied cars thoroughly. Some of | 
them bring a mechanic friend along. | 
| He will ask questions that will sur- | 
jr, me, even before we get in to 
| ride. 


Registrations Up 


243,907 in Texas 


AUSTIN, Tex, -— Registration of | 
motor vehicles in Texas during 1948 | 
| was 243,907 higher than in 1947, the | 
| Texas highway department reports. | 

The department reported more 
than 2,400,000 vehicles registered 
jand estimated that another 50,000 | 
would be added to the total when | 
| final figures for last year are com- 
| pleted. 








1 

San Antonio 

Bexar county automobile dealers 
sold 1,037 motor vehicles during 
March, of which 862 were new}! 
automobiles, 117 commercial ve-| 
|hicles and 58 trucks. 











uation of his business. 

This may lead to what are 
known in the business as shock- 
ers, which play an interesting and 
sad role. 

When a dealer is appraising a 
its wholesale value in 
mind, he looks for the things that 
will knock the price down. When 
he is thinking of retail values, he 
looks for the good points, and may 
ignore points which may involve 
expensive reconditioning jobs. 

* * a 


The Shockers 


JHEN the awakening comes in 
the retail thinking, he hates to 
take his loss—and the car becomes 
a shocker on his lot. So he will 
hang on to cars like this, hoping 
somehow to get his price, but 
usually the longer he holds the cars 
the more the value declines. 
If he gets in a tight spot, he'll 
have to blow his used cars for 
whatever they will bring in quick 


money. 

But, sometimes, the used-car 
dealers find an angle in the 
shockers. For instance, Wertz 


says, he might notice a few cars 
that the dealer has over-priced 
on the lot and can’t move. He’ll 

ignore them for a_ while, but 
eventually he'll work a_ couple 
of them in on his list at a higher 
price than they are worth, mean- 
time knocking a greater amount 
off on some cars Wertz really 
wants. 

When the new-car dealer sees a 
chance to get rid of a few of the 
shockers at a decent price, he is 
so overjoyed that he ignores the 
low prices Wertz has put on the 
other cars. 

I guess the moral is easy to find, 
if you are looking for one: Face 
the loss realistically and quick, so 
you will know where you stand. 
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Highways & Safety... 
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Poor Traffic Signals 
Called State Problem 


DDITIONAL research and an 
“% “extension of state controls” 
are needed to eliminate undesirable 
traffic signals, in the opinion of 
Wilbur S. Smith, associate director | 

of Yale univer- 
sity’s bureau of 
highway traffic. 
Calling for uni- 
form and im- 
proved road signs 
and signals in an 
article in the cur- 
rent issue of | 
Traffic Quarterly, published by the) 
Eno Foundation for Highway Traf- 
fic Control, Smith declares: 

“Given a road map and blessed 
with only a fair sense of direction, 
the average motorist can find his 
way around the country without 
confusion. | 

“He always has a fairly com- | 
plete understanding of roadway | 
and traffic conditions based on | 
the information conveyed through 
traffic control devices. 

“The negative factors begin to| 
develop, however, as one travels be- 
yond his daily range of activity. He 
begins to find it necessary to de- 
cipher new signs and markings. 
Sometimes the task is complicated 
by having the same devices used 
for entirely different purposes and 
under varied circumstances.” 

Smith asserts that deviations in| 
traffic control devices provide “clear | 
and adequate evidence” that more 
thought, study and research are 
needed. 

+ 7 + 
A SIDE FROM this, he says, un- 
desirable signing and marking 
can be prevented through extension 
of state controls over the practices 
of cities and local groups. 

The Uniform Motor Vehicle Code, 
Smith points out, has long recom- 
mended that individual state high- 
way commissions adopt manuals 
and specifications for uniform traf- 
fic-control devices and that local 
authorities conform to the state 
decisions. 

Smith explains that many phases 
of motor vehicle operation must be 
made uniform. All this work will 
place increased responsibility upon 
the states, he declares, but uniform- 
ity within the states will simplify 
the overall job of nationwide traffic 
uniformity. 

“Complete uniformity may 
never be achieved,” Smith says. 
“But when the job of informing 
and regulating motorists and 
pedestrians can be adequately 
accomplished with uniform con- 


Dealer 
Appointees 


Utah Dealers Name Streator 


Head of Safety Committee 


The executive committee of the 
Utah Automobile Dealers Assn. has 
named Frank Streator (Chevrolet), | 
Salt Lake City, as chairman of the | 
State association highway safety 
committee. 

Other members on the committee 
are Melvin R,. Ballard, president of 
Ballard Motor Co., and Grant E. 
Hayes, president of Grant E. Hayes 
Co., both of Salt Lake City. 

a oK * 


O’Connor Appointed | 


J. F. O'Connor of J. F. O’Connor | 
& Son (Nash), Hollywood, Calif., | 
has been appointed safety chair- | 
man by the Motor Car Dealers 
Assn. of Southern California. 

* * * 


Bartlett Named 


A. H. Bartlett (Buick), Rochester, | 
N. Y., has been named chairman | 
of the New York state safety com- | 
mittee by the New York State Au-| 
tomobile Dealers Assn. Bartlett re- | 
places Don Allen (Chevrolet), Buf- 
falo, who has served as chairman 
Since the organization of the com- | 


mittee, | 
* * * 


Clarke Selected 


The South Carolina Automobile | 
Dealers Assn. has selected Robert | 
T. Clarke sr. (Chevrolet), Columbia, 
to serve as chairman of the South 
Carolina safety committee. 


trol devices, non-uniform prac- 
tices should be avoided.” 


| and disseminated so that they can | 
! , , > . 
N. H. Good Roads Association | 


|reelected president of the 
| Hampshire Good Roads Assn. at the | 
| organization’s 33rd annual meeting 
|in Concord. | 


be reviewed, criticized and, if good, 
adopted throughout the country.” 
* a * 


Reelects Elliot President 


Andrew C. Elliot of Milford was | 
New | 


Also renamed were Robert H.| 


Asserting that all traffic officials | Whittaker of Epsom, vice-president, | 
should participate in research on | #nd David L. Forsburgh of Concord, | 


control devices under all the dif- 
ferent physical and traffic condi- 
tions available, he adds: 

“It is essential that federal agen- 
cies, universities and manufactur- 


|ers cooperate with local groups in 


seeking appropriate and adequate 
traffic control devices. 
“It is not enough that research 


|and studies be conducted. Findings 
and experiences must be published | 


| secretary-treasurer. 


Arthur W.| 
Whitcomb of Keene and Charles | 


| Benning of Concord were named as 
directors. 


Florida Inspections 


The Florida junior chamber of 
commerce has announced it will ask 


| the state legislature to pass a law 
| requiring safety inspection of motor 


vehicles at six-month intervals. 


ORIWERS TRAINING CAR 
JREAHOMA City Pubhes Séhcols 
tia 
ee Asa) Ai 


SMITH 
Pena 


en 

NEW NASH FOR STUDENT DRIVERS—Charles Smith (left), partner and general manager 
of Chas. Smith Nash Co., Oklahoma City, delivers the keys of the driver-training car 
which he furnished for the use of students enrolled in Oklahoma City public schools. 


ENGINEERING 


PRODUCTION 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: BORG & BECK * BORG-WARNER INTERNATIONAL * BORG 
WARNER SERVICE PARTS * CALUMET STEEL * DETROIT GEAR * DETROIT VAPOR STOVE * FRANKLIN STEEL * INGERSOLL STEEL * INGERSOLL UTILITY 
UNIT * LONG MANUFACTURING * LONG MANUFACTURING CO., LTD. * MARBON * MARVEL-SCHEBLER CARBURETOR * MECHANICS UNIVERSAL 
JOINT * MORSE CHAIN * MORSE CHAIN CO., LTD. * NORGE * NORGE-HEAT * NORGE MACHINE PRODUCTS * PESCO PRODUCTS * ROCKFORD 
CLUTCH * SPRING DIVISION * SUPERIOR SHEET STEEL DIVISION * WARNER AUTOMOTIVE PARTS * WARNER GEAR * WARNER GEAR CO., LTD 
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TOP STUNT DRIVING TROUPE 








[lustra above enlarged from 
] 4 motion picture.) 


Joie Chitwood’s ‘‘Auto Daredevils” prove 
dramatic demonstration tool for Ford Dealers 


Wien Joie Chitwood’s ‘“‘Auto Daredevils” put on their breath-taking 
exhibition, using Fords exclusively, one look tells you that here is the most 


rugged thing on wheels! 


Typical of many grueling stunts performed is the “‘wingover;’ in 
‘which a ’49 Ford takes three single-ramp jump-offs in succession. And climax 
of the show comes when another Ford takes off from a ramp and soars 85 feet 
through the air, shooting directly over a second Ford speeding at 60 miles 


an hour! It’s a thrill-packed show, from start to finish! 


This spectacular show has demonstrated tremendous public drawing 
power. One troupe, alone, played to over one million people in 7 months of 
1948! This year there are three troupes on the road. This year the “Auto 
Daredevils” are proving an even more important and valuable publicity and 
promotion tool for Ford Dealers. Arrangements are being made to make 
available to Ford Dealers complete publicity stories, advertising mats, radio 
spot announcements and motion pictures that will enable them to capitalize 


to the fullest on this dramatic presentation. 


P.S. Every 1949 Ford used by Chitwood is a stock car, without reinforcement of any 
kind. Only changes made are to remove hub caps, place gas tank inside the 
trunk, and chain down the front shocks! .. . THE FORD CAN TAKE IT! 





of FORD MOTOR COMPANY 
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Colorful Saga: 


Packard’s 50- Year 
History Traced 


(Continued from Page 1) 


him—oh, tell him to ask the man | with wire wheels. Power by chain 
that owns one.” drive came from a single-cylinder 
Construction of an automobile| horizontal engine developing 12 

had been considered by the Pack- | horsepower. 
ard brothers as early as 1893. | After creating quite a stir 
James Ward had earned a me-| among the local citizenry, the car 
chanical engineering degree from! was sold on Jan. 3, 1900, to one 
Lehigh university, and in the years| George D. Kirkham for the sum 
preceding the turn of the century, of $1,250. Meanwhile, the newly 
was in the electrical manufactur-| formed Packard & Weiss part- 
ing business with his brother in| nership was- proceeding on the 
their home town of Warren, O. | manufacture of other cars and 
oS conducting test runs through 


Ts BROTHERS met delays in| Ohio and New York. PACKARD TODAY AND IN 1899—Here's a recent aerial photo of the company's mile-long plant, occupying nearly 90 acres on De- 


B i troit's east side. When Packard moved to Detroit, operations took up only five acres on the same site, which was then on the city's 
the fruition of their plans = ° On Sept 10, 1900, the partnership outskirts and surrounded by potato and tobacco fields. Inset: In a corner of this little electrical fixture factory in Warren, O., James 


result of the 1893 depression, but | was converted into the Ohio Auto- Ward Packard completed his first car on Nov. 6, 1899. Packard continued operations here until it was decided in 1903 to move to Detroit 


they subsequently spent months in| mobile Co. J. W. Packard was |————— eae ee a * aaah: daa ig 

the study of European cars and| elected president and general man-| November, 1900. Of the 42 auto| existing today as an independent, they jointly perfected and pa- 

engines. They hired Weiss and| ager; Weiss, vice-president, and W. | makes at the show, all except three | car-making entity. More than 2,000 tented, was the now universally 

Hatcher away from the Winton | D. Packard, secretary and treas-| have vanished along with the com-| other automobile names have been used H-gear slot. The 1901 Pack- 

company in Cleveland. | urer. | panies that made them. eliminated in the past 50 years. ard was the first in the U. S. to 
ee we | The Autocar is now a truck, and J. W. Packard and Hatcher’ have a wheel instead of a tiller 


On Nov. 6, 1899, the first of all| 
Packards was completed in a shed | ‘NHE “Packard Carriage” was dis-| the corporate descendant of the introduced many “firsts” during handle for steering. 
at the Warren electrical plant. It played by America’s first auto-| Peerless survives only as a beer the formative years of the new So devoted was James Packard 


was a single-seater buggy type| mobile show in New York during | company. Packard is the only one company. One innovation, which (Continued on Page 36, Col. 1) 








Car registrations by states are released 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 


Chrysler 
CHRYSLER 
TOTAL 
Chevrolet 
Oldsmobile 
Studebaker 
Wiillys-Overland 
Miscellaneous 


t ious! '49\ 2077 4889) 11786 1494) 14030| 4249) 5410; 32274) 498; 803; 1301; 113) 2747| 1935; 2906; 410) 75170 
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Minnesota 


Missouri 203] | 621) 1410) 1933 2319, 588 136) 2073) 451; 480| 3728; 28) 

‘48| 232 { 935! 1735! 1768 | 2163; 618 64, 2699 527, 50! 4409; 160) 261) J : a a 
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New Commercial Car Registrations, 27 States 
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Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


Autocar 

Brockway 

Chevrolet 
Diamond T 
International 
Kenworth 
Willys-Overiand 
Miscellaneous 
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459/49 ~~ Arizona 
459 ‘48 : 
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104 6 1905 '48 


wn 
Ny 
©“e\ns)-— 


w| ©! 


2878 ‘49 Michigan 


Se 





Missouri 


Nn 
w=—| nw 





@ 


;on SN NWO 


| 


120 25 142 23 


—@irn— 


1 

| 
Washington a "4 499 6) 152 2). +214 123 134 7 7 
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939 28035 208 
The following advertised delivered prices | PONTIAC—-Streamliner Six Standard 
are based on factory retail prices at the | e e 4-dr. sed., $1.755 (deluxe, $1,850); sed. 
factories. They include dealer delivery | epe., $1,705 (deluxe; $1,800); Streamliner 
and handling charges and federal taxes. urren rices on ew uTOmOoDI C5 Eight Standard—4-dr, sed., $1,824 (deluxe, 
They do NOT include transportation | eres) .- cpe., $1,733 (deluxe, $1,868): 
charges, state sales taxes, or optional | Chieftain Six Standard-——4-dr. sed., $1,776 
equipment. 766; Saratoga (eight)—(Prestomatic stand- FRAZER —4-dr. sed., $2,395; Manhattan | Super—4-dr. sed., $2,195; 2-dr. sed., $2,- | (deluxe, $1,871); 2-dr. sed., $1,726 (deluxe. 
BUICK—Super Series 50—4-dr. sed., $2 jard)——4-dr, sed., $2,640; club cpe., §2,- 4-dr, sed., $2,595. 170; club cpe., $2,191; Ambassador Super | $1,821); club cpe., $1,726 (deluxe, $1,821); 

“ar. sed., +" | 613.75; New Y - : —. « onv. , $2,153; Ss. cpe. 3; § 
174; 2-dr. sed., $2,075; conv., $2,603; stat. uakeniheso-die tan (Sa 760.75: club cpe. HUDSON Super Six — 4-dr. sed., $2,- oe — —s eee See ey | delivery, $1,765; ‘aad cg $06 (dcluxe 
wag., $3,203; Roadmaster Series 70—(Dy- | $9734.50: conv., $3,240.75 ; ' | 206.50; 2-dr. sed., $2,156; club cpe., | $2,218; club cpe., $2,239; Ambassador Cus- | ¢> 65°) .’ Chieftain Eight Standard — 4-dr 
nafiow standard)—4-dr. sed., $2,758; 2-dr. , , : : +25 $2,203.25; bus, cpe., $2,053.25; conv., $2,- | tom—4-dr. sed., $2,363; 2-dr. sed., $2,338; | seq $1 844 (deluxe, $1 939) ; 2-dr. sed 
sed., $2,639; conv., $3,176; stat. wag.,| OROSLEY 2-dr. deluxe sed., $959; a ao la oar. a0. oes club cpe., $2,359. | $1,794 (deluxe, $1,889); club’ cpe., $1,794 
“onv , | 2-dr. sed., 2,245; club cpe., , 292.25; i eee a a pag ote 
$3,765. | conv., $959; stat. wag., $991. Gaanmethaen Mee kctk wed. 52.383 75: clue OLDSMOBILE—-Series 76 Standard—4-dr. ‘on a ah ee ae _ 
CADILLAC—Series 61—4-dr. sed., $2,-| DeSOTO—Deluxe—4-dr. sed., $2,006.25; | cpe., $2,358.50; conv., $2,951.50; Commo- |sed., $1,848 (deluxe, $1,990); town sed.,| Wag’ $2627 (deluxe $2706). 
919; 2-dr. sed., $2,814; Series 62—4-dr. | club cpe., $1,995.75; Custom—(Tiptoe Shift | dore Elght—4-dr. sed., $2,472; club cpe., | $1,837 (deluxe, $1,979); 2-dr. sed., $1,774 | “48, SO GS! (deluxe, $2,706). 
sed., $3,076; 2-dr, sed., $2,992; conv., $3.- | standard)—4-dr, sed., $2,193.75; club epe., | $2,447.75; conv., $3,040.75 ; (deluxe, $1,916); club epe., $1,748 (deluxe, | STUDEBAKER — Champion Deluxe — 
523; Series 60 Special—-4-dr. sed., $3,859; | $2.175.75; conv., $2,598 ¥ : : . | $1,889): conv., $2,164; Series 88 Standard | 4.27: S¢d., $1,688.50; 2-dr. sed., $1,656.75; 
Series 75—5-pass. sed., $4,791; 7-pass. : oer | _ KAISER — Special 4-dr. sed., $1,995; (ate Ava Bhatia ‘atandatdhs—Acd a. §2,- | Club cpe., $1,683; bus. cpe., $1,588.25; 
sed., $5,011; 7-pass. Imperial, $5,211 DODGE—Waytarer—bus. cpe., $1,631.25; | Traveler, $2,088.48; Detuxe—4-dr. sed., $2,- | 965" (Geluxe, $2,396); town sed., $2,254 (de. | Champion Regal Deluxe—4-dr. sed., $1,- 
CHEVROLET — Fieetline Special — 4-ar, | Meadowbrook—4-dr. sed., $1,868.25; Coro- | 195; Virginian, $2,995. |iuxe, $2,385); 2-dr. sed. $291" (deluxe, | 62!,,2-dr. sed., $1,730.50; club epe., $1,- 
sed., $1,471; 2-dr. sed., $1 Tod; Fleetline | Ret—4-dr. sed., $1,947.25; town sed., $2,-| LINCOLN — 4-dr. sed., $2,574.50; club | go 322): club cpe., $2,164 (deluxe, $2,295). | (28:75; bus. cpe., $1,662; conv., $2,086.25; 
- = : : 9 ® ; 4 g y et : = 7 St eae 3 eee oo we ’ i517, | Commander Deluxe—4-dr. sed., $2,019.25; 
Deluxe—4-dr. sed.. $1,550; 2-dr. sed., $1,- | 931.50; club cpe., $1,933.50; conv., $2,- | cpe., $2,527; Cosmopolitan—4-dr. town sed., |cony., $2,580; stat. wag, deluxe, $3,317: | om, r 
503; Styleline Special_—4-dr. sed., $i,471; | 245-50. $3,238; sport sed., $3,238; club cpe., $3,- | Series 98 Standard — (Hydra-Matic stand. | 2-dr. sed., $1,987.75; club cpe., $2,014; 
2-dr. sed., $1,424; club coupe, $1,429; bus.| FORD — six — 4-a ; 185.50; conv., $3,948. |ard)—4-dr. sed., $2,521 (deluxe, $2,615); | DUS. cPe., $1,919.25; Commander Regal 
5 -. $1, ‘ 4 , ; . shes — 4-dr. sed., $1,472; 2-dr. Ss aoe , | + hae ’ , eae ’ | Deluxe—4-dr. sed., $2,140.50; 2-dr. sed., 
epe., $1,350; Styleline Deluxe—4-dr. sed., | sed. $1,425; bus. cpe., $1,333; Custom Six MERCURY—4-dr. sed., $2,031; club cpe., | 2-dr. sed., $2,447 (deluxe, $2,541); conv. | ¢9 498.75: club cpe., $2,135; bus. c $2 
$1,550; 2-dr. sed., $1,503; club cpe., $1,-|—4-ar sed.. $1,558.50; 2-dr. sed., $1,511; | $1.978.50; conv., $2,409.50; stat. wag., $2,- | deluxe, $2,994. | 040.50; Land Cruiser 4-dr. sed * $2397 75: 
519; conv., $1,868; stat. wag., $2,278. | club cpe., $1,511; Eight—4-dr, sed., $1,546; | 715.50. | PLYMOUTH—Deluxe—4-dr, sed., $1,566; | conv., $2,467.50. Oe ets 
CHRYSLER — Royal (six) — 4-dr. sed., | 2-dr. sed., $1,498.50; bus. cpe., $1,419.50;| NASH—@0@ Super—4-dr. sed., $1,811; lelub cpe., $1,534.25; bus. cpe, (111-in. | WILLYS-OVERLAND — Jeepster conv., 
$2,158.75; club cpe., $2,138.75; Windsor | Custom Eight—4-dr. sed., $1,637.50; 2-dr. | 2-dr. sed., $1,786; club cpe., $1,808; 600/w.b.), $1,385.75; Special Deluxe—4-dr., | $1,602.22; 4-cyl. stat. wag., $1,708.89: 
(six)——(Prestomatic standard)—4-dr. sed., | sed., $1,590; club cpe., $1,595.50; conv.,| Super Special—4-dr. sed., $1,849; 2-dr./|sed., $1,644; club cpe., $1,617.50; conv., |6-cyl, stat. wag., $1,814.14; 6-cyl. stat. 
$2,353.50; club cpe., $2,332.50; conv., $2,- ' $1,948.50; stat. wag., $2,263.50. sed., $1,824; club cpe., $1,846; Ambassador ' $1,997; stat. wag., $2,387. sed., $1,866.29. 
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Automotive Finance .. . 





A Day’s Dip Doesn't 


Bolster the 


By George Deery 
Associate Editor 

. WEEK ended Apr. 23 was 

just another in the 52 that make 
up a full year, in many respects, 
but marketwise it was marked by 
a Thursday on the New York} 
Stock Exchange that featured the 
most decisive move of 1949. 

On that day, the Dow-Jones in- 
dustrial average dropped 2.45 
points, the rails had as relatively 
a serious dip with a loss of 91 
and the utility yardstick gave up 
38 points. 

We call attention to these moves, 
sharp by contrast to the market 
so far this year, not because they 
represent a decline. 

But rather because after that 
one day’s slide, the market re- 
sumed the pattern of the cautious 
creeping that has characterized it 
since Jan. 1 and fooled some of 
the technicians who are said to 
have seen sadder implications in 
the day’s selloff. 

+ + x 

fore TWO outstanding auto 

stocks, General Motors and 
Chrysler, were among the 20 most 
active issues of the week. The 
losses registered by them were 1% 
and 1%, respectively, for the week. 
Seventeen of the most active issues 
lost ground, one remained un- 
changed and two were up. 

Conspicuous in this group was 
Richfield Oil with a markup of 
five points. The other enhance- 
ment in value was the appre- 
ciation of % in United Corp. 
Commonwealth & Southern 
closed unchanged for the week. 

Those who looked for a further 
break through on the down side 
after Thursday have another look 
coming. Some observers feel that 





K-F Fights Plea 
For Dividend 


Declarations 


Kaiser-Frazer stockholders are 
being asked in a proxy statement 
to vote against the proposal of one 
stockholder that a “substantial 
part” of the earnings after Dec. 31, 
1948, “be used to pay regular quar- 
terly dividends.” 

K-F replies to K. O. Cuttle of 
Long Beach, Calif., that “while it 
is fully in accord with a policy 
whereunder a_ substantial portion 
of the earnings of the corporation 
will ultimately be paid in divi- 
dends, the management is not in 
accord with any policy which 
would require the payment in di- 
vidends of a substantial portion of 
the earnings during any specified 
period. 

It adds, “Such a policy, if put 
into effect, might require the de- 
pletion of working capital at a 
time when such action would be 
adverse to the interests of the cor- 
poration and its security holders.” 

The five-page proxy statement 
reveals that Joseph W. Frazer, for- 
mer president of the firm, who 
became vice-chairman last March, 
will act as consultant on sales and 
other matters on a three-year con- 
tract. 


He will receive $85,000 for the 
first year and $75,000 for the two 
succeeding years. In the latest fis- 
cal year, Frazer received $90,176 
under the heading “fees, salaries 
and commissions” in the state- 
ment, 

The annual meeting will be held 
in Reno, Nev., May 17. 





Auto Stocks 
Apr. 25 Apr. 18 


Chrysler ......... 50% 51% 
CE 8 oe OOS 6% 6% 
General Motors .. 57% 59% 
Hudson .......... 12% 12% 
Kaiser-Frazer ... 5% 5% 
Nash-Kelvinator . 12 12% 
Poskerd.......... 83% 8% 
Studebaker ...... 18% 19% 
Te a ca oe % % 
Willys-Overland .. 5 5% 
Total for —- 





10 Stocks ...... 17.23 17.76 


Bears 


|a sharp drop is not imminent and 
|in some cases there is a growing 


conviction that an upward move 
is not as far fetched as seemed 
a few weeks ago. 

* + * 


1: CAN be pointed out that the 
market never lost its head over 
the postwar inflation spasm. So, 
why should it drop sharply when 
business is seeking a saner trend. 

It can be added, too, that the 
smarter labor leaders and a lot of 
their following have wanted lower 
price tags on articles that make 
up the cost of living. 

They have been more concerned 
with prices than with a recession 
even though some of their politi- 
cal proteges have turned tail. Now 
the politicians are talking more 
of the possibility of a sharper bus- 
iness decline, for reasons of their 
own, perhaps. 
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SPAULDING-McCAIN'S OPENING IN SAN DIEGO—Over 8,000 people crowded into the 


23 


Board, Officials 
All Reelected 
At Packard 


All seven directors of Packard 
were reelected unanimously at the 
annual meeting of stockholders in 
Detroit—with a record-breaking 80 
percent of the 15,000,000 common 
shares outstanding represented in 
person or by proxy. 

Convening immediately after- 
wards, the directors reelected or re- 
appointed all officers, and appointed 
William H. Graves, formerly execu- 
tive engineer, to the new post of 
vice-president and director of engi- 
neering. 

The renamed directors are George 


service parking area of this San Diego Lincoln-Mercury dealership for formal opening |T. Christopher, president and gen- 


night entertainment and drawing for a 1949 Mercury and other prizes. 





Who's Next? 


Hudson Holders Given 
Birthday Present 


}eral manager; Col, J. G. Vincent, 
vice-president of engineering; Hugh 


firm also declared a quarterly divi-|J. Ferry, vice-president and secre- 
dend of 25 cents a share and a|tary-treasurer; James McMillan of 
special payment of 25 cents. Both Detroit, Earle C. Anthony of Los 
|are payable June 1 to stockholders | Angeles, and Henry C. Bogle and 
of record May 7. D 

For the past four quarters, the | Detroit. 


W. Tom ZurSchmiede, also both of 


The same week Hudson formally | period dividend has been 10 cents,| Christopher and Ferry were re- 


celebrated its 40th anniversary the! plus an extra of the same amount. | elected officers. 


Heater profits in May? YOU BET! 





1. WEATHER'S WARMER... your cue 
torecommend to yourcustomersthat 
their car heaters be disconnected— 
new hoses put on if necessary! 








4, IN DRIVEWAYS, where customers 
can see them, put up big displays of 
oil in cans. This helps you sell oil . . . 
keeps customers oil-conscious. 



















. 


Uh |W WN 





2, SUGGEST cleaning and repairing 
heaters if needed . . . to keep them 
in top shape—ready for next winter. 
winter grade to spring. 


5. CUSTOMERS KNOW they’re get- 
ting the brand and grade oil they 
ask for when they buy oil in cans. 
Customers trust oil in cans! 


QUICK, EASY WAY TO GIVE SERVICE 


1. Greet customer; take order 

- Deliver gas; wipe rear window 
Clean windshield, passenger side 
Check oil and water 


Clean windshield, driver's side; 


AMERICAN CAN COMPANY D> iis Wak A teak < Ode aticln’ 





3 CUSTOMERS will appreciate your 
“plan ahead” approach .. . a perfect 
time to suggest an oil change—from 





6, Oll IN CANS increases turnover... 
cans eliminate breakage . . . cans 
keep station neater and cleaner! Use 
oil in cans! 





CANNED OIL IS GRAND OIL FOR PROFITS 








Dealer 


Somerville Nash Expands 








Doings 


by shoe factories can leave their 
cars free of charge. 


AUTOMOTIVE NEWS, MAY 














Ford Firm in Holyoke 
Bought by Seyffer 
Kenneth W. Seyffer has pur- 


chased the Charles E. Godere 
Ford firm, 121 Elm St., Holyoke, 
















: rted $175,000. Se 
With Outdoor Display Blanchard offered the area to the "Ee bn eed te Sin. 
Somerville Nash Co. has opened|town free of charge, with the re- coln-Mercury dealership in Pitts- Sa 
a new outdoor display, the North-| sult that the town’s parking prob- field, Mass., for the past two be 
Artary.” at 693 McGrath high-| lem has been greatly reduced. The years, and will retain that firm. . 
ern ry, » ew Airflyte | lot is directly behind the business His brother, Howard J. Seyffer, F 
way, Boston, where n ill b section and within easy walking has the Ford dealership in Pitts- . 
models and used cars Ww | distance of leading stores and in- field, while their father is New > 
— dustries. England regional manager for oa! 
The headquarters at 515 Broad- eis Engi s 
way are being continued. Studebaker Firm Opens fal 
* + * e ° 
H ° H d U. C. Display in Tent maica. The latter were the first 
n Scherman-Schaus-Freeman Co. ' ' ri Corp., St. Louis, uses| department stores in America to g 
. ge . (Studebaker), South Bend, has al aounalae rr yatieon te call attention fo" its "aie. trading and servicing | Merchandise automobiles, handling fi 
N. H. Dealer Offers opened a “big tent” lot at Main | gbijities. This type of display-room sales promotion is based on the idea that almost every-|the Crosley passenger and com- 1 
Free Parking and South streets, o- SS business with an organization known to be successful by the business | orcial lines exclusively. ¥ 
; rectstsnca: ; a . ae ' 
For a number of years, Carl C. The ann features the —_ pene aememenit cere ee ae eed hae | carn te . 
Blanchard, proprietor of Farming- eM ee te ae — Crosley Motors, as he announced | Daniel Neal Sauvigne, will serve in | Silver Jubilee - 
ton Motor Co. (Ford), Farmington, a Nats transfer of Fine Cars, Inc., local |sales, field and service capacities. | Marks 25 Y 90 
ai een been Semen Dee care ; distributorship, to four Sauvigne|The four brothers, all ex-GI’s,| Sommers Marks ears a 
that as — to increase Karm-| WY, Crosley Deals to Triple brothers. jointly earned 28 battle stars in With Chrysler ve 
ae s m rising dealer has|/n Next Four Months George L. Sauvigne, former re-|#ddition to numerous other cita- Harry Sommers, Inc. (Chrysler), te 
“ nen id h| Plans to triple the number of|gional sales manager for Willys- | “0MS- Atlanta, celebrated completion of Ce 
po beget > aout ale aumbaes Crosley dealerships in the New| Overland, is president and general There are 19 Crosley dealers now | na, 25 years as a pe 
to — the a own big park- York metropolitan area within the| manager of the new firm, with associated with Fine Cars, oe in | Chrysler : dealer 8! 
He lot at the rear of his dealer-| next four months were revealed by | headquarters at 429 E. 74th St. His | the New York area, inclu ing | in that city. 
ship ‘Where many workers in near-! Powel Crosley jr. president of! brothers, Jean L., Donald J. and 'Macy’s in Manhattan and in Ja- The Sommers 0 
—_—— — , ; Se ee ee dealership, which 
* introduced and M 
sold the first sp 
Chrysler in At- Ce 
lanta, also pre- st 
sented the first ni 
Plymouth in B. 
Georgia a few ti 
Harry Sommers years later. te 
Sommers is a former NADA 
president. 5C 
* * * in 
|N. J. Dodge Dealer Group . 
Elects Firmin President c 
The Dodge Dealers Group, Inc., | 
an organization of Dodge dealers 6 
in Essex, Hudson and Union 
counties, N. J., has elected James H 
B. Firmin of Ram Motors, Inc., N 
Hoboken, as president for the G 
coming year. G 
Also elected for one-year terms A 
were Leon S. Kessler of S. H. Cc 
| Grossman, Inc., Newark, vice- tt 
WHAT! president, and Frank Nann of 
: Nann Motors, Bayonne, secretary. ir 
Henry Gassner of Gassner Mo- G 
ANOTHER. BIG tors, Inc., Montclair, was re- t 
PEDRICK elected treasurer. d 
DEPOSIT ? Elected trustees for two-year : 


Yes, Pedrick ‘‘Heat-Shaped”’ piston 
rings are helping more and more shops 
show a healthy profit in engine repair 


business! 


A patented Pedrick process, “‘Heat- 
Shaping” produces rings which make 


To make bigger 





““Heat-Shaped”’ rings hold their shape 
far longer. They won’t warp or distort 
on the job. 


Franchise Dealer Plan 


“HEAT-SHAPING” 
DOES IT! 





repair work . 
engine overhauls . 


. . and to attract more 
use Pedrick 


““Heat-Shaped”’ rings in Engineered 


profits in engine 





Sets, backed by the most liberal guar- 
antee in the piston ring industry. 
WILKENING ManuracturincCo., Phila- 


terms were E. L. O’Donoghue of 
Hopping-Phillips Motors, New- 
ark, and H. N. Jowitt of Vree- 

| land Motors, Inc., Millburn. The 
group’s other two trustees are 
Albert J. Ruckle of Ruckle Bros., 
Inc., Jersey City, and James R. 
Boyle of Boyle Motors, Inc., 
Bloomfield. 


_ Quarter Century 
Kuykendall Chevrolet 


Marks 25th Year 


| Kuykendall Chevrolet Co., Lub- 

| bock, Tex., has recently celebrated 

|its 25th anniversary. 

| George P. Kuykendall, founder, 

|noted in short commemorating 

|ceremonies that during the past 
quarter-century the company had 
expanded from a staff of seven 

|people to a total of 74 with a 
$350,000 plant. 

| The company was first estab- 
lished at 1105-07 Main St., Lubbock, 
and has made three moves since, 

|establishing at its present quarters 
at 1902 Texas Ave. in January, 1948. 

* * * 


Buick Dealer Club Formed 


By 39 L. A. Firms 


The 39 Buick dealers of Los 
Angeles and suburban area have 
formed a group known as the 
Los Angeles Metropolitan Buick 
Dealers Assn, Officers elected at 
the first meeting of the new or- 
ganization are: Joe Browning of 
Joe Browning Buick Co., Alham- 
bra, president; Walter Gibson of 
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your overhaul jobs last longer, give 
better service. ““Heat-Shaped” rings 
press evenly against the cylinder walls 
all the way around. No excess wear 
from unequal pressure! What’s more, 


Paulson-Gibson, Inc., Glendale, 
vice-president, and E. Z, Croxall 
of Howard Automobile Co., Los 
Angeles, secretary-treasurer. 


The main purpose of the asso- 
ciation is the advancement and 
maintenance of high standards 

| in Buick dealer relations with the 
motoring public, according to 
| President Browning. To this end, 
| meetings will be held monthly, 
with Buick dealer members and 
their staff executives in attend- 
ance, Browning said. 


delphia 42, Pa. In Canada: Wilkening 
Manufacturing Co. (Canada) Ltd., 
Toronto. For 29 years, supplier of 
piston rings to leading vehicle and 
engine manufacturers. 


Includes not only piston rings and com- 
plete service information, but a full 
program of advertising and merchan- 
dising help to bring more engine jobs 
into your shop. Ask your Pedrick jobber. 





ONLY PISTON RINGS ARE “HEAT-SHAPED” 
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\ffecting Factories and Dealers... 


Auto Ad 


Safety Program 

A series of Saturday afternoon 
Safety First quiz broadcasts has 
been inaugurated in the Buffalo 
area by L. B. Smith Motor Corp. 
(Ford). The programs, introduced 
as a public service, serve the dual 
purpose of promoting highway 

safety and providing an afternoon 
of enlightened recreation for Buf- 
falo youth. 

The half-hour safety quiz pro- 
grams are broadcast directly 
from the L. B. Smith showrooms, 
1212 Abbott Rd., Lackawanna, N. 
Y., over station WGR. 

The show, entitled “The Seven 
Keys to Safety,” features two 
teams of school children, spon- 
sored by community guest groups, 
and additional features that offer 
valuable merchandise gifts to lis- 
teners and the studio audience. 
Cooperating in the broadcasts are 
police, school, church and civic 


groups of the community. 
* * * 


Operation Safety 
Periodic radio support of the 


May “Operation Safety” program, | 


sponsored by the National Safety 
Council, has been pledged by Fire- 
stone, Ford, General Motors, Inter- 
national Harvester and Studebaker. 
B. F. Goodrich Co. will also men- 
tion the activity on its new Sunday 
television show. 

In addition, all weekly radio 
scripts released by the NADA dur- 
ing May will be in support of the 
program whose slogan is “To Check 
Accidents — Double Check Your 
Car!” 

> * * 
Gunk Campaign 

The appointment of Mercready, 
Handy and Van Denburgh, Newark, 
N. J., to handle the advertising of 
Gunk Degreasing Solvent and other 
Gunk products, is announced by 
A. F. Curran, president of Curran 
Corp., Lawrence, Mass., manufac- 
turer of Gunk. 

Herb Mercready is the executive 
in charge of a new campaign on 
Gunk, Tarlene and Motor Fizik in 
trade magazines and direct mail 
directed to all segments of the 
automotive field, as well as indus- 


trial, marine and railroad. 
> . + 


Dealer Show 


Smith Motor (Hudson), Ponca 
City, Okla., is sponsoring a daily 
disc jockey show, “Cosmopolitan 
Wax,” over WBBZ. Ross J. Turner 
and Jack Evinger are partners in 
Smith Motor. 

+ + + 
Candalon Campaign 


An intensive consumer advertis- 
ing campaign to acquaint the pub- 
lic with Collins & Aikman’s new 
three-dimensional nylon automo- 
tive upholstery, Candalon, started 
in the Saturday Evening Post issue 
of March 26, according to Charles 
L.. Conley, advertising and promo- 
tion director of the company. 

The ads, half pages in two col- 


ors, feature the three-dimensional | 


Candalon made with nylon, cre- 
ated especially for automobile up- 
holstery. Part of the 26-week sched- 
ule in the Post will use full-color 


AD GAG—Pienty of used-car bargains are 
represented in this view of hundreds of want 
ads laid over the hood of a Chevrolet truck. 
The decorative scheme was developed to pro- 
mote National Want Ad Week, Apr. 17-23, 
which has been revived for the first time 
since the war. 


vertising 


| pages to advertise other Collins & 
Aikman upholstery, including Can- 
|dair for transportation. 
Kudner handles. 
+ 7 * 
Acheson Speaks 
Delivering his first major public 
jaddress in New York since being 
appointed to the Truman cabinet, 
Secretary of State Dean Acheson 
was the principal speaker at the 


27th annual dinner of the Bureau | 


lof Advertising, American Newspa- 


|per Publishers Assn., at the Wal-| 


| dorf-Astoria Apr. 28. 


* * * 


| Goodrich Ad Post 


Glenn E. Martin has been named 
|advertising manager of the Re- 
|B. F. Goodrich Co., responsible for 
| all 
| a 


|and sales promotion on B. F. Good-| ger for Photoplay, has also been | 


| pany since 1938, when he joined 


the advertising department of what | 
| was then the company’s group buy- 


ing and selling organization. He 
became advertising manager of 
|this group in 1939. Appointed man- 
jager of retail advertising for the 
| Replacement Tire Sales division in 
| 1941, he held that post until sev- 
|eral months ago when he was ap- 


| 
\a 


pointed division manager of sales| @ 


planning. 

| A former president of the Ad- 
| vertising Club of Akron, which he 
| helped organize, Martin has been 
|a club director for the last several 
| years. 

* * * 


Names 

James L. Mitchell, advertising 
director of the new True Story 
Women’s Group, announces that 
Charles O. Terwilliger jr., formerly 
eastern advertising manager 


|Macfadden Women’s Group, has 


placement Tire Sales division of| been appointed advertising man-| 


|ager of Photoplay and Radio Mir- 


national and retail advertising | "0". Jackie Neben, promotion man-| motion and advertising. 


FRANCIS & HOPKINS LINCOLN-MERCURY DEAL IN PORTLAND, ORE.—These headquar- 
ters, facing S.W. Clay St. between 6th Ave. and Broadway, cost $250,000. Mayor Dorothy 
McCullough Lee participated at the opening of the new building. C. Edwin Francis, presi- 
dent, states the building is the first in the West with walls constructed of continuous glass, 
unbroken by supporting columns on the exterior. The firm, said to be the oldest L-M 
dealer in the Northwest, has Clarence E. Francis as vice-president and H. R. Hopkins, 
secretary-treasurer, 


| 
| — — — 


the copy staff. Roberts is traffic 
| director. 
Robert H. DeMinico has been ap- 


Russell to manager of sales pro- 


David H. Lanman jr. and Na- 


rich brand tires, it is announced by | @ppointed promotion manager for | thaniel Roberts have joined Geyer, | pointed account executive on indus- 


Frank T. Tucker, company direc- 
tor of advertising. 


Martin has been with the com-!' announces the promotion of D. G.! tive vice-president. Lanman is on 


Vo 


Located 


hall 3 Gl al 
MELSE 


Radio Mirror. 
Superior Coach Corp., Lima, O., 


~ 


trial and automotive accounts by 
William J. Small 
Boston. 


| Newell & Ganger, Inc., it is an- 


|nounced by H. W. Newell, execu- Inc., 


Agency, 


wp 
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In the Hopper 


Pa. Legislature Clears Way 
For City Parking Lots 


A bill which will enable Phila- 
delphia to finance the construction 
of garages and parking lots to re- 
lieve downtown traffic congestion 
was given final approval by the 
Pennsylvania legislature and sent 
to the governor for signature. 

The new legislation is an amend- 
ment to a 1947 act which gave 
Pittsburgh the right to create a 
parking authority. The new act 
applies to other cities in the state 
as well as to Philadelphia, although 
it was sought mainly by Phila- 
delphia. 

Eo BS * 


Minnesota Employers to Pay 
Lower Compensation Taxes 


cuts the waiting period from two 
weeks to one for employes. 
* 


Maine May Build Bridges 
‘ith $7,000,000 in Bonds 
A bill to authorize construction 
of a $6,500,000 Portland-South 


Portland highway and _ railroad 
bridge spanning the Fore river has 








been reported favorably by the) 


Maine state legislative ways and 
bridges committee. 
Another bill approved by the 


committee would provide for an| 


issue of $7,000,000 in 15-year bonds 
bearing up to 2 percent interest 
to finance the Portland bridge and 
help pay for another between Ban- 
gor and Brewer, if the legislature 


approves that construction. 
* * * 


ON MAIN THOROUGHFARE IN CAMDEN, S. C.—Myers Motor Co. (Studebaker) re- 
cently moved into this new 70 by 200 foot building. A modernistic circular design has been | 
used for the salesroom. The service area, containing 10,500 square feet, has an 18 by 14 
foot entrance at the front and three exit doors along the side. T. L. Myers heads the 


dealership. 


NHUC Legislative Report . . . 


5, 5, 10, 80, respectively, by a prv- 
posed amendment of the 1944 Fec - 
eral Aid Act (H.R. 825). 


Legislation for timber access 
roads, surveys of a proposed Mis- 
sissippi river parkway (which has 
passed the House of Represente - 
tives) and for continuation of the 
Natchez Trace parkway, develop 
ment of tourist and other facilities 
in conjunction with the Alaska 
| highway is also pending. 

* * % 


N. C. Kills Bill Prohibiting 


| Below-Cost Sales 


The North Carolina house cf 
representatives has killed a_ bil! 
to prevent merchants from selling 
| their wares below cost for the pur- 
|pose of eliminating competition 
and thereby creating monopoly. 

Rep. Dan K. Edwards, one of 
the sponsors, when asked whether 
the bill was aimed at chain stores 





replied “not necessarily.” 


More U.S. Aid Looms neces 


| 56,000-Pound Load Limit 
_ Advances in N. C. 

The North Carolina senate has 
passed house bill 642 authorizing 
truck weights up to 56,000 
pounds, 

The measure was returned, 
however, to the lower house for 
concurrence in amendments. 


A bill reducing the unemploy- 
ment insurance contribution rate 
for employers from five-tenths of | 
1 percent to one-tenth of 1 per- 
cent, for a saving of $6,500,000 | 
a year, has been approved by 


the Minnesota legislature. 


The measure also boosts week- 
ly benefits from $20 to $25 and 


Cash 
Properly 
Protected ? 





This 
Dealer’s 
Was... 


LOOK at this 
Mosler Money 


For Toll Highways 


WASHINGTON.—Additional fed- 
eral aid highway authorizations | cluding 


ing up to 75 percent of the cost (in- 
rights-of-way) on “any 


jand use of federal funds for toll | project on the national system of | 


| roads highlight legislation of inter- | interstate highways.” The bill would 
|est to highway users introduced in| also increase to 50 percent the fed- 
| the 81st Congress, according to the|eral share of right-of-way costs 
National Highway Users Confer- | (now '4) on other projects, 
ence, 
An additional $50,000,000 in fed- (an additional $100,000,000 annually 
eral highway aid for each of the | under a bill (S. 244) by Sens. Sten- 
fiscal years 1950 and 1951 is pro- | nis and Young, which has received 
| posed in a bill introduced by Rep. (an unfavorable report from the 
| Teague to amend the 1948 federal | hudget bureau. This bill would also 
aid act. Such an increase would | create a rural roads division in the 
| bring to $500,000,000 the annual | Public Roads Administration and 
authorization for these years. 


/|way system is shown by two bills | of apportionment of funds allotted 
by Rep. Young, one of which (H.R. | to the state. A similar bill (S, 1471) 
3824) would authorize $550,000,000 | by Kerr would authorize regular 
|for the fiscal year ending June 30,| annual appropriations of $150,000,- 


1950, and as much as may be neces- | 000 for rural local road construc- | 


sary thereafter. The other (H.R. tion. 
4088) would authorize federal shar- | Construction of access roads nec- 
defense 


to the national 


Rural local roads would receive | 


, | would authorize legislatures in sev- | 
Attention to the interstate high- | eral states to determine the manner | 


Tenn. Legislature Approves 


Compensation Increases 


A bill increasing unemployment 
compensation benefits from a 
maximum of $18 a week to $20 
a week for 20 weeks was given 
final passage by the Tennessee 
legislature prior to final adjourn- 
ment of its 1949 session. 


Also enacted was a bill in- 
creasing workmen’s compensa- 
tion allowances from a lump sum 
maximum of $6,500 to $7,500 for 
total disability, and increasing 
maximum weekly workmen’s 
compensation benefits from $20 
to $25. 


Colorado Designates Agency 


To Police Trade Practices 


A bill making the state revenue 
department a policing agency to 
enforce a new unfair trade prac- 
tices act, outlawing below cost 
| sales, has been passed by the Colo- 
rado house of representatives after 
having been approved earlier by 


Chest—property of 
Larson Buick Co. 
Inc., prominent 
Long lelend City 
dealer. 


READ what 
this thankful dealer 
wrote voluntarily. 


How about your... 
@ money received after banking hours? 


@ cash on hand for possible late-hour 
transactions? 


(A MOSLER MONEY CHEST 
PAYS FOR ITSELF.. 


—the finest in burglary protection, as the 
above Mosler customer will attest. 

What’s more, a Mosler Money Chest can 
reduce your burglary insurance premiums as 
much as 70%. 

Why take chances with your cash? Be sure 
it’s safe! Write today for 

Mosler’s free booklet on how to save money 
on burglary insurance. 

Please address Dept. AN 


me Mosler Safe ec 


athe 
Teese 


Vault Deors at Fort Knox, Ky. 


Office: 320 Fifth Avenue 


New York 1, N. Y. 


Dealers in principal cities 
Factories: Hamilton, O. 


Largest Builders of Safes and Vaults in the World 


New Title Setup, 
Antifreeze Check 
Okayed in Colo. 


Gov. Knous has signed two auto- | 


motive measures into Colorado law. 


One creates an entirely new state | 


system for registration of motor | 
vehicles, and makes it mandatory | 


that chattel mortgages on vehicles 
| be certified on vehicle titles. Under 
this law, when a mortgage on a ve- 


hicle has been satisfied, the motor | 


vehicle department will issue a new 
title showing it is free and clear of 
| encumbrance. 

The other measure signed is de- 
| signed to protect the motoring pub- 
lic from purchase of substandard 
antifreeze by providing that all 


antifreeze products must undergo | 


inspection by the state oil inspector 
for quality, and by empowering the 


inspector to approve or reject sale | 


of antifreeze products in the state. 
Florida Revising 
Inspection Law 


Florida automobile dealers are 
hopeful for the passage of a new 
state safety law providing for uni- 
form inspections, but compromises 
already have considerably watered 
|down a measure sponsored by the 
|Florida junior chamber of com- 
merce. 

Although the proposed measure 
| provides for special inspection sta- 
tions—operated by authorized auto- 
mobile firms—it has been amended 
to permit such municipalities as so 
| desire to continue operations, Since 
| inspections have become an impor- 
| tant source of local revenue, there 
jis an 


| 





impression that few cities | 


|such as Miami would give up this | 


| “take.” 


“Gee—Martha’'ll love it! 


| essary 
| would be authorized by two bills| the state senate. 
| (S. 206 and S. 235) by Sens. Smith} Under the bill, merchants will 
and Brewster of Maine in the| be required to pay license fees to 
amounts, respectively, of $50,000,000| the revenue department, which 
and $100,000,000. | will administer the law carrying 
Use of federal funds for the | penalties up to six months in jail 
construction and maintenance of | and $1,000 fine for selling below 
publicly owned toll roads and | cost. Unsuccessful opponents of the 
bridges would be permitted by | bill included Rep. Samuel J. Eaton, 
Rep. Welch’s bill (H.R. 3487), | who termed the act “a price-fixing 
which is similar to bills intro- | device which is an insidious bor- 
duced in the previous Congress. | ing from within into the consum- 
The hardy perennial of transcon- | er’s pocketbook.” He said the act 
tinental toll highways is revived |is so worded as to apply to all 
in three bills (H.R. 1366 and 2879 | services, as well as sales. 
and 8S. 1299). . ¢ * 


Municipalities would be per-| 4labama Governor Requests 
mitted to re-route railways within | 


their limits in order to eliminate | Inspection and Title Law 
railway-highway crossing hazards,| Alabama’s Gov. James E. Folsom 
with the cost to be borne by the| has called for enactment of a 
municipality, county, state and fed-| compulsory motor vehicle inspec- 
eral governments in percentages of (Continued on Page 27, Col. 1) 


46-Year Span 


HERE'S THE BEGINNING OF ALLEN MOTOR CO. IN CEDAR RAPIDS, IA.—This is the 
original Allen Bros. machine shop in Elkader. The two men are Albert and Oley Allen, and 
the boy between them is Ray, now co-owner of the new Buick establishment in Cedar 
Rapids. Oley and Albert started the company in Elkader. Albert's two sons, Ray and Al W. 
Allen, are founders and owners of Allen Co. in Cedar Rapids. The car at the right is a 
one-cylinder Oldsmobile which the Allen brothers sold. The Allen firm has been a Buick 


dealer since 1908 


ALLEN'S PLANS FOR THE NEW HEADQUARTERS—Work on the first unit of the building 
is under way. The plan was adopted from one of the prize winning entries in a nation- 
wide contest for architects sponsored by General Motors. 
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In the Hopper 


(Continued from Page 26) 


tion law and a certificate of owner- 
ship statute for this state. 

The chief executive also suggest- 
ed that drivers’ licenses, costing 
$1, be issued annually instead of 
piennially as a means of increas- 
ing state revenue. ‘ 


N. C. Bill Asks Inspection 


Of Antifreeze Solutions 


The North Carolina senate has 
passed a bill providing for in- 
spection and regulation of sale 
of antifreeze substances § and 
preparations. 

The measure went to Gov. Kerr 
Scott for signature. 

+ + ao 
lowa Governor Gets Bill 


To Freeze Income Levy 


A bill to keep Iowa state income | 
tax rates at their present level, | 
which is 25 percent lower than be-| 
fore the war, has been given final | 
approval by the Iowa legislature 
and sent to the governor for sig- 
nature. 

Rejected was a proposed amend- 
ment to allow couples to split 
their income in figuring their tax. 
Also turned down was a proposal 
to give a person credit up to 50 
percent of his income tax if he 
paid property taxes totaling that 
amount. Gov. Beardsley’s idea for 
repealing the state sales tax on 
food didn’t come up for a vote in 
the house. An amendment to the 
income tax bill containing that 


provision was ruled out of order. 
* * * 


Denver-Boulder Toll Road 


Approved in Colorado 


A resolution specifically au- 
thorizing the construction of a 
22-mile toll super highway be- 
tween Denver and Boulder has 
been given final approval by the 
Colorado legislature. A compan- 
ion measure to a previous bill 
approving the principle of toll 
roads, the resolution authorizes 
the creation of a sinking fund 
and pledges the state to guaran- 
tee at least 30 percent of bond 
repayment obligations. 

The contemplated Denver- 
Boulder toll highway project will 
cost an estimated $5,300,000 and 
would cut nearly eight miles from 
the present route between the 
two cities. Proponents of the 
road claim it can be completed 
in 18 months. Tolls of 25 cents 
for passenger cars and 40 cents 
for trucks have been suggested. 

* + * 
Texas Senate Gets Proposal 


To Lower Employer Taxes 


A bill to liberalize unemployment 
compensation benefits and to re- 
duce unemployment taxes paid by 
employers has been passed by the 
Texas house of representatives and 
sent to the state senate. 

Under the bill, the minimum pay- 
roll tax would be cut from five- 
tenths of 1 percent to three-tenths, 
an estimated saving of $2,000,000 
a year for employers with the best 
experience rating. Top rate is 2.7 
percent. At the same time, the bill 
would increase maximum weekly 
benefits from $18 to $20 and the 
minimum from $5 to $7. Maximum 
duration of payments would be in- 


creased from 18 to 24 weeks. 
* * * 






Wisconsin Gov. 
Calls for Hike 


In Income Tax 


Gov. Oscar A. Rennebohm, call- 
ing for a $30,000,000 additional ex- 
penditure for reconstruction of 
Wisconsin educational and welfare 
institutions and higher state sub- 
sidies to local school districts, has 
asked the state legislature to ap- 
prove the stiffest new tax program 
offered by any state administration 
in years. 

The governor’s bill asks for a 1% 
percent boost in individual and cor- 
poration income tax rates in all 
brackets, and a 1-cent addition to 
the existing 2-cents-a-package levy 
on cigarettes. 

The legislature is expected to at- 
tempt to revise the governor's bill | 
to provide a progressive rise in in- | 





come tax rates, but the probability | 


of a tax increase at the current ses- 
sion of the legislature is generally 
accepted. 

The state at present has a size- 


able surplus, but the legislature and | 
the administration have been con- | 
fronted by a record backlog of ap- | 


propriation demands this year. 
+ + + 


Pa. May Use °33 Bond Issue 


To Free 10 Toll Spans 
Without opposition, the admin- 


istration’s plan for use of a $10,- | ence, the bills cover speed, turning 


000,000 bond issue, approved by the 


voters in 1933, to finance the cost} cars too closely, and the rights of | 


of freeing Pennsylvania’s 10 
maining toll bridges passed 


re- 


proval in the house. 


Two plans for retiring the bonds | 


and thus freeing the bridges are 
incorporated in the program. Under 
one plan tolls would continue to 
be collected until the bonds are 
paid off, requiring about 15 years. 

Under the other plan the bonds 


NOTHING TAKES THE PLACE OF 


Leather 


the | 


senate after winning previous ap-| of 45 miles per hour on open high- 


| ously passed, 
| Duff’s signature, a house bill intro- 


— be retired through use of | 


motor funds. The second plan re- 
| quires an amendment to the state 
| constitution, for which approval by 
| two sessions of the legislature and 
favorable action at a state-wide 
| referendum is necessary. 

+ . * 


New Hampshire Studying 


Four Safety Measures 


Four bills based on the uniform 
code of the National Conference 
on Street and Highway Safety 
have been presented to the rules 
committee of the New Hampshire 
house of representatives by State 
Motor Vehicle Commissioner Fred- 
erick N. Clarke. 
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| 


| 


| 
| 


Drawn up by a committee of the | 


governor's highway safety confer- 
off the highway, following other 


pedestrians at crosswalks. The 
speed limit bill would allow speeds 


ways in the daytime and 40 miles 
at night. 


* * * 


Pa. Protects Drivers 


The Pennsylvania senate unanim- 
for Gov. James H. 












DEALER THOMAS OF CHARLOTTE, N. C., 
sales manager of Cadillac, recently visited Thomas Cadillac-Olds, Charlotte, N. C., 
W.H. Niven, Charlotte Cadillac district manager. The two were guests at the Thomas ‘farm 
on Mount Holly Rd. Other guests included George W. Chrisler, manager of the Charlotte 
branch of the General Motors Acceptance Corp.; Fred Young of George G. Scott & Co., 


1S HOST TO AHRENS--D. E. Ahrens, -—- 
wit 


and E. S. Richtie and W. T. Snyder of the dealership. Thomas, a Cadillac dealer for 40 
years, is the oldest dealer with that franchise in North Carolina. Ahrens (right) is with 
Niven (left) conferring with G. C. Thomas (seated), president of the dealership. 





duced by Rep. Arthur George} records of summary proceedings 


which amends the Pennsylvania) against a driver would not be ad- 
motor vehicle code to provide that 


(Continued on Page 28, Col, 1) 


FOR DISTINCTION AND DURABILITY 


There is no substitute for genuine leather with those who want boti style and service .... smartness and economy 


.... for no other upholstery material can give a car such distinction . . . . nor its owner such satisfaction in its possession 


and use. + The long-lasting beauty of leather is matched by its serviceable qualities as is no substitute, for leather is 


both fire and stain resistant; it is washable, sanitary and mothproof ; it asks no upkeep . . . . needs no seat covers. + To 


the designer and maker of motor-cars, leather affords a choice of colors and finishes that enhance any model and 


gain for it an acceptance with buyers who have an eye for both beauty and value. - We suggest you look to leather . . . . 


smart, colorful leather . . . . long-lasting leather .... to give your cars the complete look of quality and distinction. 


Wie 


THE 


100 GOLD STREET - 


UPHOLSTERY LEATHER GROUP 
TANNERS’ COUNCIL OF AMERICA 
NEW YORK 7 


The Ashtabula Hide & Leather Company, Ashtabula, Ohio 
Blanchard Bro. & Lone, Newark, N. J. 
Conneaut Leather Company, Conneaut, Ohie 
Delaware Tanning Inc., New York, N.Y. 
Eagle-Ottawa Leather Company, Grand Haven, Michigan 
The Lackawanna Leather Company, Hackettstown, N. J. 


Rede! Leather Manufacturing Company, Newark, N. J. 















signees 


















missible as evidence in civil cases 
on the same violation. 
+. ao + 


Pa. May Get More Police 


An increase in the size of Penn- 
sylvania’s state police force was 
unanimously approved in the sen- 
ate after an original proposal ask- 
ing an increase of from 1,600 to 
2,000 men, was amended to provide 


for only a 200-man increase. 
oa * * 


Rhode Island Senate Weighs 


Road Test Proposal 


A bill that would write into 
Rhode Island law the state regis- 
try of motor vehicles’ regulation 
requiring applicants for drivers’ 
licénses to take a road test was 
passed by the state house of repre- 
sentatives and sent to the senate. 
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a designated highway with the in- 


structor occupying a seat beside} North Carolina Ups 
the student. 


‘ ah ke Truck Weight Limits 
"se 8 in car A bill allowing increased load- 
a _ |Pa. Eliminates Engine Nos. ing of trucks traveling on North 
As Identification Carolina highways was enacted 

Gov. James H. Duff has signed | into law after the house passed 


into Pennsylvania law a bill elim- y Mace woh third reading without 

inating the requirements and _ 

provisions of the motor vehicle The ee oe 
pertaining ‘to the use of en- ais ion tall tee teudin, but 

gine numbers of vehicles for 


ficati : would allow an increase from 
pecan ae ee in Penn- | 5,000 to 56,000 pounds for trucks 


with four or more axles and 
from 40,000 to 44,000 pounds for 
those with three axles. 












BO=0F <A) | 





* * * 


R. I. Considers Control 


2 LL 
Of Petroleum Prices (which is in recess), Michigan, Ne- 


The Rhode Island general 4S-|praska, South Carolina. A legisla- 
sembly is studying a bill that/tive study to prepare a uniform 
would give the public utility ad-|code for submission to the legisla- 
ministrator the right to control the |ture is under way in New Hamp- 





BEASLEY'S DEALERSHIP IN GEORGIA—About 700 attended the opening of the new quar- 
ters of Beasley Motor Co. (Ford) in Reidsville. Several hundred dollars worth of prizes were 
awarded to opening day visitors, according to F. L. Beasley. 


In the Hopper 


(Continued from Page 27) 


tests must be in dual control cars 
and carries an appropriation for 


|the purchase of the vehicles. 


N. H. May OK Training 


Of Under-Age Drivers 

A bill presented to the house 
rules committee of the legislature 
would increase New Hampshire’s 
school driver-training program by 
permitting under-age high school 
students to learn to drive when 
accompanied by an approved in- 
structor. 


The measure is supported by the 
state motor vehicle department, 
whose commissioner would be em- 
powered to grant a “restricted in- 
struction permit” for students un- 
der 16 years old. Under the pro- 
posed law, the under-age student 



















price and sale of all 


petroleum | shire. 


Uniform code _ provisions 


products in the same manner 4S /failed of passage after considera- 
he regulates telephone and electric |tion in Arizona, Montana and Ten- 


rates. 
The measure was introduced in 


nessee. 
* * * 


the house by Democratic majority | Florida Proposal Expands 


leader James H. Kiernan of Provi- 

dence and Rep. Harold Duxbury, 

Democrat of Pawtucket, and re- 

ferred to the judiciary committee. 
* + * 


Pa. Revokes Drivers’ Permits 
On 2nd Drunk Conviction 


The Pennsylvania house has ap- 
proved a measure introduced by 
Rep. George D. Stuart providing 
for the compulsory, permanent 
revocation of an operator’s license 


following a second conviction of | 
drunken driving or driving under | 


the influence of narcotics. 

The measure does, however, pro- 
vide for the restoration of such 
licenses after three years, upon 
proof that the individual has freed 
himself of the influence of alcohol 
or drugs. 


7 States Adopt 













































The bill stipulates that the road 
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Cash in on the sparkling 
beauty and the eye appeal of 
National. line of wheel Dress Ups. 
National Hollywood-type Discs together with 
Wheel Covers add an air of distinction to 
any car, new or old, that never fail to please. 
For Hub Cap replacement you'll earn more 
if you will always use National—the best 
known line in the industry. 


FREE ALL-STEEL DISPLAY SELLS 
THESE NATIONAL PRODUCTS: 







Highly polished Coppered steel, heavily nickel plated, plus 
Lustre-Brite chromium finish. 






EMIT TIVO TASS Highly potishea 


Stainless steel, plus heavy lustre-brite chromium finish. Snap- 
on type, rubber cushioned —“no squeals in your wheels.” 









NATIONAL HUB CAPS For replacement use on all 
popular cors. Coppered steel with heavy nickel and Lustre- 
Brite chromium finish. 


SOLD BY YOUR JOBBER—WRITE FOR CATALOG 


WHEELS AND PARTS 
MFG. CO., INC. 


would be allowed to drive only on 






























} the uniform act, 


Parts of Uniform 
Vehicle Code 


Progress in the adoption of the 
uniform motor vehicle code is re- 
vealed by a National Highway 
Users Conference survey indicating 
enactment of conforming legisla- 
tion in seven states, thus far in 
1949. The Uniform Safety Respon- 
sibility Act (Act IV) was not in- 
cluded: in the present survey, but 
will be covered subsequently. 

In Arkansas, adoption of Act I of 
the uniform code provides that 
state with a comprehensive law 
governing the issuance and trans- 
fer of certificates of title, filing of 
liens and incumbrances on motor 
vehicles, as well as making provi- 
sion for licensing of dealers and 
auto wreckers and the issuance of 
manufacturer, dealer and trans- 
porter license plates. 

In Idaho, amendment of the uni- 
form anti-theft law with regard to 
definitions and maintenance of a 
serial index file by the motor ve- 
hicle department has been ap- 
proved, The uniform operators’ and 
chauffeurs’ license act (Act II) was 
also before the legislature but 
failed of enactment. 

Nevada has amended its opera- 
tors’ and chauffeurs’ license law in 
line with the uniform act by ex- 
panding provisions on issuance or 
withholding of licenses. 

In Oklahoma a complete uniform 
traffic act (Act V), covering traffic 
regulation, hand signals, brakes, 
lights and other equipment, is be- 
fore the house after passage in the 
senate. 

South Dakota has adopted the 
uniform code provisions to provide 
the recommended hand signals, but 
a drivers’ license law failed of en- 
actment. South Dakota is the only 
state without such a law. 

Utah has amended its law to in- 
corporate auxiliary lighting equip- 
ment, inspection of brakes and 
other equipment provisions con- 
forming to the uniform code. Defi- | 
nitions in conformity with the uni- 
form code, with uniform traffic | 


regulations and hand signals, have | Wisconsin Proposes Hike 


likewise been adopted under this 
law. 

Washington has adopted part of 
Act V of the uniform code, with 
provisions governing traffic regula- 
tion. Included are new sections on 
pedestrian control and procedure in 
prosecution of violations. Wyoming 
has amended its certificate of title 
law to conform more closely with 


Laws conforming with the uni- 


| farm purposes and stored in a tank 
|“used solely and exclusively for 


|similar $147,000,000 state 


Local Taxing Power 


Florida municipalities to impose 
whatever taxes, levies or assess- 
| ments they desire, provided they 
| are not specifically prohibited by 
the state constitution, has been 
introduced in the Florida legisla- 
ture under sponsorship of the 
state league of municipalities. 
* * * 


Pa. Creates Road Authority 


To Handle $40,000,000 


A bill creating a state highway 
and bridge authority, to handle a 
$40,000,000 highway construction 
program on a lease basis to the 
state, has been signed into Penn- 
sylvania law by Gov. James H. 
Duff. 


| The highway and bridge author- 


ity act is a companion measure to 
an earlier law re-creating the gen- 
eral state authority to operate a 
institu- 


| tional building program. 
* * * 


Another Video Ban 


The Connecticut house of repre- 
sentatives has approved and sent 
to the senate a bill providing a 
$100 fine for anyone operating a 
motor vehicle with a television set 
visible to the driver. 

* * + 


Utility Bill Dead 
An administration bill to transfer 
control of city transportation sys- 
tems to the state railroad and pub- 
lic utilities commission was reject- 
ed by the Tennessee senate just 
prior to adjournment of its 1949 
session. 
* * + 
Oregon Lawmakers Approve 
$50,000 for Highway Study 
A bill providing $50,000 for an 
interim committee to continue a 
highway study started in 1947 
has been given final approval by 
the Oregon legislature. 
” * * 


S. C. Legislature Considers 


Three Gas Tax Bills 


Three bills affecting South Caro- 
lina’s 6-cent-a-gallon gasoline tax 
were pending in the state legisla- 
ture. Still in the senate highway 
committee is one measure which 
would increase the tax by 1 cent 
and earmark the estimated $3,500,- 
000 additional revenue for farm- 
to-market roads. 

Another bill would make perma- 
nent the refund of 5 cents of the 
tax on gasoline used in motor boats 
and other water craft. It has 
passed the senate and has a favor- 
able majority report from the 
house ways and means committee. 
The third measure would allow 
an immediate refund, or deduction 
from the purchase price, of 5 cents 
of the tax on gasoline bought for 


such purposes.” 
* * * 


In Truck License Fees 


A ill before the Wisconsin leg- 
islature would change the licens- 
ing method for trucks operating 
on the state highways. Too many 
exemptions under the present law, 
it is claimed, result in a loss of 
revenue and make the law almost 
impossible to enforce. 

The bill now being considered 
would reduce the number of ex- 





form code are pending in Georgia 





emptions from 18 to 10, and all 


A bill which would empower | 






















license fees would be based sole}: 
on weight. There would be a larg 

increase in tax on trucks or trai 

ers in excess of 12 tons; and sma!'- 
er trucks paying less than $16 | 

cense fees now would pay higher 
fees. 

ad * o 


N. H. Hikes Benefits 


The state senate has given final 
legislative approval to a measure 
which would increase workmen's 
weekly compensation benefits in 
New Hampshire from $25 to $30. 

* * 


Maine House Votes Down 


Proposed Income Tax 


An income tax bill recommend- 
ed by Gov. Frederick G. Payne 
was battered down in Maine’s 
house of representatives. The roll 
call was 98-35 against a 2 percent 
levy on personal income. 

It would have brought the state 
$5,000,000 a year. Then, to block 
revival, the house refused to re- 
consider its rejection. 

* 


Tennessee Gas Tax 


A bill to allow for evaporation 
losses in computing gasoline taxes 
on dealers has been given final 
approval by the Tennessee legisla- 
ture and sent to the governor for 
signature. 

* + * 
Ohio Legislation 

A bill has been introduced in the 
Ohio senate which would bring 
agricultural tractors and traction 
engines under the provision of the 
Ohio license plate and title laws. 
Another bill would permit an in- 
crease in truck loads to 16,000 
pounds per axle, when tandem 
axles are used. 

+ * * 


Fair Trade Prices 


Any member of stockholders of 
a corporation would be authorized 
to bring restraining action to pre- 
vent the selling of commodities at 
less than the trade agreement price 
under the provisions of a bill in- 
troduced in the Pennsylvania leg- 
islature. 





* * LZ 
Medical Aid Bill 

mmployers of 100 or more per- 
sons would be required to employ 
one or more licensed physicians 
and one or more registered nurses 
to give medical aid under the pro- 
visions of a bill introduced in the 


Pennsylvania legislature. 
* * * 


For Longer Buses 


A bill to allow 40-foot interurban 
buses has been introduced in the 
Wisconsin legislature by Sen. 
Frank A. Panzer, Oakfield Repub- 
lican. Present Wisconsil law limits 
all buses to 35 foot length. 

. - * 


Arkansas Bonds 


Issuance of the first $7,000,000 of 
the $28,000,000 highway bond issue 
authorized by the Arkansas elec- 
torate in February probably will 
not begin until June or July, it is 
reported in Little Rock. 


Vaughan Offers 
Supercharger and 
12-Volt Car Radio 


NEW YORK, — An American- 
made radio for installation in for- 
eign cars and a new supercharger 
for both imported and domestic au- 
tomobiles have been announced by 
Vaughan Motors, 236 W. 56th St., 
New York 19. 

The radio is a six-tube Philco 
CR-5 designed for cars using 12- 
volt electrical systems, The super- 
charger is a Roots-type device said 
to have been designed for the nor- 
mal capacities of mass-produced 
engines. 

The Vaughan firm, which is dis- 
tributor for the two products, said 
that the 12-volt radio is equipped 
with a Permanent-Magnetic speak- 
er and a miniature tube circuit and 
that its battery drain is 3.5 amps 
instead of the usual 10 amps. 

Features of the supercharger in- 
clude revolving parts of chrome 
case-hardened steel and a _ volu- 
metric blower with lightweight 
alloy rotors, the distributing firm 
said. 

Vaughan officials stated that the 
new turbo-compressor is guaran- 
teed to give up to 80 percent power 
and that it is furnished with com- 
plete adapters for installation on 
either foreign or American cars. 
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White's New Features... . 





AS A BEVERAGE CARRIER—One of White Motor Co.'s new Super Power 3000 series 
trucks equipped for beverage carrying. The company claims the design of the new models 
enables them to carry a greater payload and allows cargo to be handled more quickly 
and easily. 





WHITE'S POWER LIFT CAB—The White Motor Co.'s new line of trucks, known as Super 
Power 3000 series, is equipped with a power lift cab which is said to provide complete 
accessability to mechanical parts in less than 30 seconds at the turn of a key. The actuating | 








device is an adaptation of the mechanism that operates the landing gear of transport | 


airplanes. 
* 


¥* * 


White Stresses Economy 


In New Truck 


CLEVELAND.—A newly designed 
line of trucks, the Super Power 
3000 series, is officially announced 
by White Motor Co, as it observes 
its 50th anniversary as a truck 
manufacturer. 

Most striking feature of the new 
line is a power-lift cab, which re- 
portedly provides complete accessi- 
bility to mechanical parts in less 


than 30 seconds at the turn of a} 


key. 

“We realize that the uniqueness 
of the power-lift will probably 
make the first impression on the 
public, because it is a dramatic 


L. A. Truck Show 
Reports Brisk 


Sales of Space 
LOS ANGELES.—Space for the 





National Truck, Trailer and Equip- | 


ment Show has been selling fast, 
according to J. W. Sinclair, sales 
manager for the show. Sponsored 
by the Automotive Council of Los 
Angeles, the show at the Pan Pa- 
cific auditorium is scheduled for 
June 15-18. 

Sinclair disclosed that a few 
spaces were still available. Space 
may be secured by calling or writ- 
ing the show headquarters, Tabery 
Corp., 3443 S. Hill, Los Angeles. 

With the proceeds from _ the 
show, the Automotive Council ex- 
pects to establish a fellowship at 
the University of California to un- 
dertake motor. transportation 
studies. 

Pan Pacific auditorium has an- 
nounced that the huge _ indoor 
bleachers will be removed for the 
truck show, giving an unrestricted 
view of the entire floor area. 

The council has created a gen- 


' eral publicity committee composed 


of leading public relations repre- 
sentatives in southern California. 
The committee is headed by A. D. 
Ferrari and L. H. Chaille. 

Cc. T. Thomas is general manager 
of the show. 


AUTOMOTIVE NEWS WANT ADS have 
een proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue 





Series 


improvement,” President Robert 
F. Black said. “Actually, how- 
ever, it is only one of several 
equally important features, all of 
them inter-dependent. Five years 
ago, we embarked on a research 
program, seeking a completely 
functional solution to the prob- 
lems of the modern delivery field. 
“The 3000 is the result of that ap- 


new engineering concept. It is a 





enable operators to deliver more 
payload in the working day, at less 
cost per unit of delivery.” 

In addition to time-saving in 
traffic, due to its shorter wheelbase, 
overall length, and turning radius, 


proach and represents an entirely | 


| 


machine tool of transportation, to | 


| 


the 3000 provides a curb-level step | 
and a roomy cab with no floor ob- | 


structions, to enable the driver to 
| get in and out easily, Black said. 

| The forward position of the cab 
was said to permit new load distri- 


bution, with more of the weight | 


carried on the front axle. 


To take | 


full advantage of this, a heavier ca- | 


pacity front axle is used, with im- 
| proved steering geometry. 

With the cab lifted, Black pointed 
out, all the component parts of the 
3000 chassis are laid bare, at 
“bench-height.” This is the sector, 
he said, wherein is located at least 
90 percent of all truck servicing 
operations. 

Black stated that the design of 
the White 3000 recognizes and “does 
something about” another factor of 
importance in delivery costs—the 
rising cost of traffic accidents. 

The functional design of the 
3000, Black added, takes into con- 
sideration another factor that 
contributes to economical truck 
operation—the matter of depre- 
ciation. The functional design of 
the 3000 eliminates style obso- 
lescence. The cab structure is 
completely bonderized for longer 
life, 

To further guard against obso- 
lescence, the vehicle is engineered 
to enable ready incorporation of all 
major developments in engines, 
transmissions or other units so that 


they will always fit within the cab | 


tolerance of the 3000, thus keeping 
it up to date, 


| 
| 
| 


BOSTON.—Because a state con- 
stitutional amendment restricts the 
use of gasoline tax receipts to high- 
way purposes, revenue from the 
state highway fund may not be 
used for repair and maintenance of 
subways and elevated structures of 
the Boston metropolitan transit au- | 
thority, according to the Massachu- | 
sets supreme court. 

As part of a complex program 

under which the state as a whole 
would be forced to help solve the 
deficit problem of Boston’s tran- 
sit system, Gov. Paul A, Dever | 
had proposed to take $1,900,000 
from the state highway fund for 
MTA maintenance. 

He had asked the state legisla- 
ture to redefine the subways, tun- 
nels, viaducts and elevated struc- 
tures as public highways. This 
would have been an attempt to get 
around a state constitutional 
amendment adopted last November 
restricting gasoline tax receipts to | 
highway purposes. 


Anti-Diversion at Work 


Mass. High Court Rules That State Can’t Use ' 
Gas Tax Revenue for Transit Repair 


Dever’s proposals requested an ad- 
visory opinion from the state su- 
preme court. Three questions on 
the proposed use of the highway 
fund were submitted, and the jus- 


tices were unanimous in answering |! 
|interested. None of it, so far as 


each in the negative. 

In its opinion, the high state 
court declared: 

“We cannot believe that when 
the people adopted article 78 of 
the amendments (dealing with 
limited use of highway funds) 
and accepted the words ‘public 
highways and bridges’ and ‘high- 
way’ contained therein, they un- 
derstood those words as compre- 
hending subways, tunnels, via- 
ducts, elevated structures and 
rapid transit extensions which 
are designed exclusively for the 
use of a railway operating its 
cars, and which had never been 
laid out, constructed or paid for 
as in the case of ordinary high- 
ways. 
“<7 structures 


include’ these 


A legislative committee studying within the meaning of the words 






‘public highways and _ bridges’ 








See the back pages of this issue, 
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would not give to these words 
‘their natural and obvious sense 
according to common and approved 
usage.’ On the contrary, it would 
give to them an unusual and more 
or less figurative meaning which 
would never occur to a voter in 
a polling booth. 

“When article 78 was adopted, 
none of the fund could be used 
for purposes in which owners of 
motor vehicles as such were not 


we can see, could be expended upon 


; any of the structures mentioned in 
|section 8D contained in the pend- 


ing bill. The public, a large pro- 
portion of which had contributed 
to the fund, cannot be thought to 
have been ignorant of its existence 
and general purposes. 


“The conclusion is _ irresistible 
that the people of the common- 
wealth, in adopting article 78 of 
the amendments, intended to make 
sure that the moneys exacted from 
owners of motor vehicles should 
be used solely for the purpose of 
highways and bridges.” 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 


VeeJack Wins Quick Buyer Acceptance 


An outstanding record for quick, nationwide 


acceptance of a new product at 


jobber, dealer 


and retail buying levels is reported for VeeJack, 


a new portable, dual-lift type passenger car jack 


recently introduced nationally. 
“VeeJack sales are far ahead of 


reports the manufacturer, Carnahan & Henry, 
Inc. “As the only portable jack, 
ledge, that is completely safe and easy to use with 
modern cars, we expected VeeJack to find a ready 


market. The extent and response 
is far greater than we anticipated. 
Many voluntary testimonials have 
reached us from VeeJack buyers, say- 
ing they are recommending our pro- 
duct to their friends. This word-of- 
mouth advertising is a powerful sales 
help.” 

A combination of features never 
before offered in a portable, low-cost 
jack is responsible, its makers believe, 
for the quick popularity of VeeJack. 
These include: 


Dua. LifrTING ACTION 


VeeJack lifts the car body and axle 
together, in the proper ratio to provide 
ample fender clearance for easy wheel 
changing. Its dual-lift action is of 
special value on current new cars with 
deep fenders and long body over- 
hangs, making it unnecessary to raise 
the car body high in mid-air in order 
to pull the wheel and tire up off the 
ground. 


STEADY, SAFE SUPPORT 


VeeJack provides steady, three-point 
pyramidal support for either front or 
rear wheels, making it impossible for 
the car to roll forward or backward 
off the jack. Even on hills or side 
slopes, VeeJack provides non-rolling, 
non-tipping support. It is never neces- 
sary to set the brakes or leave the car 
in gear. In terms of user safety and 
convenience, its performance excels 
even that of professional garage floor 
type jacks. 


Easy OPERATION 


VeeJack can be safely used by a 
woman or child. Its lifting action is 
obtained through a ball-bearing acme 
screw, operated by a _ high-leverage, 
easy-turning, crank type folding han- 
dle. Very little physical effort is re- 
quired to operate it. For this reason, 
VeeJack has special appeal to women 
motorists. It weighs less than 12 Ibs., 
goes into position readily, and can be 
operated from a near-standing atti- 
tude. It is of single-unit, non-rattling 
construction, and folds compactly for 
easy storage in any luggage compart- 
ment. Every VeeJack carries a 3-year 
factory guarantee. 


VEEJACK BUILDS DEALER PROFITS 


Dealers are unanimous in describing the prod- 


uct as a fast-moving profit-builder. There is no 


our estimates,” 


to our know- 


of this market 


exaggeration, they say, in the concise VeeJack 
sales formula — “Display It . . 
... Watch "Em Buy It.” A two-minute demon- 
stration of VeeJack means a sale almost every 
_ time, they report — probably because the need for 
the new jack is so obvious to any motorist who 
has ever made a roadside wheel change. 


. Let Em Try It 





VEEJACK IN ACTION — The new, dual-lifting action, pyramid-support VeeJack is winning favor 
with all motorists who see it, because of its greater safety, convenience, and ease of operation 
with @ minimum of physical effort under all roadside repair conditions. 





REAR WHEEL is lifted off ground at 
the same time that body and fender 
are raised by Veelack for quick, easy 
wheel change. 


jobbers. 





FRONT WHEEL of even the lowest. 
slung new car (regardiess of axle or 
wheel suspension) goes up easily, 
safely with VeeJack. 


VeeJack is sold only through recognized automotive 
Suggested retail price only $12.95 — fair- 
traded for dealer protection. Ample dealer and jobber 
profit margins. ORDER NOW — CASH IN ON VeedJack! 


CARNAHAN & HENRY, INC. 


1100 East Douglas Ave. 


Wichita 7, Kansas 
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Minnesota Ups Fees, ‘Taxes 


Record Highway Construction and Maintenance 
Program Approved by Legislature 


ST. PAUL.—The Minnesota legis- 
lature closed shop last week after 
passing a record five-point highway 
construction and maintenance pro- 
gram involving increased taxes and 
license fees for the state’s motorists. 

The legislature provided for 721 
additional miles to the state’s 
trunk highway system, increased 
gasoline taxes from four to five 
cents a gallon, increased motor 
vehicle license fees on the aver- 
age from $10.10 per car to $13.90 
per car, and proposed a constitu- 
tional amendment for vote in 1950 
to provide for a division of gaso- 
line tax revenues. 

On the labor side, passed into law 
were measures which increased 
payments to injured workmen and 
dependents; extended, under the 
workmen’s compensation act, from 
three to five years the period to de- 
termine whether silicosis and as- 





Syracuse Assn. 
Marks 40th Year 
With Auto Show 


SYRACUSE.—The 1949 Syracuse 
auto show will be held for six days 


in the W. Jefferson St. Armory 
May 9-14. 

The show will mark the 40th 
anniversary of the founding of the 
Syracuse Automobile Dealers Assn.. 
said to be the first association of 
its kind in the country. 

Origination of the local auto 
dealers organization occurred co- 
incident with the first public col- 
lective showing of automobiles in 
Syracuse in the spring of 1909. As 
in the past, the organization will 
sponsor this year’s exhibition. 

Fred L. Rivoli, president of the 
association, announced that George 
F. Dunbar has been named gen- 
eral chairman for the exposition. 
Stuart C. Ballard, secretary of the 
association, will be managing di- 
rector. 

Dunbar said that 50 different ex- 
hibitors will display more than 75 
different vehicles. In addition to 
the latest models of all passenger 
automobiles, the show will feature 
1949 models of trucks. fire engines, 
buses and boats, and a complete 
line of automotive accessories. 

The exposition, Dunbar said, will 
be highlighted by a style show 
twice daily: by the appearance of 
two orchestras; the use of two 
stages for special presentations; 
more extensive and more beautiful 
decorations than ever before. He 
emphasized that “this year’s show 
will also feature the lowest prices 
of admission we've been able to 
establish in many years.” 

The general committee includes 
Edgar J. Arnstine, Abe Cohen, 
Herbert A. Dunn, Paul T. Henson, 
Harry A. Howlett. Thomas D. Hutt, 
Robert J. Purcell, Jerome B. Ru- 
terholtz. Clare C. Rossell and Car- 
rol H. Vandenburg. 


K-F Dealers 


Conclude Session 


WILLOW RUN.-—-A two-day con- 
ference at which Kaiser-Frazer 
Corp. was host to 24 renresentative 
dealers and five distributors con- 
cluded here last week. 

This was the first in a series of 
K-F Dealer Advisory councils 
which will meet with management 
quarterly. K-F’s price reductions 
and long-range marketing strategy 
were discussed in cross-table ses- 
sions with factory officials. 


Portable Key Saf 


Protect 
your keys 
from being 
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bestosis were contracted on the job; 
increased benefits to widows and 
children of workmen to $10,000 
from $7,500; increased unemploy- 
ment compensation benefits to $25 
for 25 weeks maximum from the 
present $20 for 20 weeks, and lib- 
eralized the workmen’s compensa- 
tion law. 


Killed were a fair employment | 
practices bill and a measure which | 
would have raised the legal length | 


of trucks from 45 to 50 feet and in- 
creased penalties for overloading. 


Motor vehicle license fees were 
hiked $4,000,000, with collections 
now expected to bring in about 
$14,000,000 annually—$9,000,000 from 
cars and $4,000,000 from trucks. 
There are 750,000 cars and 250,000 
trucks registered in the state. 

The “package” highway legisla- 
tion formed one of the major ob- 
stacles in the legislature’s over- 
time struggle to adjourn its 1949 
session on time. The session ran 

three days overtime in a “covered 
clock” session to make everything 
legitimate. 

A so-called truck safety bill was 
killed after first being approved. 
The measure would have allowed a 
five-foot extension of the present 
45-foot maximum truck length and 
imposed heavier penalties on viola- 
tions of load restrictions. 

Ten days after passing the bill, 
the house reversed its action and 
voted the bill be tabled following 
senate changes on the measure. 

Under a proposed constitutional 
amendment to be voted on in 1950 
the gasoline tax, raised from four 
to five cents, would be divided 50 
percent to the state, 44 percent to 
the counties and 6 percent to cities 
of first class. Present division is 
two-thirds to state, one-third to 
counties, . 

Under city distribution on a 
5-3-1 basis, Minneapolis would net 
$1,000,000, St. Paul $600,000 and 
Duluth $200,000 of an anticipated 
$30,000,000 collection. It would 
mark the first time the big cities 
of Minnesota have shared direct- 
ly by constitutional provision in 
gas tax distribution. Last No- 
vem a 50-50 split amendment was 
defeated here by the voters. 


School districts will be permitted 
to buy insurance policies covering 
automobiles contributed by private 
parties for use in high school driver 
training courses under a bill passed 
by the legislature. 

Drivers’ licenses were raised 
from 35 cents to $1 every four 
years, the intent being to put the 
drivers’ license division on a self- 
sustaining basis. 

A general 10 percent increase in 
taxes now paid by over-the-road 
bus lines was levied after dropping 
a proposed mileage tax. A bill to 
impose an additional one-cent tax 
on Diesel fuels, raising the total to 
six cents, was defeated in com- 
mittee. 

Trucks will be reclassified with 
the “X” classification eliminated. 
Fees for regular trucks were cut 
and those for semi-trailers in- 
creased, Urban semi-trailers used 
only for local hauling will get a 
separate classification with about 
one-half the license fees of over- 
the-road trucks. 

Farm trucks will pay on a basis 
of unloaded weight, minimum fee 
being $20 the first three years and 
dropping gradually to $10 after the 
ninth year. 


Trico Loses Out 
In Patent Suit 


DES MOINES.—Two Iowa manu- 
facturers of automobile windshield 
washers for Chrysler Corp. and 
Ford Motor Co. have been cleared 
of patent infringement charges in 
federal court here. 

Charges were brought against 
Delman Corp. of Des Moines and 
Eldora Mill & Mfg. Co., Eldora, by 
Trico Products Corp., Buffalo. 

Federal Judge Charles A, Dewey 
ruled the windshield washer devices 
“a combination made up of old 
elements which are more or less 
anticipated by prior patents.” Judge 
Dewey also dismissed a counter- 
claim by the two Iowa firms alleg- 
ing violation of antitrust laws by 
Trico. 
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DODGE SERVICEMEN MEET—William Rice, service manager of Plymouth, told members 
of the Chicago Dodge Servicemen's club at the April monthly meeting how to utilize new 
car deliveries and the presentation of the Owners Manual and Service Certificate to build 


increased service business. t 
dealership in the Chicago Metropolitan area. 





Jalopy F lood Dampens Zest 


The club is composed of from one to three men from every 


Of Dealers for Coupons 


MILWAUKEE. — The five local 
garages which signed up to honor 
part of the coupons in a $1 coupon- 
book promotion here are sorry- 
very sorry. 

In addition to automotive serv- 
ices such as free brake and wheel 
adjustments, battery recharges, etc,. 
the books are good for various 
non-automotive items too. | 

But it’s from the automotive 
category that the headaches are 
emanating. “I never saw so many 
junkers in my life,” one garage- 
man said. 

It appears that a large number 
of the books—about 30,000 have 
been issued—were sold to college 
students and high school pupils. 
This faction of the local service 
potential, unfortunately, is in the 
main owners of vehicles that date 
back to the 1920s. 

“One fellow came in with a rusty 
junker for a brake adjustment,” 
reported a garage owner. “He did- 
n’t even have any brakes. His 
crankcase was almost dry, but he 
didn’t have the money to buy a 
couple of quarts of oil.” 

The whole thing is the idea of 
C. A. Padfield, a Chicago promoter. 
Padfield signed contracts with 17 
local firms, five of them automo- 
tive, to honor the 55 coupons in 








Program Pushed 
For Auto Show 
In Philadelphia 


PHILADELPHIA.—In preparing 
to hold June 11-18 what will be 
billed as the “first major postwar 
auto show,” the Philadelphia Auto- 
mobile Trade Assn. still has its 
shoulder to the wheel. 

It has been decided to bolster 
the event with an ambitious an- 
tique car exhibition. In this con- 

nection, the show’s committee is 
contacting museums and car- 
collectors, promising that fire and 
theft insurance and Pinkerton 
service will protect their entries. 


The show’s advertising budget of 
$6,500 will be used mainly to attract 
people to the exhibition. In addi- 
tion, factories and dealerships 
throughout the Philadelphia area 
have been urged to play up the 
event in all their local advertising. 


Philadelphia newspapers are 
slated to devote entire sections to 
the affair in June 12 editions. 

Souvenir program advertising at 
the exhibition is being offered to 
prospects as an “attractive pack- 
age.” The show committee points 
out that advertising space is lim- 
ited to 35 pages and anticipates 
that all pages will have been sold 
long before the start of the show. 

Advanced sales on program ad- 
vertising last week were over 
$1,100. This is considered a sur- 

prisingly large figure inasmuch 
as a full page costs only $100. 

The PATA is trying to get across 
the fact that “advertising in this 
program is good business for any 
dealer.” 

The exhibition committee has 
evolved a plan by which dealers 
may distribute invitations to friends 
and customers. Costing the dealer 
95 cents each, the invitations will 
extend the courtesy of the show to 
those who hold them. 

Invitations will be numbered and 
records kept indicating who pur- 
chased them. When the exhibition 
is over, dealers will receive a check | 
or credit for any tickets not used. 








his books which are good until 
February, 1950. 

Padfield sells the coupon books 
to salesmen for 50 cents each. 
They sell them to the public for 
$1. He said it was disappointing 
tnat so many had been vended 
around schools and campuses, but 
that he had no control over the 
salesmen who peddle them, 

A manager of one of the garages 
that contracted to honor the books 
said the situation has become “im- 
possible.” 

“They ought to be stopped,” an- 
other said. “We had no idea they 
would sell so many books to such 
fellows, They come in so fast that 
we can’t possibly handle our paying 
customers and all the junkers too. 

“We handle as many as we can 
and tell the rest they'll have to 
come back when we're not so busy.” 


Following are some of the serv- 
ice jobs which the coupon books 
brought in: 

1. A 1923 Buick, for a grease job, 
that couldn’t make the grease rack 
without being shoved. 

2. A vehicle that had such poor 
brakes it kept right on going and 
smashed into the greasing equip- 
ment before it could be stopped. 

3. A towing job on a 1927 Pontiac. 
(The owner was advised to push it 
to a junkyard and “sell it for 75 
cents.”’) ; 

Padfield said he expected some 
firms would have to delay re- 
deeming some of the coupons 
until the rush for service on them 
slackened down. He was confi- 
dent, however, that ultimately all 
the coupons would be redeemed. 

“I’ve been promoting these books 
for 20 years,” he stated. “In all that 
time I’ve had only one firm default 
on its contract, I'll talk to these 
fellows, and I’m sure everything 
will be all right.” 


‘Chevrolet Buys 


Saginaw Plant 


CHICAGO.—Cash payment of 
$1,300,000 was accepted by Otto G. 
Klein, Chicago regional director of 
War Assets Administration, for the 
purchase of a general manufactur- 
ing plant by the present occupant, 
Chevrolet. The plant is in Saginaw, 
Mich. Payment was tendered by 
Argonaut Realty division of Gen- 
eral Motors Corp. 

The plant was built by the gov- 
ernment during the war, designed 
for production of miscellaneous 
aluminum aircraft forgings which 
were incorporated in the assembly 
of aircraft. Cost to the govern- 
ment was approximately $2,800,000. 
General Motors was the wartime 
operator of the plant. 








Pa. May Kill 
‘Double Taxing’ 


On Tradeins 


HARRISBURG, Pa.— (UTPS) -- 
“Double taxation” on used cars 
taken in trade on new cars will 
be discontinued on the effective 
dates in various bills now before 
the Pennsylvania legislature, it is 
reported by Claude S. Klugh, gen- 
eral manager of the Pennsylvania 
Automotive Assn. 

Pointing out that dealers “who 
are operating under mercantile tax 
laws know how costly ‘double taxa- 
tion’ can be,” Klugh reported that 
“the bill affecting Philadelphia au- 
tomobile dealers has been amended 
to cover this situation, as has the 
bill affecting that portion of the 
mercantile tax in Pittsburgh allo- 
cated for schools.” 

The Paa official said that “in 
view of the fact that Pittsburgh 
is covered by two laws as far as 
the mercantile tax is concerned, it 
was necessary for us to inject our 
provisions in a bill before the legis- 
lature which amends the ‘tax-any- 
thing’ law, applying also to all 
other communities in the common- 
wealth, except Philadelphia.” 

The PAA amendment to one of 
the bills reads: 

“The tax imposed by this section 
shall not apply to the dollar volume 
of annual business covering the re- 
sale of goods, wares or merchan- 
dise taken by a dealer as a tradein, 
or as part payment for other goods, 
wares and merchandise, except to 
the extent that the resale price ex- 
ceeds the tradein allowance.” 


Hudson Opens Up 
National Service 


Training School 


DETROIT.—A completely staffed 
and equipped permanent national 
service training school has been 
opened here at Hudson Motor Car 
Co.’s Harper plant, according to 
Walter S. Milton, director of 
service. 

“Establishment of this school is 
another step in Hudson’s long- 
range plan to further strengthen 
the 2,500 U. S. Hudson dealers by 
helping them to give continually 
better service to Hudson owners,” 
Milton said. 

The courses taught at the schools 
are designed to acquaint everyone 
associated with Hudson in a service 
capacity with Hudson products and 
proper service procedures to be fol- 
lowed. The school is operated un- 
der the supervision of Glen S. Pot- 
ter, Hudson’s service manager. 

“In order to get most effective 
use of the school, trainees are 
brought in in small groups for two- 
week training periods,” Milton said. 
“These small groups get thorough 
and effective training because our 
|instructors are able to give each 
man enough time to be sure he 
understands servicing of the prod- 
uct.” 


N. Y. News Plays Host 


To Detroit Ad Men 


DETROIT.—The New York Daily 
News played host here last week 
to a group of auto advertising 
executives, who were shown a mo- 
tion picture film called “The Mir- 
acle of Millions.” 

The movie documented how the 
Daily News gathers news, presents 
it and generally endeavors to just- 
ify a 2,000,000 daily circulation. Ed 
Hoban was in charge of the lunch- 

“eon arrangements. 


TRUCKING NEWS OMTED FOR SAFETY—Top officials of Michigan Trucking Assn. inspect 


certificate of Award for Exceptional Service 
News and its editor, James D. Keith, b 


the National Safety Council. Le 


iven to Trucking 


to Safety in 1948, which was 
to right: Jahn 





























Cooper, Holland Motor Express and president of MTA; A. C. Scott, president, Geo. F. Alger 
Co. and cahirman of MTA safety committee; Keith; J. Howard Minnich, president, Red Star 
Transit Co. and Michigan vice-president of American Trucking Assns., Inc., and Florence M. 
Kiely, managing director, MTA, Trucking News was the only motor-carrier publication in the 
U.S. to receive an award. 
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Now 24 Months to Pay. . 
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Effect of Eased Reg. W 
Is Still in Doubt 


(Continued from Page 1) 


within two months. Last March 7, 
it reduced down payments on 
everything but cars to 15 percent 
from 20 percent and extended ma- 
turities to 21 months from the pre- 
vious requirement of 15 to 18 
months. 


Board Chairman Thomas B. Mc-| 


Cabe said the new order reflects 


“current trends in employment and | 
business.” He said the amount of | 


installment credit now outstanding 
is not dangerously large in rela- 
tion to the national income. 

Even if the amount of credit 
should increase because of the 
easing of controls, he said, it 
“would not, under present cir- 
cumstances, be a significant ele- 
ment in reviving inflationary 
pressures.” But he served notice 
that if inflation shows signs of 
gathering new steam, the board 
will “act promptly to meet the 
situation.” 

Purchases of less than $100 will 
henceforward be free of control. 
Previously, the curbs applied to 
items costing more than $50. 

Other items under control, which 
now can be purchased on terms 
of 10 percent down and 24 months 
to pay, include washing machines, 
radios, refrigerators, stoves, dish- 
washers, home freezers, ironers, 
room air conditioning units, tele- 
vision sets, phonographs, sewing 
machines, vacuum cleaners, furni- 
ture and rugs. 

+ +. = 
CCABE explained that most of 
the commodities subject to 
Regulation W are now in supply 
at prices more favorable to the 
consumer than prevailed last year. 

Although the regulation is of 
limited scope, affecting only a rela- 
tively small segment of the credit 
structure, he said it has made a 
“worthwhile contribution to the 
maintenance of sound credit con- 
ditions and helped to prevent the 
consuming public from contracting 
an excessive amount of installment 
debt during the period of infla- 
tion.” 

Dealers are free to impose 
stricter terms than the controls 
specify, as the regulations merely 
set a limit on how easy the 
terms can be made. 

Senator Maybank, of South Caro- 
lina, chairman of the Senate Bank- 
ing committee, commended the 
board for its relaxation of restric- 
tions. He said the extension of 
time on automobiles “should help 
maintain a high level of automo- 
bile sales which is necessary if we 
are to maintain prosperous condi- 
tions.” 

* + * 

E ALSO said the action is in 

line with the committee’s rec- 
ommendations of last year that the 
board “adopt flexible and sensitive 
policies which will maintain the 
high possible level of production 
and employment in the durable 
goods industries .. .” 





McCabe said the board, in eas- 
ing installment credit terms, “had 
in mind not only current credit 
developments and current trends 
in employment and business, but 
also the relation of the total vol- 
ume of installment credit to na- 
tional income. 

Latest government reports 
showed total installment credit 
at a peak of about $8 billion 
while national income was at 
an estimated annual rate of over 
$230 billion. 

The Federal Reserve Board's 
authority to control credit require- 
ments is scheduled to expire June 
30, unless Congress renews it. 

Rep. Patman, of Texas, has been 
outspoken among congressmen who 
wanted time limit on repayments 
extended to 24 months, particularly 


in the case of automobiles. 
+ * 


oe 
EALERS who extend their time 
limit to 24 months from 21, as 
the regulations permit, will in ef- 
fect be giving buyers roughly 14 
percent more time to pay off the 
balance due after down payments. 

Thus, for example, if the dealers 
disregard the added interest costs 
for longer-term credit, each month- 
ly installment payment can be 
about 14 percent less—$64.50 in- 
stead of $75, or $43 instead of $50, 
or $21.50 instead of $25, and so on. 

Regarding dual purpose passen- 
ger automobiles, the FRB’s law 
department issued this interpreta- 
tion last week: 

“Passenger automobiles de- 
signed for the purpose of trans- 
porting less than 10 passengers 
are “listed articles” under Group 
A, Part 1, of the Supplement to 
Regulation W. Whether any such 
automobile is used for that pur- 
pose or used or registered com- 
mercially or for other purposes 
is immaterial, as is also the case 
even though the vehicle may 
have certain heavy-duty or truck 
features or removable seats.” 

In view of the foregoing, it was 

stated, the Federal Reserve Board 
considers the Willys Jeep and va- 
rious suburban utility models as 
listed articles. 

* 


* a 
i A STATEMENT dealing with 
recent developments in time 
payments, the FRB made the fol- 
lowing observation concerning au- 
tomobile installment credit: 

“The purchase of automobiles is 
the most important single source 
of demand for consumer install- 
ment credit. The amount of this 
credit currently outstanding is ap- 
proximately 2.7 billion dollars. 
About two billion of this amount 
is classified as installment sale 
credit which is originated by deal- 
ers. The remainder is installment 
loan credit extended as cash loans, 
principally by commercial banks. 

“It is estimated that approxi- 
mately five million persons are 
in debt for the purchase of auto- 
mobiles—one of the more expen- | 








PLACES EMPHASIS ON WELL-LIGHTED SHOWROOM—George Goodman, 60! N. Broad 
St., Philadelphia, uses an effective installation of cold cathode lighting and large neon 
signs. In one corner of the 22-feet-high ceiling, built around a large air conditioning vent, 
cold cathode tubes trace a broad pattern of concurrent circles. The outer circle is com- 
posed of eight tubes. This measures 24 feet in diameter. Contained within this circle are 
three smaller ones with radii of four, six and eight feet and comprised of two tubes each. 


The housing 


boxes are arranged to provide symmetry. Directly above the main showroom 


are eight cold cathode squares, seven feet across and consisting of six rows of tubes each. 
The exterior neon signs have also attracted considerable attention. The word ''Goodman," 


feet 


nae Broad St., extends 48 feet along the new building. The letters are five and one-half 
igh. Six tubes of rose-colored neon are used to illuminate the stainless steel, channel 


letters. The ‘601"' portion of the sign is seven feet high and 16 feet long. The letters are 


illuminated by eight yellow-gold neon tubes. 








DABRUSIN DEALERSHIP IN HUDSON RIVER VALLEY—This is the new home of Dabrusin 


Motors (Hudson), Newburgh, N. Y. Owner is 
devoted to new-car display, the entire buildin 


equipped with modern equipment, including showers for mechanics. 





AAA Abandons Program 


For Labor Day Change | 


WASHINGTON.—There is lit- 
tle chance that efforts of the 
American Automobile Assn. to 
change the date of Labor day 
will prove successful, according 
to an AAA bulletin. The Ameri- 
can Federation of Labor voiced 
strong opposition to the idea, it 
was said. 

The AAA has suggested such 
a change as a means of extend- 
ing the summer travel season. 
AAA’s letter to all affiliated 
clubs said: “Concentration of 
thought and energy on other 
measures to build year-around 
travel is more likely to bear 
fruit.” 








sive goods bought by consumers. 
Half of the nation’s families own 
at least one car, and this wide- 
spread ownership has been made 
easier through the extensive use 
of installment credit. 

“Three years of rapid growth 
have raised the proportion of total 
automobile credit from about 15 
percent of all installment credit in 
1945 to more than 33 percent at 
the present time. In 1948, when to- 
tal installment credit rose about 
2 billion dollars, half of the in- 
crease _ represented automobile 
credit. 

* * * 

= STWAR expansion of auto- 

mobile installment credit obli- 
gations has reflected the influence 
of several important factors. As 
automobile production has grown 
year by year since the war, the 
proportion sold on credit has risen 
substantially. In 1946 about one- 
fifth of all car sales were on a 
time basis. By 1948 the proportion 
had reached two-fifths. The propor- 
tion is not yet so high, however, 
as before the war when more than 
three out of five retail sales of 
automobiles represented install- 
ment sales. 

“Some of the increase in auto- 
mobile installment credit reflects a 
higher average balance on install- 
ment contracts as a result of sharp 
increases in car prices during the 
postwar period. Finance and in- 
surance charges also have risen 
significantly, largely as a result of 
the higher prices of automobiles. 

“With the number and average 
value of installment transactions 
increasing, the volume of new 
credit extended has grown rap- 
idly. In 1948 about 4.2 billion dol- 
lars in new credits were extend- 
ed through automobile dealers 
and banks in order to finance the 
retail sale of new and used pas- 
senger cars. 

“By contrast, the total was 1.5 
billion in 1946 and 2.9 billion in 
1947. 

“Finally, some of the increase in 
outstanding installment credit on 
automobiles results from a length- 
ening of the average contract ma- 
turity within the limits permitted 
by Regulation W during the period 
of its operation. The current ratio 
of collections to accounts receiv- 
able suggests an average maturity 
of roughly 17 months. This com- 
pares with an average maturity of 
about 13 months in 1946 and a 1941 
average of 18 months. 

“Total outstanding balances of 
automobile installment credit orig- 
inated by dealers and banks rose 
at an average monthly rate of ap- 
proximately 70 million dollars dur- 
ing 1947 and 100 million during 
most of 1948. 

“This meant that the amount of 
new credit extended exceeded the 
repayment of old credit by these 
amounts. The average rate of 
growth was in part the result of | 
rising volume of new credit ex-'| 





Harry Dabrusin. With over 5,000 square feet 


is heated with radiant heat and the shop is 


tensions and in part of a gradual 
lengthening of average maturities. 

“In the latter part of 1948, how- 
ever, new credit extensions for 
automobiles began to decline, large- 
ly because of a decline in sales 
of used cars. The spread between 
new extensions and repayments 
narrowed, and the rate of growth 
of outstanding credit declined to 
an average of about 30 million 
dollars a month in the final quar- 


ter of the year.” 
+ + 


Little Help Expected 


In Minneapolis 

MINNEAPOLIS. — The further 
relaxation of credit controls may 
help appliance and household goods 
sales but used-car dealers look for 
no boost in business here as a re- 
sult, a survey indicated. 

Used-car dealers were not opti- 
mistic about the effect on sales of 
extending payment time. 


RENEW 


; Stanley, 
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Tucker 
(Continued from Page 2) 
cis, former officials of Tucker Ex- 
port Corp. 

Also called during the week to 
answer questions and testify be- 
fore the grand jury were George 
Lawson of Cleveland, who de- 
signed the Tucker car body; Roy 
Rausch of Schenectady, N. Y., 
who was active in the promo- 
tional phase prior to organiza- 
tion of the company; Harry 
Joyce of Glendale, Calif., an en- 
gineer, and Thomas Stapleton of 
Chicago, formerly employed in 
the sales department. 

An unusual turn to court pro- 
ceedings was provided when T. T. 
Chicago Tucker dealer, 
filed the first petition on record 
against the trustees. 

He sought in Federal District 
court to have them perform the 
apparently impossible task of de- 
livering 20 sets of accessories 
which he sold a year ago under 
the “package” merchandising pro- 
gram instituted by Tucker Corp. 


The grand jury devoted an en- 
tire day to Emery H. Hughett, 
secretary of the Ypsilanti tool firm 
owned by Tucker’s mother and 
operator of a coal company from 
which the company bought fuel. 


It was the first full-scale ques- 
tioning of Hughett, who had ap- 
peared before the jury four or five 
times previously to identify and 
explain records. 


AUTOMOTIVE NEWS WANT ADS nave 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


HEADLININGS 


DOOR PANELS 
With PLASTICTINT 


Complete “renew” package which includes two quarts of Plastictint for head- 


linings, two quarts of Plastictint for door panels and one pint of “Quik Spot 


(to remove bad grease spots}—special introductory price, 


$14.00 


A sensational new product to solve the worst used car reconditioning head- 
aches. Covers all soiled spots permanently and gives entire car interior the 
“new look" that moves vehicles. Easily and quickly sprays on—no fuss—no 
bother—any one who can handle a spray gun can apply. Colors as desired: 
Taupe, Grey, Brown and many others. One quart will do four door panels 


and head linings. 
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DEVELOPED BY LABORATORIES THAT 
PRODUCE FACTORY TESTED AND 


APPROVED CONDITIONING MATERIALS 


 } 


Complete line includes tested materials for 
upholstery cleaning, tire refinish, mat repair, 
bumper chrome renew, steering wheel repair 
and refinish, graining kit, trunk and carpet 
flock, flock guns. Also manufacturers of com- 
plete Truck Cab Reconditioning Materials. 


ARNDT-PALMER LABORATORIES 
17730 Dora St., Melvindale, Michigan. 


Attached is our check for $ 


Covering 
(Colors) 
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Used Car Auction Prices 





KANSAS CITY 
(Kansas City Automobile Auction. Sale 


every Wednesday. Prices are for sale of 
Apr. 20.) 


(Prices steady, sale very active, Sold 
191 units out of 335 offerings.) 

BUICK—'48 Super 4-dr., $1,852. ‘47 Super 
4-dr., $1,560; RM _ sedanette, $1,560; 
Super conv., $1,640. ‘46 Super 2-dr., | 
$1,175. ‘42 Super 2-dr., $757. 

CADILLAC—'47 (62) 4-dr., $2,240. ‘41 
(61) 2-dr., $1,065. 

CHEVROLET — '49 Deluxe 4-dr., $2,005. 
48 FM club coupe, $1,525; FL aero- 


sedan, $1,655, $1,635, $1,595, $1,567. ‘47 
FM 2-dr., $1,257; SM 2-dr., $1,085; FL 
aerosedan, $1,475, $1,352, $1,350. ‘46 
FL aerosedan, $1,335, $1,250. 

CHRYSLER—'48 Royal 4-dr., $1,547. ‘47 
Windsor 4-dr., $1,685. ‘46 Windsor 
4-dr., $1,200, $1,175. 


DeSOTO—'48 club coupe, $1,732. 


$357. 
DODGE—’47 4-dr., $910. ‘46 4-dr., $1,170. 
FORD—'48 (8) 4-dr., $965. ‘47 (6) 2-dr., 
$1,035; (8) 2-dr., $1,177, $1,040, $1,002; 
(8) club coupe, $1,315. ‘46 (8) 2-dr., 
$935, $890; (8) 4-dr., $1,105. 


‘40 4-dr., 


HUDSON—'46 (6) 4-dr., $887. ‘41 (6) 
2-dr., $295. 

MERCURY—'49 4-dr., $1,810. ‘47 club 
coupe, $1,180. ‘46 2-dr., $1,140; 4-dr., 


$1,100. | 
OLDSMOBILE—'49 (98) 4-dr., $2.642. ‘47 


(78) 4-dr., $1,472. ‘41 (98) 2-dr., $795; 
(78) 2-dr., $702. 

PLYMOUTH — ‘49 2-dr., $1,895, $1,890; 
4-dr., $1,807. ’48 club coupe, $1,487; 


4-dr., $1,522, $925. 


PONTIAC—(8) 2-dr., $1,840; (8) 4-dr., 





$1,830; (6) 2-dr., $1,525; (8) conv., $1,- 
725. ‘47 (8) 4-dr., $1,425. 
STUDEBAKER—’'48 Champion 2-dr., $1,- 


575; Champion 4-dr., $1,440. 


CLEVELAND 


(McDermott-Schvele Motors. Sale every 
Friday. Prices are for sale of Apr. 22.) 


(Small sale due to opening day base- 
ball game. Postwar cars off a little. 
Sold 22 out of 43 offerings.) 

BUICK—’'46 RM conv., $1,575. 
sedan, $825. 


CADILLAC—'46 (60) Special 
800. ‘37 (76) sedan, $375. 
CHEVROLET—'47 FL sedan, $1,075; 
aerosedan, $1,375. ‘46 FM sedan, 
090; SM club coupe, $1,100 
DODGE—’'39 sedan, $265. 
FORD—'47 SD 2-dr., $1,050. 
2-dr., $900. °41 conv., $375. 
HUDSON—'46 Super (6) sedan, $840. 
KAISER—’47 sedan, $880. 
LINCOLN—’49 sedan, $2,100. 
NASH—'49 (600) sedan, $1,750. 
OLDSMOBILE -—'49 (98) sedan, 
"48 (98) sedan, $2,050. 
PLYMOUTH—'46 SD sedan, 
$975. 
PONTIAC —'41 sedan, $410. 
WILLYS—'47 Station wagon, $1,125 
MISCELLANEOUS—'48 Anglia 2-dr., 


TOLEDO 


(Doc Greiner Auction. Sale every Thurs- 


‘42 Super 
sedan, $1,- 
FL 
$1,- 


‘46 Deluxe 


$2,675. 


$1,000, 2 at 


$800 


day. Prices are for sale of Apr. 21.) 

BUICK—'49 RM _ sedanette, $2,575. "46 
Special sedanette, $1,295. ‘37 «Special 
2-dr., $110 


Quantity 
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GREY IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


SOU Leet: 


omen nthe de 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


j rf ANT earn 


CHATTANOOGA 





FACTURING PLANT 


2, TENNESSEE 








LADY 
VOYAGER 


ORDER DIRECT FROM THE 
MANUFACTURER 
Simply check the box opposite the lug- 
gage and color desired. Then clip and 
affix this ad to your letterhead. Enclose 
check or credit references and mail to: 


Firman Leather Goods Corp. 


137 E. 25th STREET, NEW YORK 10, N.Y. 
Inquiries and Sample Orders Invited 


Because it is made to the highest quality standards, ali Maximillian Luggage is bonded by 
a recognized National Bonding and Indemnity Company against all defects in workmanship 
and materials. This bond is your customer's independent insurance policy for complete and 
lasting satisfaction. It allows you to order with full confidence. 





Over 4,300 dealers have proven it both 







easy and profitable to sell nationally 
advertised Maximillian Bonded Luggage 
to "'travel-minded" car purchasers. 







Distinctively fashioned in selected hides 
of TOP-GRAIN ANILINE COWHIDE, the 

Lady Voyager'’ is stylishly bound the 
long way in the same durable COWHIDE. 
Hand-polished solid brass hardware in- 
sures weather and tamper-proof closing. 
Luxuriously lined in Burgundy satin, each 
case has many full shirred pockets to 
keep numerous small items in place and 
tie tapes to keep clothes from shifting. 
Top-stitched cowhide handles make for 
comfort in carrying. 

Representing an ideal basic luggage 
set, this three piece set consists of a 21'' 
Dress Wardrobe (shown open), a 2!" 
Weekender and a 26" Pullman. No. 3V 
YOUR DEALER'S COST $106.00; advertised 
consumer price incl. Fed. Tax, $211.68....[J 

Ideal for the overnight visit, and as a 
companion case, the 1!4'' Victoria Train 
Case (shown on right) matches perfectly 
with the above set. No. 4V YOUR DEAL- 
ER'S COST $28.50. Consumer price incl. 
Ps CANN iii ilesclistascaststcesncencasioceascasceeseed oO 

CHECK COLOR DESIRED 
Cherrywood (Cherry-Brown) . 
Ginger (British Tan) 
Rawtone (Washable Eggshe 
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CADILLAC—'47 (60) Special 4-dr., $2,235. | PONTIAC—’48 club coupe, 


‘41 (62) sedanette, $880. 
CHEVROLET—'48 FL 4-dr., $1,385; FL 

aerosedan, $1,550, $1,580. ‘47 FM 2-dr., 

$1,260, $1,200, $1,125; FL aerosedan, 
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ness coupe, $620. ‘39 2-dr., $260. ‘38 | 


club coupe, $100. 
PACKARD—’'46 4-dr., $1,010. 
PLYMOUTH — '49 4-dr., $1,840, 
club coupe, $1,835. °46 2-dr., $880. 
2-dr., $505. ‘35 sedan, $40. 
$1,640; 2-dr., 
’47 Torpedo 4-dr., 
(6) 2-dr., $1,310. 


"42 


$1,770; conv., $1,750. 
$1,320; 2-dr., $1,450; 
"42 4-dr., $475. 
STUDEBAKER—'49 4-dr., $2,250; 2-ton 
truck, $1,730. ‘42 Skyway 4-dr., $590. 
MISCELLANEOUS —'48 Internationa! half- 


ton pickup, $760. ‘47 International %- 
| ton pickup, $800 
PHILADELPHIA 
(Harry D, Gilbert. Sale every Tuesday. 


| Prices are for sale of Apr. 19.) 
(Prices about the same as last week. 


Action more brisk on all models. Sold 
about 40 percent of offerings.) 

BUICK —'48 Super sedanette, $1,925. ‘47 
RM conv., $1,500. °46 Super sedan, $1,- 
310. ‘'41 Special sedan, $625. ‘39 Spe- 
cial sedan, $570. °36 sedan, $240. 

CHEVROLET—’'48 FL aerosedan, $1,510; 


$1,395. ‘46 FM 2-dr., $1,070, $1,060. 
DeSOTO—'47 Custom 4-dr., $1,250 ‘37 
2-dr., $40. 
DODGE—'48 Custom 4-dr., $1,480. "40 | 
2-dr., $335. 
FORD—'49 (6) 2-dr., $1,550. ‘48 SD (6) 
2-dr., $1,200. ‘39 Standard 2-dr., $235 
HUDSON—'47 4-dr., $950. 
LINOOLN—'49 4-dr., $1,900. 
MERCURY—’39 2-dr., $200. 
NASH—'49 (600) 2-dr., $1,750. 
PLYMOUTH—'46 SD 4-dr., $1,080. | 
PONTIAC—'42 2-dr., $475, $650 "40 
2-dr., $350. 
STUDEBAKER—'40 2-dr., $250. 


WILLYS—'47 station wagon, $925, $870. 
MISCELLANEOUS — ‘38 Bantam station 
wagon, $110. 


AKRON 


(Akron (0.) Auto Auction. Sale every 
Thursday. Prices are for sale of Apr. 21.) 
(Sold 37 units out of 102 offerings.) 
BUICK—'42 Super sedan, $820. ‘41 Spe- 
cial sedan, $620. ‘39 sedan, $400, $390. 
CHEVROLET '48 SM sedan, $1,260. 
FM sedan, $1,295; SM sedan, $1,170, 
$1,165. ‘41 
SD sedan, 
$565, $525. 
CHRYSLER 
DODGE—-'46 
sedan, $400. 
FORD-—'49 Custom (6) sedan, $1,480. ‘47 
SD sedan, $1,130. ‘46 SD station wagon, 
| $1,125. ‘41 Deluxe (8) sedan, $530. ‘39 

coupe, $365. 
MERCURY—’'48 sedan, $1,280. 
$1,080, 
OLDSMOBILE 
‘47 (78) sedan, 
coupe, $1,300. 
PLYMOUTH—'48 SD conv., 
station wagon, $1,475. 
$1,190. "46 SD 


$600. $560. ‘40 SD sedan, 
‘46 Windsor sedan, $1,200. 


Custom sedan, $1,100. 


‘46 sedan, 


"48 (76) 
$1,370. 


sedan, $1,680. 
‘46 (78) club 


$1,710; SD 
‘47 SD club 
sedan, $1,050, 


-'41 Streamliner club 
$475. ‘40 Deluxe sedan, $680. 
STUDEBAKER —'47 Champion sedan, 

200. 


coupe, 


$1,- 


RICHMOND, VA. 


(Automobile Auction of Virginia, Inc. 
Sale every Friday Prices are for sale of 
Apr, 22.) 
BUICK—'47 Super conv., $1,735, $1,700, 

$1,650; Super 4-dr., $1,500. ‘46 4-dr., 

$1,300. ‘41 Special 2-dr., $500; Cen- 

tury 4-dr., $535. "40 4-dr., $560. "39 

4-dr., $390. 
CADILLAC—’'48 conv., 

$2,720. 
CHEVROLET—'48 FL aerosedan, $1,560, 

$1,490; FL 4-dr., $1,485; half-ton panel, 

$700. ‘47 FM 4-dr., $1,275, $1,225, $1,- 

250, $1,220; SM 2-dr., $1,250, $1,170. 

‘42 FL 2-dr. aerosedan, $600, $420, $260. 

*40 2-dr., $240. 


$3,010; (62) 2-dr., 


CHRYSLER—'41 4-dr., $375. ‘37 2-dr., 
$150. 

DeSOTO—'40 4-dr., $220. 

DODGE—'40 business coupe, $340. "39 
4-dr., $380. 

FORD—'49 (8), $1,480. ‘48 2-dr., $1,060. 


"47 2-dr., $1,075. °'46 2-dr., $1,010. '42 
(6) station wagon, $600. ‘41 SD 2-dr., 
$545. ‘40 SD 2-dr., $665, $525, $380. 
"39 2-dr., $150. 

FRAZER—’48, $1,100. 

OLDSMOBILE—'47 (98) 2-dr., $1,285. 
(98) 4-dr., $520. 

PONTIAC—'46 (8) 2-dr., $1,110; (6) 2-dr., 


"41 


$985. "42 (8) conv., $690. ’41 club 
coupe, $200. ‘40 (8) 4-dr., $750. 
MISCELLANEOUS "48 International %- 


ton pickup, $675. 


OKLAHOMA CITY 


(Oklahoma City Auto Auction, A. L. 
Pollock, manager. Sale every Wednesday. 
Prices are for sale of Apr. 13.) 

(Sold 89 units out of 191 offerings.) 
BUICK—'49 4-dr., $2,690. ‘47 sedanette, 

$1,500. ‘42 4-dr., $825. ‘'41 4-dr., $520, 





$500; club coupe, $570, $465, °40 4-dr., 
Coe $600; club coupe, $525. °39 4-dr., 
CHEVROLET—’'49 4-dr., $1,925. °48 2-dr., 
2 at $1,600; 4-dr., $1,425. FL aero- 
sedan, $1,450, $1,315; 4-dr., $1,170; 
2-dr., $1,155, $1,120. ‘46 FL aerosedan, 
$1,225; half-ton pickup, $660. ‘42 2-dr., 
755, $770; club coupe, $590. 
CHRYSLER—’'46 4-dr., $1,160. ‘42 4-dr., 


$595. ‘40 4-dr., $305. 

CROSLEY-—-'48 station wagon, $450. 

DeSOTO—'40 4-dr., $450. 

FORD—'49 2-dr., $1,650, $1,625, $1,540; 
4-dr., $1,810; half-ton pickup, $1,545; 
$1,510. ‘48 4-dr., $1,060. ‘47 2-dr., $1,- 
295, $1,115; 4-dr., $1,115. °46 «2-dr., 
$930, $895, $860; club coupe, $1,085, $1,- 
045, $1,025. ‘41 2-dr., $650, $640; busi- 


$410 
HUDSON—’'48 4-dr., $1,700 
KAISER—-'47 4-dr., $940. 


MERCURY—’49 4-dr., $2,300, $1,990; club 
coupe, $1,975, $1,885. ‘47 4-dr., $1,345, 
$1,100. '46 44-dr., $1,070. ‘41 2-dr., 
$755, $510; conv., $600. 

OLDSMOBILE-——'48 (98) 4-dr., $2,010. °47 
conv., $1,375. ‘42 4-dr., $820. ‘41 busi- 


SD club coupe, $705, $450; | 


| 


| 





"47 | 


| 














FM club coupe, $1,500, $1,485; FM 2-dr., 
$1,260. ‘47 FM club coupe, $1,335; FM 
2-dr., $1,340, $1,165. 42 club coupe, 
$600; SD 2-dr., $550. ‘41 SD sedan, 
$790; SD club coupe, $600; station 
wagon, $525. ‘40 SD sedan, $650; MD 
sedan, $605. ‘39 Master 2-dr., $560. 

CHRYSLER—'41 Royal sedan, $775. 
Windsor sedan, $520. 


°40 


DODGE—'46 Deluxe 2-dr., $1,075. 

FORD—'48 SD (8) 4-dr., $1,010. ‘47 (6) 
4-dr., $950. ‘46 SD (8) 2-dr., $885; SD 
(8) 2-dr., $760. ‘41 2-dr., $600. °37 
conv., $485; (60) 4-dr., $240 

MERCURY—'47 conv., $1,275. ‘40 club 
coupe, $430. 


NASH—'48 Ambassador 4-dr., $1,280. 


‘49 | OLDSMOBILE—'49 (76) sedanette, $2,160. 
| PLYMOUTH 


‘49 SD 
SD club coupe, $1,070; 
"37 2-dr., $420. 


sedan, $1,910. "46 
SD sedan, $925. 


PONTIAC—'41 (6) sedanette, $800. 
STUDEBAKER ‘17 Champion sedan, §1,- 
150. 


DETROIT 


(Aptco Auto Auction, Sale every Wednes- | 
day. Prices are for sale of Apr. 20.) 

(Sellers holding cars for more money. 

Sold 19 units out of 51 offerings.) 
BUICK—’47 Super 2-dr., $1,575, $1,450. 


'46 RM 4-dr., $1,220. ‘42 Special 4-dr., 
$850. 
CADILLAC—’'41 (62) 4-dr., $975. | 
CHEVROLET—'46 half-ton pickup, $835. | 
‘40 MD 2-dr., $585. 

CHRYSLER—'42 Windsor 4-dr., $440. 

CROSLEY—’48 2-dr., $360. 

FORD—’48 (8) sedan delivery, $1,210. ‘46 
(6) sedan delivery, $890. ‘42 Deluxe 
4-dr., $525. ‘41 2-dr., $375; business 
coupe, $425. 

HUDSON—'48 Commodore (8) 4-dr., $1,- | 
440. 

LINCOLN—’49 4-dr., $2,100, $2,010. 

PLYMOUTH—'46 sedan delivery, $1,125. 

PONTIAC—’46 (8) sedanette, $1,225. 

HORSEHEADS, N. Y. 
(Horseheads (N. Y.) Auto Auction. Sale 


every Friday. Prices are for sale of Apr. 
15.) 
(Clean models, both old and recent, 
bringing very satisfactory prices. Clean 
prewars in demand, but scarce.) 
BUICK—’49 conv., $2,795. °40 Super 4-dr., 


$460. ‘39 Limited 4-dr., $210. 

CADILLAC—’'42 (61) 4-dr., $940. 

CHEVROLET—'49 FI. 4-dr., $1,865. ‘48 
Deluxe 4-dr., $1,280; SM 4-dr., $1,040, 
$1,055. '47 #4-dr., $1,110, $1,125. "46 
SM 4-dr., $935. ‘41 SD 2-dr., $680. °'40 
2-dr., $575. 

CHRYSLER—’'46 New Yorker 4-dr., $1,310. 

DeSOTO—’'46 4-dr., $1,100; 2-dr., $1,195. 
’37 business coupe, $110. 

DODGE—’48 Deluxe 4-dr., $1,520. 

FORD—'49 (8) 4-dr., $1,705. '47 4-dr., 
$905, $1,040. °46 half-ton pickup, $700. 


’41 2-dr., $490. ’38 4-dr., $325. | 
LINCOLN—’49 4-dr., $1,990. | 
NASH—'47 Ambassador 4-dr., $1,190. | 
OLDSMOBILE. —'46 4-dr., $1,265. ‘41 
2-dr., $430, $550. 


PLYMOUTH—’'48 Deluxe 4-dr., $1,280. ‘41 


(76) 





conv., $620. 
PONTIAC—'48 2-dr., $1,700, $1,910. ’47 
2-dr., $1,535. °46 2-dr., $1,360. 
STUDEBAKER—’'47 Champion 4-dr., $1,- 
310. °46 half-ton pickup, $550. | 
ALBANY 
(Tim Anspach’s Dealer Auto Auction. | 
Sale every Monday. Prices are for sale 


of Apr. 18.) 
(Market steady. 
89 offerings.) 

BUICK—’48 Super conv., $2,250; RM 2-dr., 


Sold 65 units out of 





$1,760; RM 4-dr., $1,875. '47 RM conv., | 
$1,725, $1,800, $1,750; Super 4-dr., $1,- | 
510. ’39 Limited 4-dr., $475. °37 Special 
4-dr., $260. 
CADILLAC—’47 (62) 4-dr., $2,310. "42 
(60) 4-dr., $1,450. | 
CHEVROLET—'48 SM 4-dr., $1,270, $1,- | 
330, $1,130; FM conv., $1,580, $1.600; 
FL 4-dr., $1,460. ‘47 SM 4-dr., $925. | 
‘46 SM business coupe, $825; SM 2-dr., 
$1,100, $1,070, $1,000; FM 4-dr., two at | 
$1,050; FL aerosedan, $1,2100. ‘42 SD/| 
conv., $700. °41 MD 2-dr., $450; SD | 
2-dr., $725. ‘40 MD 2-dr., $520. '39/} 
MD 2-dr., $400 | 
CHRYSLER—’'46 New Yorker 4-dr., $1,280, 
‘41 Saratoga 2-dr., $500. | 
DeSOTO—’'47 Deluxe 2-dr., $1,300. '41 De- 
luxe 4-dr., $520 


(Continued on Page 33, Col, 1) 





Average Used Car Prices 


(Compiled by Automotive News) 








(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 


*Includes 1949 models, 


2 si Apr. 1949 Por 
Mode (to date) 194 

$1,308 os 949. $2,075 $2,108 
$1,263 1948. 1,609 1,661 
1947. 1,281 1,308 

1946..... 1,143 1,139 1,241 

1942... 730 767 785 

1941..... 667 695 726 

Bis ces ccess.u: 542 580 597 

Overall -— - --— 

Apr. (todate) Mar. Feb. Average.. $1,263* $1,308* $1,433* 


Feb 
1949 
$2,151 
1,830 
1,411 
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1949 
NEW LOWERED PRICES 


Because of Lowered 
Material Cost 





ELLO 


CUSTOM STYLED 


GRILLE GUARDS 


Custom built to fit over bumpers or bumper 
guards with dual uprights. Heavy crossrail. 
High tensile steel stamping—40% stronger 
than mild steel. Triple plated; chrome on 
nickel on copper. Easily installed with ordi- 
nary tools by average person in 5 to 8 min- 
Rust-proof cadmium plated hardware. 


1949 FRONT GUARDS 
4900—Fits over Bumper Guard 
4902—Fits over Bumper Direct 
1949 REAR GUARDS 
490i—Fits as protection for Trunk 
OTHER FRONT GUARDS 
4000—Fits over Bumper Guard '46-'47-'48 Cars 
1500—Fits over Bumper direct ‘46-'47-'48 Cars 
OTHER REAR GUARDS Ba 
1001 R—Hinged Single Upright with individual 
adaptors '46-'47-'48 Cars 
1000, 4500, 4900, 4901 & 4902. 


Soecify Car Make in Orders 





ELLO 


FENDER GUARDS 


Protect Front and Rear 


The Cello Fender Guard has exclusive bracin 
which takes vibration and flutter out of ends 
of the bumper bar. Gives needed protection 


to exposed areas of front and rear fenders. 
Heavily plated. Chrome-on-Nickel-on-Copper. 
Packed 4 pair to shipping carton. Approxi- 


mate weight, 45 Ibs. 
Featuring: 
RAPID MOUNTING 
BEAUTY AND PROTECTION 
GUARANTEED CHROME 
No. 800—Fits front or rear. 





ELLO 


TRUCK GUARDS 


Grilles, fenders and lights of all trucks get 


maximum protection with massive, sturdy 
Cello Guards. Of extra heavy, cold-drawn 
steel. Uprights 20/4 inches hi h. Crossrails 
1 inches square, embossed, co d-drawn deep 
channel sections. Rugged, sturdy studs, nuts 
and lock washers fasten heavily rust-proofed 


ELLO 


PRODUCTS COMPANY 
East Boston... Mass. 
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DODGE—'49 Coronet 2-dr., $2,000, "48 


Custom 4-dr., $1,660. 
FORD—’49 (8) Custom conv., $1,910, ‘48 


(8) SD club coupe, $1,235, $1,200; (6) 
half-ton pickup, $900. ‘47 (8) SD 4-dr. 
(taxi), $720; (8) SD 2-dr., $1,000, ‘40 


Deluxe 2-dr., $370. 
FRAZER—'47 4-dr., $1,000. 
KAISER—’'48 4-dr., $1,135. 
LINCOLN—'46 Custom 4-dr., $1,035. 
MERCURY—’47 club coupe, $1,250. ‘46 
2-dr., $1,020. ‘41 conv., $580. 
NASH—’42 (600) 4-dr., $500. 
OLDSMOBILE—’'46 (76) 2-dr., $1,150. 


PLYMOUTH—'49 SD 4-dr., $1,850. °48 
Deluxe 4-dr., $1,590; SD 4-dr., $1,535. 
'47 SD 2-dr., $1,275. °46 SD 4-dr., $1,- 


125; Deluxe 2-dr., $975. ‘41 Deluxe busi- 
ness coupe, $460. 

PONTIAC—’48 (8) 
(6) Torpedo 2-dr., 
luxe 4-dr., $510. 

STUDEBAKER—’'47 Commander 2-dr., $1,- 
240. 

WILLYS—'49 Jeepster, 
pickup, $800. 


$1,650, ‘47 
"40 (6) De- 


SL 4-dr., 
$1,460. 


$1,480. ‘48 %-ton 


Used Car Auction Prices 


(Continued from Page 32) 


| 





VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Apr. 15.) 
(Market is good, Sale active with | 
plenty of cars and buyers, Sold 152 | 
out of 267 offerings.) 
BUICK — °'49 Special 4-dr., 
Super sedanette, $1,925; Super 4-dr., $1, 
675. °47 Super 4-dr., $1,550; Super =| 
| 
| 


danette, $1,650. ‘46 Super 4-dr., $1,150. 
’41 Super 4-dr., $700. 
CADILLAC—’41 (61) sedanette, $900. 
CHEVKOLET—’'49 SL Deluxe club coupe, | 
$1,950, $1,900; SL Deluxe 4-dr., $1,910; | 
¥L Deluxe aerosedan, $1,900; half-ton | 
pickup, $1,375. ‘48 FL aerosedan 4-dr., 
$1,700, $1,620, $1,600, $1,550, $1,525; | 
FM 2-dr., $1,510, $1,425, $1,400, $1,350. | 
‘47 FL 4-dr., $1,400, °46 %%-ton pickup, | 
$900; FM 4-dr., $1,000. ‘41 4-dr., $725, | 


$700. 

CHRYSLER—’49 Windsor club coupe, §2,- | 
575. °'48 New Yorker Town & Country 
conv., $2,200. 

DODGE—’49 Coronet 4-dr., $2,190, $2,350. | 
‘46 Custom 4-dr., $850. 

FORD—’49 Custom (8) conv., $1,900, $1,- 
850; half-ton (6) pickup, $1,350, $1,282; 
Custom (8) 4-dr., $1,650, $1,600, $1,500, 


$1,600; Custom (8) club coupe, $1,825, 
$1,520, $1,450. 48 SD 4-dr., $1,425, 
$1,400, $1,320, $1,240. ‘47 SD 4-dr., 
$1,125, $1,085, $1,000. ‘46 SD 4-dr., 
31,075. °41 SD 4-dr., $835, §780, $700, 
$625, $500; business coupe, $725, ‘36 
4-dr., $390 


HUDSON—’49 conv., $2,400, °48 Commo- 


dore (8) 4-dr., $1,625. 

LINCOLN—’47 4-dr., $1,170. 

MERCURY—’49 6-pass. coupe, $2,200, $1,- 
775; conv., $2,150. 

OLDSMOBILE—’'49 (88) 4-dr., $2,375. ‘47 
(66) club coupe, $1,180. | 

PLYMOUTH—'49 SD 4-dr., $1,920. ‘47 
SD club coupe, $1,115, $1,370; station | 
wagon, $1,650. ‘46 SD club coupe, $970; 
SD 4-dr., $925. ‘41 SD 4-dr., $600. 

PONTIAC—’'48 SL 4-dr., $1,900. “42 SL 
sedan coupe, $900. 

STUDEBAKER — ‘49 Commander conv., 
$2,250. ‘48 Commander conv., $1,600; 
Champion 4-dr., $1,730. ‘47 Champion 
4-dr., $1,100. 

WILLYS—’'48 Jeepster conv., $1,275. 

MISCELLANEOUS — ‘48 Prefect 4-dr., 
$865. 


SOUTH BEND | 
South Bend Auto Auction Co, Sale every | 
Friday. Prices are for sale of Apr. 15.) 
(Market active, prices steady. Late | 
model cars selling well. Sold 37 units | 
out of 59 offerings.) | 
CHEVROLET—'49 FL Special aerosedan, 
$1,940. ‘48 FL 4-dr., $1,450, ‘47 FL | 


Texas U.C. Man | 
Gets 5-Yr.Term | 
In Bank Swindle | 


FRANKLIN, Tex. — Sylvan B.} 
Jones, 47-year-old Hearne (Tex.) | 
used-car dealer and insurance man, | 
was found guilty of swindling by a| 
jury here Apr. 13 and sentenced to 
serve five years in prison, 


He was charged with passing a 
$10,850 worthless check on the First | 
State Bank of Franklin. The trial | 
centered only on that one check, 
although Jones has been charged 
in seven other indictments in con- 
nection with the passing of a total | 
of $81,000 in bad checks. 


As a result of the alleged swindle 
by bad check, the First State Bank 
of Franklin was forced to close its 
doors in December and merge with 
another bank in Franklin. 

Two witnesses testified during the 
trial that Jones had told them he | 
was engaged in selling American 
automobiles in Mexico. 

Will H. Crane, bank president, | 
said Jones told him that he was | 
buying cars in Philadelphia, De- | 
troit and in Indiana from manu- 
facturers and selling them in Mex- | 
ico. The banker said Jones esti- 
mated that he was conservatively 
worth $200,000, and that on Nov. 27 
Jones claimed to have 91 new 
Buicks and $108,000 in cash, 








Douglass-Creel Move 


Douglass-Creel Motor Co., De-| 
Funiak Springs, Fla. has an- 
nounced a change in location of 
its used-car department to the cor- 
ner of Nelson Ave. and 10th St. 








$2,000. °48 | BUICK—'46 Super 4-dr., $1,480; RM 4-dr., 
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Gas Rise Stand 
Stopped by Law, 
APIs Boyd Says 








aerosedan, $1,290. ‘46 SM 2-dr., $1,075, 

$1,110. ‘41 2-dr., $665, °37 2-dr., $165. NEW ae 
CHRYSLER—'42 New Yorker club coupe, Sh = — Because of the 

$610. erman anti-trust act and its in- 
DeSOTO—'46 conv., $1,475. terpretation by the Department of 
| FORD—'49 Custom (8) 2-dr., $1,635. "48 Justice, the president and staff of 


SD club coupe, $1,240. ‘47 SD (8) 4-dr., 


$1,125, $1,095; SD (8) 2-dr., $1,115, '46 American Petroleum Institute are 


DEALER STOKES’ PLACES USED CARS UP FRONT—Attractive display of used cars is 


Deluxe (8) 2-dr., $940. '42 SD (6) club | made by John M. Stokes (Oldsmobile), Bellflower, Calif., as shown in this night picture.| deaf, dumb and blind 
coupe, $505. ‘41 2-dr., $525, $600, °40 | Note the neat fencing and the overhead tube _ which marks off the lot. The ed-eer price at which t about the 
2-dr., $470, °39 4-dr., $280, lot is located immediately adjacent to the Stokes main building. Ic be roleum or any 
MEN 18 Commedee (8) -e., fi,-|" =  #&#-. —. ——$<$_————— one product is sold,” William R. 
685. = ' ' d jr. API id 
4-dr., $455; Super 4-dr., $430. ‘39 Spe-| SD (8) 2-dr., $665; , ; y' . president, said last 
MERCURY —’47 4-dr., $1,125. cial club coupe, $250. 4-dr., $675. do mee del te te week. : 
OLDSMOBILE—'47 (66) 2-dr., $1,410. CHEVROLET—’48 FM club coupe, $1,485; | 4-4F-, $310; (85) half-ton pickup, $390; 
PLYMOUTH—'49 SD 4-dr., $1,900, ‘48| FM 2-dr., $1,425; FM _4-dr., $1,465; FL| (85) 4-dr., $335. °36 4-dr., $125; 2-dr., The statement was in a letter to 
'46 SD 4-dr.. $1,015. aerosedan, $1,620. ‘47 SM club coupe,| $89. R. J. Schmunk, president of the 


SD 2-dr., $1,360. 
$1,385; FM 4-dr., $1,335; SM club coupe, | HUDSON—'41 Super (6) 4-dr., $175; busi- | American Automobile Assn.. who 
"? 


PONTIAC—'47 SL 4-dr., $1,325. By a r e- 

STUDE , : . . n, $1,225; SM ness coupe, $355. 

rt joeea KER ° Gompien agai De. | 4-dr., $015; FM 4-dr.. $1,055. st yu MERCURY—'49 4-dr., $1,800. had earlier called Boyd's attention 
4-dr., $1,895. "48 Commander Regal De-| coupe, $550, | ‘41 SD 3-dr., $690; uD LINCOLN—'46 4-dr., $1,240. to the increase in the price of gaso- 


luxe 4-dr., $1,590, $1,630, $1,475, $1,505; | ciub coupe, $685; MD 2-dr.. $435; conv., | NASH—’46 (600) 4-dr., $895. line by several major oil companies. 


Champion Regal Deluxe 4-dr., $1,405, $835. °40 (85) club co ’ OLDSMOBILE—‘42 : 
> t 35, upe, $615, '38 cE (98) sedanette, $850; ‘ . 
a Regal Deluxe club| Mp coupe, $330, '36 Standard 4-dr.,| (76) 4-dr., $875: (78) club coupe, $655. ‘It is clear,” Schmunk said, “that 
| WILLYS'48 Jeepster, $1,205 $280. °S Standard 2-dr., 906. PACKARD 4 ¢40) taal ome no statement has been given to the 
| CADILLAC—'42 (62) 4-dr., $1,425. $560. Sness coupe. | public which has carried conviction 
Os . cs | CHRYSLER-—-'41 Windsor 4-dr., $530. PONTIAC—'46 SL (8) 4-dr., $1,275. ‘42 
L L ANGELE DODGE—'41 Deluxe coupe, $445; Custom! conv., $825. ‘41 sedanette, ssa70, club ae te Se necessity for the increase 
W. R. Stone Co. Sales twice-weekly. 2-dr.. $655; Deluxe 4-dr., $555. "40; coupe, $580. ‘39 club coupe, $425; 4-dr at this time.” 
Prices are partial listing of sales of Apr. conv., $450. | $355. ’ : rs B 
2-14.) DeSOTO—'42 Custom club coupe, $650. PLYMOUTH—'41 Deluxe business coupe, oyd assured the AAA head of 


FORD—'47 conv., $1,275; (6) club coupe, 
$1,145. ‘46 (8) conv., $1,135; (8) station 
wagon, $1,030. ‘42 (6) 2-dr., $525; (8) 

SD club coupe, $870, '41 SD 2-dr., $595; 


the willingness of the institute to 
cooperate fully “in matters within 
the proper scope of our activities.” 


$490; Deluxe 4-dr., $505. ‘40 Deluxe 
business coupe, $410; 2-dr., $325. 

STUDEBAKER—’'46 Champion 4-dr., $950. 
'42 Skyway 2-dr., $520. 





$1,460; Super 4-dr., $1,390. ‘42 Special 
sedanette, $730. ‘41 Super 4-dr., $625, 
$790. ’40 Super 4-dr., $690; Special 





How fo go home in Philadelphia 






Retail stores are surrounded by homes in Philadelphia, the city of 
homes. And in more than four out of five of the homes in this trading 
center of over four million individuals, you’ll find the family sur- 
rounding one newspaper— The Bulletin. 


Clearly, the way to reach the buyers in the country’s third largest 
market is to go home with The Bulletin—evenings and Sundays. 


The Bulletin reaches Philadelphians when they’re at home—helps 
them make up their minds about their buying. In two blocks of Pratt 
Street, for instance, The Bulletin is read by 61 of 73 households inter- 
viewed. It’s the Philadelphia favorite that goes home, stays home, is 
read by the entire family. 


In Philadelphia 
nearly everybody reads 
The Bulletin 


eeeesesceces 
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Danger of Spreading Strike F ever Seen 


(Continued from Page 1) 


ucts industrial relations chief, has 
insisted that the union is trying 
to wreck the efficiency of the in- 
centive system by demanding for 
the workers the right to regulate 
their own production tempos and 
pay rates. 

Emil Mazey, UAW secretary- 
treasurer and director of the 
strike, and Stanley Ladd, Local 9 
president, have accused Bendix of 
engaging in a “speedup.” 

+ . + 

IS OLD labor - management 
wrangle over “speedup-slow- 
down” has boomed to prominence 
in the industry of late, observers 
explain, largely as the result of 
efforts by the makers to improve 
on-the-line efficiency and produc- 
tivity. Management’s hope is that 
thereby a sustained production vol- 
ume will be achieved, leading to 

lower costs and vehicle prices. 

Labor, fearing for one thing that 
improvements in efficiency will 
mean fewer jobs, has risen to the 
attack with the charge of “speed- 
up.” 

The UAW has also focussed 
public attention on the “speedup” 
issue as a means of turning at- 
tention away from its shaky 
fourth-round wage case. Ford 


Courtesy Plays 
Big Sales Role, 
O’Malley Warns 


MIAMI, Fla.—Automobile dealers 
in general are ready to meet the 
challenge of the buyers’ market, 
according to J. A. O’Malley, general 
sales manager of Chrysler division. 

“Contrary to the popular impres- 
sion,” O’Malley said here, “most of 
the dealers I have talked with are 
conscious that the buyers’ market 
is just around the corner and are 
preparing for it. Unfortunately, 
some.of them, only a few, but far 
too many, are ignoring the cheap- 
est and best asset that a salesman 
needs—common courtesy, They are 
the ones who will fall by the way- 
side when the going really gets 
tough.” 

O’Malley was the guest of Ben C. 
McGahey (Chrysler), at a cocktail 
party and buffet supper given the 
members of Miami Automobile 
Dealers Assn. and their wives at 
the McGahey home in Miami Shore. 
McGahey will retire next month as 
president of the organization. 

“The spot to watch,” O’Malley 
told a group of dealers, “is your 
backshop. When I first visit a 
dealer, I pull into the service en- 
trance. Just the other day, follow- 
ing that custom, a mechanic in 
dirty coveralls came up and de- 
manded roughly, ‘Well, what do you 
want?’ 

“I didn’t tell him, but when I got 
to the dealer, I said plenty. Now 
that dealers are beginning to 
handle used cars instead of whole- 
saling them, they’ve got to build up 
goodwill, and that begins in the 
backshop.” 

O’Malley said that Chrysler would 
continue to allot 80 percent of its 
advertising budget to daily news- 
papers. 

“We are using a series of 4-color 
advertisements in national maga- 
zines, and have a radio program, 









but the daily newspapers will carry | 


the load,” he said. 


has expressed opposition to UAW 

economic demands, although the 

union is still hopeful that the 
negotiations, starting this month, 
will produce a pension plan. 

The alleged speedup was the lone 
charge in the Local 600 grievance 
against the Ford Rouge manage- 
ment. Local President Thomas 
Thompson asserted that the final 
assembly line in the B building at 
the Rouge was being operated at 
a speed aimed to get 8% hours of 
work out of an eight-hour shift. 





Thompson said assemblies were 
scheduled at from 245 to 250 cars 
a day, although, according to him, 
the line’s theoretical capacity is 240 
cars daily. 

“The Ford company is trying to 
make the workers make up for 
what is lost through no fault of 
their own,” Thompson said. “The 
workers are being used to make 
up for such production losses as 
result from breakdowns and parts 
shortages, which are clearly man- 
agement’s responsibility.” 

* + + 

ORD’S warning it would regard 

any speedup strikes as contract 
violations was handed the union 
in a letter by M. M. Cummins, la- 
bor relations manager. The letter 
was released Wednesday at a com- 
pany-union meeting which ended 
without any reported agreement on 
the disputed issue. 

Cummins denied that the daily 
rate of final Ford assemblies had 
been increased, adding that the 
pace is “no more than could keep 
the average worker under normal 
conditions at work without pres- 
sure and well within his produc- 
tive capacity.” 

“Since our agreement with the 
union authorizes a strike on an 
issue of this kind only if the 
speed of the lines does actually 
impair the health or safety of 
our employes,” he said, “we 
would, of course, consider a 
strike in this instance a direct 
violation of our agreement by the 
union.” 

This statement brought up the 
possibility of a company lawsuit 
for damages against the union in 
the event of a strike. Contract-vio- 
lation suits are allowed by the 
Taft-Hartley law. 

Cummins declared the union had 
failed to furnish “any concrete evi- 
dence” showing how employes’ 
health or safety had been impaired 
by production rates. 

“In fact,” he stated, “in our dis- 
cussions, the health and safety of 
employes have had only minor 
mention, and your (the union’s) 
arguments actually have been con- 
cerned with entirely different 
phases of work standards admin- 
istration which the contract com- 
mits to the discretion of the com- 
pany.” 


+ + * 
ACKARD’S announcement that 
- it was suspending production 
indefinitely said the company had 
rejected a proposal to remove 





Correction 


The last paragraph of Dealer 
Business Counsel (Apr. 25 is- 
sue) should have read: 

“The cash on hand and in the 
bank should never be less than 
the equivalent of one month’s 
total expense of the business.” 








PROGRESS PAINTING—Mode!l Motor Sales (Pontiac), Union City, N. J., has unveiled this 
mural depictin 

York zone manager; dealer A 
treasurer of the 


Pontiac's pr: 
nthony Ghi 
m, and architect John 


ress. Shown are (left to right): Ben Kissam, New 
io; artist J. V. 
Scacchetti. 


Benedetto; Ernest Vion, secretary- 









Packard dies from the struck Ben- 
dix plant. 

“It would take Packard five 
weeks to make these dies and get 
into production,” President George 
T. Christopher said. “We're hope- 
ful that the Bendix strike will be 
settled in much less than five 
weeks.” 

The shutdown, he added, will not 
jeopardize plans for Packard’s new 
model announcement this week. 
Sufficient gold-painted cars, mark- 
ing Packard’s 50th anniversary, 
have been completed for dealer 
display, he said. 

—Mac Gorpon 


* * 


St. Paul Shop Workers 


Receive Nickel Raise 


ST. PAUL.—St. Paul garage me- 
chanics and auto body workers 
voted to accept a management of- 
fer giving them an average 5-cent 
hourly raise. The new agreement 


covers about 850 workers in 77 
shops here. 





By William R. Lynn 
Staff Correspondent 

MONTGOMERY, Ala.—A major 
step in the promotion of goodwill 
among automobile dealers and 
state legislators was achieved by 
the Automobile Dealers Assn. of 
Alabama, Inc., in three district 
meetings Apr. 20-22 at Mobile, 
Montgomery and Birmingham. 


The events were planned by 
ADAA Executive Vice-President 
Frank R. Broadway, working 
with President W. S. Brewbaker 
and other officials in an effort to 
obtain maximum attendance of 
both dealers and legislators, The 
lawmakers were guests of the 
association. 


Timing of the meetings was such 
that vital matters of safety and 
motor vehicle legislation would be 
discussed just prior to the opening 
of the state legislative session, 
which begins May 3. 


To tie the dealers and legislators 
into a closer mutual connection, 
two legislative leaders were asked 
to speak at each meeting on any 
subject of interest. Emphasis on 
safety was achieved through the 
appearance of Capt. C. J. Scavarda, 
safety expert for the Michigan 
state police, at each session. 

Groundwork for the meetings, de- 
scribed as “safety and legislative 


Maker Denies 
Stylists Ignore 
Public Wishes 


TORONTO.—Auto manufacturers 
don’t manufacture cars without 
knowing what the public wants in 
the way of design, a spokesman for 
General Motors Corp. said here. He 
was commenting on an Ontario 
Motor League resolution which was 
critical of “extravagant styling in 
present-day automobiles.” 

“We hold periodic customer re- 
search tests,” the official said. “Our 
engineers are guided by what the 
tests disclose.” 

Extravagant auto body styles and 
designs “do nothing but add a 
heavy burden to car owners,” the 
OML, representing over 75,000 On- 
tario motorists, protested in a reso- 











| lution. 


Delegates to the 42nd annual con- 
vention voted to carry their com- 
plaints straight to the manufac- 
turer in the hope that future styl- 
ings might be guided by “public 
preference.” 

The subject was introduced by 
T. J. Mahoney of the Ontario Good 
Roads Assn., who asked approval 
of a resolution similar to one re- 
cently passed by the American Au- 
tomobile Assn. 

His resolution declared: “The 
substantial increase in the purchase 
price of most cars is due, to a con- 
siderable extent, to extravagant 
body styles and designs by reason 
of increasing purchasing price and 
more costly maintenance.” 


Political Harmony 


Ala. Dealers Host Lawmakers in Series 
Of Forums on Mutual Problems 








| FORD CHIEF ACCEPTS FASHION TROPHY 
| —The Fashion Academy's gold medal awarded 
| the 1949 Ford as ‘Fashion Car of the Year" 
| was presented last week to Henry Ford Il 
(left), president of Ford Motor. Ford ac- 
| cepted the award from Emil Alvin Hartman, 
director of the academy, in an informal pro- 
gram at the Fashion py Fifth Ave., 
New York. The academy has become noted 
| through the years for its annual selection of 
|""America's Best Dressed Women." These 
| awards have been made for the last 20 years. 
| The Ford was chosen to receive the medal 
| after 1949 automobile models of all makes 
and in all price fields had been carefully 
studied from the standpoint of excellence in 
design, simplicity and feminine style appeal, 
according to Hartman. 









study sessions,” was laid through 
constant communication with all 
dealers and ADAA officials. 


In addition, a public relations 
committee released newspaper 
mats picturing the ADAA legis- 
lative committee, headed by Don 
Maring of Birmingham, Brew- 
baker and Capt. Scavarda, along 
with a series of news and feature 
releases in advance of the meet- 
ings. 

These were preceded and inter- 
spersed by personal letters to city 
editors of all daily papers in Ala- 
bama. Advance material was wide- 
ly used, and the dailies and wire 
services in each of the cities were 
represented at the meetings. 

A heavy majority of the state 
legislators turned out for the ses- 
sions. 

Brewbaker keynoted each ses- 
sion, outlining the progress which 
motor vehicle use has_ brought 
about in the development of the 
state, calling attention to the civic 





interest taken by automobile deal- 
ers generally, informing the legis- 
lators that the public interest is 
the association’s interest, and ad- 
vising that the “automobile deal- 
ers’ association is not a political 
organization.” 





Legislative speakers responded 
with expressions of mutual inter- 
est, typified by Sen. Bruce Hen- 
derson’s statement that “you need 
us, and we need you.” 





Capt. Scavarda, speaking at each 
session, recommended a safety pro- 
gram operating “on the grass roots 
level” with a “state coordinating 
commission” correlating efforts of 
enforcement agencies and safety 
organizations. 

“The answer to the traffic acci- 
dent problem,” he said, “lies in the 
community. We must arm our of- 
ficers with an operational policy, 
and we must train and educate 
each individual motorist so that he 
will have an underlying sense of 
responsibility.” 





be used exclusively by the Joliet police 
capacity of six persons and 





Mooney Points 
Way to Return 
Of $1,000 Car 


NEW YORK.— The “thousand- 
dollar dream car” can be a reality 
if people want it badly enough, 
according to 
James D. Moo- 
ney, board chair- 
man of Willys- 
Overland Motors. 
Mooney has just 
resigned as Wil- 
lys president. 

Speaking at the 
Automobile Old 
Timers luncheon 
here Thursday, 
Mooney said that 
it was still not 
too late for the American people 
to “do something” about getting 
a standard-sized automobile for a 
thousand dollars or less. 

“The automobile industry has 
the facilities and the technical 
skills to make a good low-priced 
car,” he declared, “All that is need- 
ed is some common sense in the 
direction of our economic affairs 
to allow us to realize our full po- 





J. D. Mooney 


| tential.” 


Mooney said that the automobile 
industry’s efforts to supply low- 
cost transportation are being 
thwarted by high tax rates, un- 
sound government fiscal policies 
and a “modern aversion to hard 
work.” 

High tax rates are the biggest 
barrier to the low-priced car, ac- 
cording to Mooney. He declared 
that today’s average automobile in 
the mass-market class contains 
approximately $450 in direct and 
indirect taxes. 

“It is time we quit talking about 
how badly off we are,” Mooney 
asserted. “This country possesses 
the best industrial facilities ever 
known, We are rich in natural re- 
sources, skilled workers and ex- 
perienced management. All we 
need is a little common sense in 
making full use of these advan- 
tages.” 


Erie Mfg. Offers 
New Brace-Type 
Grille Guards 


CHICAGO.—A newly styled 
brace-type grille guard that fits 
directly over the original equip- 
ment bumperettes and is braced 
to the frame under the car, is be- 
ing offered by Erie Mfg. Co., Inc., 
Chicago 16. 

The guard stands approximately 
20 inches high. There is a different 
tubular crossbar for each 1949 
model car. 

The entire guard is individually 
fitted to each 1949 model car and 
styled to blend with the grille de- 
sign, Erie officials report. Distribu- 
tion is through jobbers. 

The “Kargard” reportedly will 
withstand unusually heavy impacts 
because of its hi-tensile steel, the 
shape of its formed metal design 
and because it is braced to the 
frame. 

The fit is snug; installation time 
is only 10 minutes, and the new 
Kargard is guaranteed rustproof 
due to brilliant chrome plating 


identical with new car chrome 
specifications, the company 
claims. 





JOLIET (ILL.) POLICE BUY TRAVELERS—Joliet police commissioner William Meade at 
Kaiser-Frazer's Willow Run plant last week accepted the first units of a fleet which will 
department. The new utility cars have passenger 
room for a full-size hospital stretcher for double duty as an 
ambulance or rescue vehicle. Shaking hands with Commissioner Meade is Pat Fahuy of 


Illinois Motors, Joliet K-F distributor. The officers are, left, Sgt. Harry Thomas, Capt. Joe 
Trizna, Sgts. John Malloy and William Kwasnieski. 
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10% of Price Class Sought .. . 
Packard Jubilee Cars 


Offer ‘Ultramatic’ 


(Continued from Page 1) 


over 15 miles an hour the car can 
be put into direct mechanical drive 
by lifting the foot momentarily 
from the accelerator. 

While noncommital on prices 
at a press conference last week, 
Christopher said he was not in 
favor of pricing the new drive 
“down with the common herd of 
automatic transmissions.” 

As to prices on cars in general, 
Christopher said that Packard’s 
policy is to “collect for the quality 
built into its cars at a fair profit 
and let the volume fall where it 
may.” 

* * * 
a oreees to the auto market, 

Christopher commented that it 
is very touchy, but basically, he be- 
lieves, it is strong. 

“We haven't supplied the market 
in the time it has taken it to 
slump,” he asserted. 

“So either we are going to sell 
a lot of cars this year, or dealers 
are going to do a terrific service 
business to keep old cars run- 
ning.” 

Christopher asserted that there 
is a big market for cars “out there” 
and the demand will be felt when 
the public settles down and decides 
the pattern has been set. 

He commented that the latest 
modification of Regulation W will 
open the market up a little, but 
indicated that he was opposed to 
overdoing the credit hypodermics. 

He said it wouldn’t be good for 
people to get the idea that they 
don’t have to put anything into 
new cars. 

“That wouldn’t help the used-car 
market any,” he said. 

* + + 

ACKARD’S Ultramatic drive will 

go first on the 160-horsepower 
Custom models and work down 
through the other models, perhaps 
with some modifications for the 
135-horsepower jobs. 

Asked whether Packard would 
be willing to sell the drives to 
others, Christopher indicated that 
Packard might after it had es- 
tablished Ultramatic as Pack- 
ard’s baby, but added that “five 
men would have to hold the sales 
manager while we did it.” 

Christopher said that Packard 

spent about $6,000,000 for equip- 
ment and tools adequate to build 
40 Ultramatic transmissions an 
hour on a one-shift basis. 

Output will not reach that level 
for some time, however, since, he 
said, Packard is determined to take 
all the time necessary to make sure 


the units are built right. 
ob x * 


HE NEW LINE of Golden An- 
niversary Packards includes the 


135-horsepower Eights, on a 120- 
inch wheelbase; the 150-horsepower 
Super Eights, on a 127-inch wheel- 
base, and the 160-horsepower Cus- 
tom Eights, on a 127-inch wheel- 
base. They are in 14 different body 
types, including a limousine, seven- 
passenger sedans, convertibles and 
a station sedan. 

Christopher emphasized that 
the engines in the Eights and 
Super Eights are more powerful 
than those in comparable models 
of the 1949 line—135 horsepower 
for the new Eights, compared 
with 130, and 150 for the new 
Super Eights, compared with 145. 
The wheelbase of the new Super 
Eights is seven inches longer 
than that of the comparable pre- 
ceding model. 

Highlighting other features em- 
bodied in the new cars are exterior 
trim refinements, new interiors, ad- 
vanced sound-proofing, better ride 
and ease of handling, improved vis- 
ibility, better braking and improved 
all-season heating and ventilation. 

+ * * 
At THE press conference, Chris- 

topher said in response to a 
question that the 25 percent dis- 
counts recently allowed employes 
applied only to the past models. 

With the new models, the dis- 
counts to workers returns to the 
traditional 10 percent. 

Christopher was asked if he saw 
any downward signs on costs. He 
said he saw little immediate relief, 
but more on a long-range basis. 

It takes time, he said, for down- 
ward trends to reflect themselves 
on the books since an auto maker 
has to commit himself several 
months in advance. 

In reply to questions about a 
$1,000 car, Christopher said that 
such a thing was too far away to 
talk about but that Packard had 
been experimenting and talking 
about lower-cost cars for 15 years 
in the hope that in “trying to 
build a $1,000 car we might learn 
something to help in building a 
$3,500 car.” 

To illustrate the difficulty in get- 
ting substantial price reductions 
through smaller cars, Christopher 
asked: 

“How much less do you pay for a 
size 34 suit than a size 38?” 

The big cost items are not in size, 
but in the labor and fabrication 
involved in making the thousands 
of pieces that go into a car. 

* * * 


HE NEW Packard Ultramatic 

was termed “unique because a 
torque converter is used for accel- 
eration and positive mechanical 
drive for cruising.” 

“For example,” Christopher said, 





1939—Drive “A” 
~ conventional clutch, operated by foot pedal. 
[wo-speed semi-automatic transmission pro- 
vided four forward speeds. Clutch pedal and 
gear shift lever had to be used to shift from low- 
range to high-range. In either range, it was 
necessary to release pressure momentarily on 
the accelerator in order to change gear ratios. 


employed a fluid coupling 





1948—Drive “C” was the first of the modern 
“curve-type” drives. It employed a hydraulic 
torque converter, which provides an infinite 
range of “gear ratios” without use of gears, and 


thus eliminates for an automatic trans- 
mission. No clutch pedal. In this desiga, the 
car was driven through the torque converter ai 
cruising speeds, as well as during acceleration. 


1940—Drive “B” employed a fluid coupling 
plus oes automatic transmission. No 
clutch pedal. The fluid coupling transmitted the 
engine's “twisting effort” (torque) directly to 
the transmission, where it was stepped up or 
down through a system of planetary gears. 
Gear-shifting was performed entirely by the 
transmission. 





1949—Packard Ultramatic Drive employs a 
torque converter for smooth acceleration—and 
mechanical drive for slippage-free cruising. Dual- 
range transmission offers a choice of low range 


or high range operation—with torque converter 
acceleration, and solid mechanical-drive cruis- 
ing, in each range. No clutch pedal. Automatic con- 
trols switch from torque converter to direct drive. 


PACKARD'S CLAIM—The principal differences between the newly-announced Packard Ultra- 


matic drive and other automatic drives, as 
matic drive is standard equipment on the new 


Fegted and described by Packard. Ultra- 


ackard Golden Anniversary Custom models. 


As production increases, the new drive will be offered as optional at extra cost on the 


Packard Super and Eight models. 
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Golden Anniversary Packards . 








THE SUPER TOURING SEDAN FOR PACKARD'S 50th BIRTHDAY—Increased power and 


| longer wheelbase are amon 


its features. The Packard Arrow—one of the design notes which 


| have long pt pe Packard ling—sweeps — the ‘'free-flow'’ body and blends into 


| new, enlarged c 


rome tail lights. The Super engine 


as been stepped up to 150 h.p. from 


| 145, while the wheelbase has been increased to 127 inches from 120 inches for greater 
riding comfort. 





PACKARD EIGHT CLUB SEDAN IN NEW LINE—Price leader in the new Packard Golden 


Anniversary line is the Packard Eight club sedan. The new Golden Anniversar 


increased power (135 h.p.), advanced styling 


Eight offers 


design to accentuate length and new interior 


trim, the company states. Advanced sound-proofing and improved ventilation and heating 
systems are among the 77 major betterments which have been engineered into the new 


line, it adds. 


“if the driver pressed hard on the 
accelerator, the unit doesn’t shift 





automatically into positive drive— 
the drive connection between en- 
gine and rear wheels—until 55 
miles an hour. If he releases pres- 
sure momentarily—at any point 
between 15 and 55 miles an hour— 
the unit shifts at once into direct 
drive. The driver has full control 
at all times. He’s not ‘chained’ 
either to the torque converter or 
the direct drive. 

“Direct drive means no wasteful 
slippage—because the torque con- 
verter actually ‘goes along for the 
ride’ while the engine directly pow- 
ers the rear wheels. A Custom 
Eight equipped with the unit, in 
fact, gives slightly more miles per 
gallon of gasoline than the same 
car with conventional drive. 

“The Packard torque converter 
is simpler than any other now 
being produced. It contains fewer 
parts. Routine maintenance is 
confined to checking the oil level 
at periodic intervals and adding 
some, if needed. 

“To summarize, Ultramatic drive 
is simple, smooth, thrifty and quiet 
—yet more responsive, more posi- 
tive and more flexible than any 
other automatic transmission yet 
produced.” 

* * « 

Cu J. G. VINCENT, vice-presi- 

dent of engineering, said Pack- 
ard actually had taken out a patent 
on a directly-connected transmis- 
sion device made 16 years ago. 
Production of Ultramatic drive 
started early in April, after com- 
pletion of a $7,000,000 tooling pro- 
gram. 

“Operation of .the Ultramatic 
drive is very simple from the driv- 
er’s standpoint,” Vincent said. 
“There’s no clutch pedal to push, 
or gears to shift. The driver mere- 
ly flips a control lever on the steer- 
ing column to P for parking, N for 
neutral, H for high range, L for 
low range or R for reverse. The 
automatic drive does the rest.” 

The engine can be started only 
when the lever is at parking or 
neutral. Parking holds the car 
on hills, postively locking the 
rear wheels. High range is for 
all normal driving; low range, for 
unusually steep grades, maxi- 
mum acceleration and downhill 
braking. The driver can rock his 
car out of ruts or bad spots by 
just flipping the lever back and 
forth from low range to reverse. 

Vincent claimed that push start- 

ing, in the event of a dead battery, 
also is easy. The driver keeps the 
lever at neutral until the car is 
moving about 20 miles an hour. 
Then he flips the lever to high 
range, which starts the engine. 

He explained the torque con- 
verter “multiplies the twisting ef- 
fort of the engine through the use 
of oil, while the positive mechani- 





cal drive is, in simplest terms, the 
direct connection between the en- 
gine and the rear wheels.” 

* * + 
PacsaRrps Hotchkiss-type drive 
“ and multi-leaf rear springs pro- 
vide front-to-rear cushioning when 
the car starts or stops suddenly, 
Vincent said. 


“There’s no slippage, resulting in 
fuel waste, because the torque con- 
verter actually ‘goes along for the 
ride’ while the engine directly pow- 
ers the rear wheels,” he added. 
“Ultramatic drive gives direct en- 
gine braking when needed down- 
hill. 

“There’s no sluggishness on 
steep grades and no overheating 
in low range. The driver can go 
up any hill in direct drive low 
range that he could climb in sec- 
ond gear of a conventional car, 
without the torque converter 
working. By kicking down to the 
toeboard, the driver always can 
use the torque converter and 
_ increased hill-climbing abil- 

y. 

In all three Packard lines, ac- 
cording to William H. Graves, ex- 
ecutive engineer, engine-life has 
been aided by a new piston and 
ring design with improved oil con- 

trol. An increase in crankcase oil 
capacity to seven quarts in the 135 
and 150-horsepower engines im- 
proves bearing performance and 
makes them longer lasting by re- 
ductions in operating temperatures, 
he claimed. 
+ a + 
Te PACKARD executive engi- 
neer said that the compression 
ratio of 7-to-1 in the Golden Anni- 
versary powerplants “allows peak 
performance on today’s regular 
grades of fuel.” 
Other engine changes include im- 
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| proved water pump design, more 
| valve chamber drain channels for 
better oil circulation and improved 
hydraulic tappet design on the 160 
h.-p. engine. Addition of an intake 
manifoold drain also improves 
starting in the 160 h.-p. powerplant. 
Valve tappet faces on all three 
Packard engines are shot-peened 
for longer life. 

Back windows in all four-door 
sedans, Graves said, have been 
enlarged nearly 35 percent. Bright 
molding blends into the modified 
“bustle-back” trunk lid. 

Interiors throughout the Golden 
Anniversary cars feature harmoniz- 
ing broadcloths, with vinyl plastic 
at scuff-points, and are supple- 
mented by nine exterior solid-color 
schemes—Egyptian sand, Arizona 
beige, Sylvan green, Coronet blue, 
Packard blue, Lowell gray, Grena- 
dier maroon, Aztec brown and 
black. 


Instrument board trim in all 
models is in chrome, and the dials 
—grouped directly ahead of the 
driver—are illuminated by anti- 
glare “black light.” 

The advanced method of apply- 
ing sound-deadening materials re- 
duces noise to “a new minimum,” 
Graves noted, 

+ * * 

S PRODUCTION gets under 

way, Golden Anniversary mod- 
els will offer a new front-seat cush- 
ion design which will permit the 
individual buyer to select a cushion 
spring-tension suitable to personal 
weight and comfort. 

The windshield wiper control 
knob is now on the steering 
wheel column shroud. 

The accelerator pedal is relocated 
for easier operation and greater 
comfort, and is additionally insu- 
lated to guard against front-com- 
partment noise. New brake and 
clutch pedal design (the latter not 
on the Custom, equipped with 
Ultramatic drive) are said to offer 
increased comfort, improved ap- 
pearance and longer life. The clutch 
pedal linkage has been redesigned, 
with pressure reduced by 50 per- 
cent. 

Pushbuttton-operated windows 
and front-seat adjuster are incor- 
porated in both the Super Deluxe 
and Custom convertibles — which 
are also equipped with hydrauli- 
cally-powered tops—and are offered 
as optional equipment at added 
cost in the four-door sedans of 
these two lines. 

* * * 


RAKE FLUID TUBES are re- 

located in the new Packards 
for better protection and improved 
connections. A new brake lining is 
designed to assure improved all- 
around performance. 


Rear shock absorbers have a new 
welded construction. The rear 
spring mountings are rubber- 
insulated. 

New overdrive design in the 
Golden Anniversary Packards is 
said to provide for easier opera- 
tion. The Electromatic clutch 
valve is also improved. 

New speedometer design results 
in a steadier dial-indicator and a 
more accurate reading, according 
to Packard. 

Redesigned with improved mate- 
rial, tops in convertible models 
have special provisions against 

water and air leaks. All are equipped 
with the zipper-type rear curtain. 

There are also improved muffler 
and tailpipe mountings. 

—Bos Finiay 





MAIN PARTS OF PACKARD'S AUTOMATIC DRIVE—Principail elements of the newly- 
announced Packard Ultramatic drive are shown here. Packard combines a new torque con- 
verter for acceleration with positive mechanical drive for cruising to make Ultramatic drive 
more responsive, more positive and more flexible, it states. The new device will be standard 
equipment on the new Golden Anniversary Packard Custom series. Later, as production 
increases, the unit will be offered as optional on the Super and Eight models. A Packard 


Custom coupons with the device 
with conventional drive, according 


ig slightly more miles per gallon than the same car 
the company. 
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Colorful Saga: 


Packard’s 50- Year History Traced 


(Continued from Page 22) 


to the ideal of a trouble-free car 
that he opposed increasing the 


number of cylinders of the engine. | 


Increasing cylinders from one to 
four or six multiplied trouble by 
that proportion, he argued. 

+ + + 


‘}.O SUPPORT his contention, he 

issued an unusual booklet called 
“Six to One or Wasted Pride, Per- 
spiration and Profanity,” which re- 
counted how a reliable one-lunger 
overtook a faulty six-cylinder rac- 


| of the brothers, 


slice AUTOMOTIVE NEWS, MAY 2, 


| president until 1909, when he be- 
came chairman of the board of 
directors. 

William D. Packard, the elder 
died in 1923. 
James Ward Packard lived un- 
til 1928. The last member of the 
Packard family to be connected 
with the company was Warren 
Packard jr., who was advertis- 
ing manager of the Detroit 
branch until his death in an air- 
plane crash in 1929. 











THE FIRST PACKARD — Had one-cylinder 
horizontal motor, chain drive to rear wheel, 
three speeds forward and one reverse. 


ing machine and concluded as fol- 
lows: 

“Who comes here? A gentleman 
out for pleasure on a Packard one- 
cylinder automobile, and stops to 
offer help, but there was nothing 
to be done; it would take weeks. 
He rather rubbed it in on the six 
cylinders. 

“See here, my friend, that’s not 
a bad machine you have. Can it 
go? It certainly cah. Only one cy- 
linder? Yes, only one, but it’s a 
good one. 

“I say, pardon the presump- 
tion, but would it stand any 
chance in that race that just 
passed by? Of course. Would you 
sell it? That’s my business—this 
style, $2,500. Pll take it. 

“Will you kindly have this old 
one fixed up and sell for my ac- 
count. Here’s my card, see you 
later.” 

In 1903, a one-cylinder Packard 
driven by Tom Fetch, plant fore- 
man and test driver, beat three 
cars in trips across the U. S. Fetch 
covered the 3,500 miles from San| 
Francisco to New York in 61 days. 

a * * 

ALE of Packards in New York 

City began in 1901. A $1,200 sale 
made there to a Detroit visitor 
named Henry Bourne Joy aroused 
his interest in the company and 
therefrom sprang a course of de- 
velopments that was profoundly to 
affect Packard history. 

Joy was instrumental in increas- 
ing Packard capital and moving 
operations from Warren to De- 
troit. With this change, James W. 
Packard gave up management of 
the company, but continued as 





After the death of J. W. Pack- 
ard, the family’s coat of arms was 
adopted in honor of the founders. | 
The Packard arms have adorned 
all Packard cars since 1928 and 
the pelican in the crest has be- 
come Packard’s familiar cormorant 
radiator emblem. 


As a new Packard owner, Joy 
became interested enough in it to 
make a trip to Warren to visit 
the factory. Joy found that he and 
Packard shared similar ideas as 
to what an automobile should be, 
and the Detroit banker invested 
$25,000 in the company. 

+ + 7 





JOY AND Packard agreed that 

additional capital and an en- 
larged plant in a new location 
would be needed to attain the an- 
nual production goal of 200 cars. 





“LIFELINES' — They 
Model L Packard. 


appeared on 1904 


But where? Philadelphia, Cleve- 
land and Youngstown were among 
the locations considered. 

Meanwhile, Joy raised $250,000 

additional capital from 10 Detroit- 
ers, became active in the com- 
pany’s affairs himself, and the 
choice of Detroit as a new site 
became inevitable. This money, 
plus $150,000 invested earlier by 
the Packards and their associates 
and $125,000 invested later by com- 
pany executives, brought the cash 
paid into the company to $525,000. 
Packard Motor Car Co. was re- 
organized as a West Virginia cor- 
poration and formally named on 
Oct. 2, 1902. 

Other original investors were 
Philip H. McMillan, $50,000; Tru- 
man H. Newberry, John S. New- 
berry, Joseph Boyer, Frederick 
M. and Russell A. Alger jr., each 
$25,000; Richard Joy and C. A. 





office. 


Co., Ltd., which has been repre- 
senting more than a score of im- 
portant companies in Hawaii since 






| 
DuCharme, each $10,000, and 

Dexter Mason Ferry jr., $5,000. 
Ferry, chairman of Ferry-Morse | 
Seed Co., is the only one of the 
group surviving in 1949. 

Typical of the dividends reaped | ' 
by the Packard “angels” was the | 1899. Outside the U. S., Packard 
net return of the Philip H. Mc-| ‘8 Pronounced Pack-CARD. 
Millan estate. His original invest-| Packard made several improve- 
ment of $50,000 brought the estate| ments in its selling organization 
a return of $2,000 a day before the after World War II. They included 
holdings were broken up. dissolution of all company-owned 

o ee sales subsidiaries except that in 

ARLE C. ANTHONY, whose | Canada; establishment of the Deal- 


Packard dealership dates from er Advisory Council and Dealer’s 


| Equities Board, expansion of the 
Sept. 19, 1905, is credited with hav- | visual sales training program, and 


|inception of three-year franchises 
|for the 1,563 Packard dealers in 
the U. S. and Canada—a program 
starting this year. 
Packard offered one of the first 
four-cylinder cars made in Amer- 
ica even as Fetch was rolling 
across the country in the one- 
cylinder job. Packard became the 
first American maker to offer a 
straight-eight L-head engine, and 
a V-type 12-cylinder engine. The 
| latter marked Packard’s cele- 
ing opened the first gasoline sta-_ brated Twin-Six model. 
tion in the world, in Los Angeles.| On the original Packard invest- 
His original gasoline stop, called| ment of $525,000, as of the start 
the “Red and White Service Sta-| of 1949, Packard has earned profits 
tion,” later grew into Standard | of $192,000,000 and paid out $121,- 
Stations, Inc., the first chain of | 250,000 in cash and $24,750,000 in 
stations. common stock dividends. 

In the Packard organization, An- In 1903 the factory and 247 em- 
thony’s deal is antedated only by | ployes were moved from Warren 
Alvan T. Fuller of Boston (Dec.|to Detroit, where Albert Kahn, 


types. 






t 





FOR 1907 MARKET—This Model Thirty Pack- 
ard featured six different body types. | 


24, 1903), C. P. Joy of St. Paul (no| then a young architect, had de-| 


relation of the Packard executive) | signed the world’s first reinforced 
and L. R. Mack of Albany (both | concrete factory building on E. 
from 1904). | Grand Blvd. Joy then became gen- 

During his 44 years in business, |eral manager of the company 
Anthony has sold more than 135,- | which won fame in 1904 with the 
000 cars of 17 makes, but has |Grey Wolf, America’s first racing 
been more closely identified with |car to go faster than a mile a 
Packard than any other. He is | minute. It was not until 1906 that 
Packard distributor for Califor- | the company began to earn profits, 
nia, a stockholder and a mem- | but the next year these passed 





ber of the board of directors. | $1,000,000. 

Fuller has twice been elected to| Im 1909, Joy succeeded James 
Congress and also elected and re- 
elected governor of Massachusetts.| Packard Hubcap ‘Hexed’ 


Packard at first supplied cars to 
dealers through distributors but 
eventually began to _ substitute 
company-owned selling subsidiar- 
ies in larger cities and then a sys- 
tem of zone and district offices. 
The original New York City dis- 
tributorship was bought out as 
early as 1902 and replaced by a 
sales subsidiary. This in turn was 
dissolved and replaced by a zone 


From ’04 Model On 

Packard’s hexagon hubcap first 
appeared on the 1904 Model. L. 
But, in those days, it was black 
and only on the rear wheels. 
Packard engineers created the 
hexagon to provide leverage for 
wrenches. Shallow indentations 
were made in the front-wheel 
caps to balance the car’s lines. 

In 1913, Packard inspectors 
struck upon the idea of daub- 
ing the black “hex” red—to show 
the car was ready for the road. 
The idea and the color stuck, 
and the red “hex” was adopted 
as a trademark. 





* * * 


HE OLDEST overseas Packard 
distributor is Von-Hamm-Young 
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Polk Weekly New Car Sales Reports 
make it possible for you to: 






1. Check local new car deliveries that you 
didn’t sell. 






2. Contact these new car owners for the service business 


you must have. 


3. Locate the persons on your order list who have bought 
new cars of a different make. You, your sales manager, 
your service manager, can use these reports in scores of 
profitable ways. Learn the name and address of everyone 


taking delivery of a new car in your sales area, or any 


territory. Write to: 


R.L.PO LK AND Co MPANY, Direct Mail Advertising Division 


HEADQUARTERS: POLK BUILDING , 43| ttoWARD ST. DETROIT ZI, MICHIGAN 


BRANCHES AND PRODUCTION PLANTS: New York Chicago Philadelphia Cleveland St. Lowls Cincinnati 


Trenton 








FIRST PACKARD SIX—Brought out in I9II- 
| 12 and called Forty Eight, it had 12 body 


Ward Packard as president an: 
headed the company until 1916. He 


the Lincoln highway and other 
projects. His successor, Alvan M: 
cauley, continued as president un 
til 1938 and as chairman of th: 
board until 1948. Max Gilman wa 
president from 1938 to 1942, when 
George T. Christopher advanced 
from vice-president in charge of 
| production to the ‘position, which 
he still holds. 
* oF * 
OF 1,077,720 cars built by th: 
company in its first 49 years 
| nearly 55 percent are still in serv 





12-CYLINDER JOB—Famed Twin Six made 


bow in 1915 with V-type engine. 


ice. In 1900, the first full year of 
| manufacture, 12 cars were made 
In 1904, the first year in Detroit, 
200 cars were produced. 


In 1906, when the company made 
| its first profits, 700 machines were 
;}made and sold at from $4,000 to 
$5,325. Production hit 10,000 in 
| 1916, 50,000 in 1928 and attained a 





| ROARING TWENTIES—Packard in 1923 un- 
veiled its first eight. The first straight eight 
built in industry on volume basis. 


record of 109,518 in 1937. This was 
approached with last year’s 98,897, 
the second largest output in com- 
pany history, and is scheduled to 
be exceeded this year. 

Packard also has made impor- 
tant contributions to aviation 
and marine engines, especially 








| INTO THE THIRTIES—In 1935, company in- 
troduced first of its 120 and 110 series. 





PACKARD CLIPPER—This model emerged in 


1941, last prewar year. It was continued until 


| 1948 model changeover. 


| 


during World Wars I and II. The 

famous Liberty motor was a 
Packard engine adapted from a 
racing car designed by Col. Jesse 
G. Vincent, vice-president of en- 
| gineering. 
Ralph DePalma set a world speed 
|mark of 149.97 miles an hour in a 
|car powered by this engine. Of the 
| 13,574 Liberty engines turned out 
| by five companies in World War I, 
| Packard produced 6,500—more than 
any other manufacturer in the 
| program. 
| During World War II, Packard 
produced 55,523 Rolls-Royce Merlin 
aircraft engines. Numerous world 
/speed records have been estab- 
| lished on water by boats powered 
| with Packard engines. 

—Mac Gorpon 


'S-W Profit Up 
Despite Sales Dip 


Net income of Stewart-Warner 
|increased last year to $3,154,316, or 
$2.44 a share, against $2,436,634, or 
$1.88 a share, in 1947, James S. 
Knowlson, president and chairman, 
|reported, The gain in profits was 
|}made in the face of a decrease in 
|sales from $76,930,304 in 1947 to 
$72,534,085 last year, he said, add- 
ing that the sales decline was 
largely in the electric division of 
the company. 

Describing the business outlook 
at present as “cloudy but not all 
dark,” Knowlson asserted that 
|Stewart-Warner is adding several 
new products for the aircraft, bus 
and home industries by way of 
further diversifying its business. 








There are profit-making opportunities in 
AUTOMOTIVE NEWS Want Ads, 





then retired to devote himself to 
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Car, Truck Output Estimates Ford Tells New York Economic Club: 
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Brake Strike Cuts Output 
To 128,386 for Week 


(Continued from Page 1) 


man said the Bendix tieup would 
have no early bearing on car 
assembly, 

Meanwhile, truckloads of brake- 
making equipment were removed 
from the struck Bendix plant by 


Pa. Truckers 
Renew Fight 
On Load Limit 


HARRISBURG, Pa.—(UTPS)—A 
new bill to change truck weights in 
Pennsylvania has been introduced 
in the legislature following action 
by the senate highway committee 
to kill a house-approved measure to 
allow heavier weights for trucks. 
The new bill has the support of the 
Pennsylvania Motor Truck Assn. 

Meanwhile, formation of a 
$250,000 “educational league” to 
lay the groundwork for eventual 
truck weight increases in Penn- 
sylvania was announced by 
PMTA, and a farm group adopted 
a resolution favoring an increase 
in weights as the trucking indus- 
try continued its fight. 

The new measure is said to con- 
tain all of the provisions of the 
“dead” bill with the following two 
changes: 

1. Each of the axles of a tandem 
group in the rear end of a tandem 
axle semi-trailer have been limited 
to 18,000 pounds. 

2. The penalty clause has been 
amended to meet what is reported 
to be strong administration opposi- 
tion to permit tolerances up to 10 
Percent on the heavier vehicles. 


Ford and General Motors. Officials 

of both firms said they planned to 

produce brakes in their own plants 

on a temporary basis, if necessary. 
+ * 7 


GRoRGE T. Christopher, presi- 
dent, reported that Packard 
had considered a similar plan but 
discarded is as being “impractical.” 
He said Packard’s shutdown would 
have no effect on the company’s 
plan to introduce its Golden Anni- 
versary models May 7. 

Ford uses Bendix brakes only 
on Lincolns. Cadillac last week 
reportedly had eased GM’s over- 
all brake problem by establishing 
another source of supply. 

With Chrysler reportedly un- 
affected by the Bendix dispute, and 
with GM and Ford in possession of 
their brake equipment from the 

plant, the current brake problem 
appeared to pose a serious threat 
to the independents. Studebaker, 
however, is reportedly not affected. 
* + * 


[Hus FAR in 1949, U.S. plants 
have turned out an estimated 
1,496,053 passenger cars, or about 
255,000 more than the 1,240,566 built 
in the same 1948 period, 

Of the 1949 car total, the Big 
Three has accounted for 83.6 per- 
cent. At the same point in 1948 
they were getting only 79.8 per- 
cent. 

The Big Three’s share of 1948 
production was one that held fairly 
steady all year. However, 1949 pro- 
duction statistics have and con- 
tinue to show a steady trend to- 
ward larger GM, Ford and Chrysler 
portions of total output. 

—Berrnr THOMAS 










portation “private” carriage and 

when is it “common” or “con- 

tract” carriage under the Inter- 
state Commerce Act? 

The opposing factions lined up 
for debate before the entire mem- 
bership of the ICC. 

The argument was held, in a con- 
solidation of proceedings known as 
the Lenoir Chair Co. case and the 
Schenley Distillers Corp. case, at 
the request of for-hire motor car- 
rier and railroad interests who ex- 
pressed dissatisfaction with previ- 
ous decisions rendered by division 
5 of the ICC in each of these cases. 

In these decisions, division 5, con- 
sisting of three of the 11 members 
of the commission, had, in effect, 
ruled that the trucks of private 
business enterprises such as a 
baker, laundry, farmer, etc., oper- 
ated by that private enterprise in- 
cidental to the carrying of its 
primary business activities, is not 
subject to regulation as a “com- 
mon” or “contract” carrier. 

The common and contract car- 
rier interests, however, disagreed 
and urged that the commission 
rule, in effect, that any recovery 
of the cost of such private truck 
transportation (in the pricing of 
a product or service) constitutes 
transportation “for compensa- 
tion.” 

According to the opinions ex- 
pressed by the for-hire carrier at- 
torneys in their argument, a “pri- 
vate carrier” must maintain a uni- 
form selling price for his products 
regardless of whether he effects 
delivery of them to his customers 
or not. If he makes a separate 
or additional charge for delivery, 
either directly or indirectly, he be- 
comes a “for-hire” carrier by rea- 
son of this element of “compensa- 
tion.” 

The NCPMTO urged that the 
“primary business test” which 
division 5 applied in its decisions 
should be the one basic test in 
determining whether a truck op- 
erator is in the transportation 
business as such or is operating 
the motor vehicle as an incident 
to some other knid of business. 












outdistanced its competitors in the 
severe run from Bogota to Cali 
and return. Manizales and Medel- 
lin were intermediate points on 
the race course. Leeb broke in 
front of the field and maintained 
his lead position throughout the 
run. The race was run in four laps 
with an overnight stop at the end 
of each lap. 


May Parley Set 


By Auto Maniacs 


DETROIT.—The Auto Maniacs of 
America will hold a spring confer- 
ence here at the Barlum hotel, May 
21, with an evening banquet, ac- 
cording to Oliver E. Barthel, presi- 
dent. 


FLOOR SPACE REDUCED 50% 
IN PARTS STOREROOM 


Ohio Corporation Installs Rotabins. Cuts 
Labor Requirements in Half. 


Replacing old storage with 
modern equipment made pos- 
sible important savings. Floor 
space was reduced from 1760 to 
900 square feet; shelving height 
was reduced from 12 to 7 feet, 
without loss of storage capacity. 
Aisles were wider and better 
lighted. One man can now do the 
work instead of two. 

Rotabins increase space util- 
ization because ‘every square 
foot of storage has aisle front- 
age when needed. Each tray ro- 
tates easily on ball-thrust bear- 
ings; will not sag or bind when 
fully or unequally loaded. These 
rotary units are flexible and 
may be combined with straight 
shelving as. desired. A wide va- 
riety of tray and drawer ar- 
rangements are available to 
meet specific requirements. 

Rotabins are made in many 
standard sizes to suit a wide 
variety of needs. Trays rotate 
around a heavy tubular steel 
stem secured to a solid circular 
metal. base. Retabins are dur- 


\ Send for illustrated Catalog No. 106-A. 
< > 






































able, portable; require no brac- 
ing or fastening. Standard fin- 
ish is olive green enamel, 
baked on. 

Savings realized from the use 
of Rotabins can quickly pay for 
entire investment. Let F-G-M 
engineers help you plan most 
profitable layout. Write, phone 
or wire your requirements. 
















The FRICK-GALLAGHER MFG. CO. 


SHELVING — PARTS BINS — RACKS COUNTERS 
TABLES — BENCHES 


415 Shubert Building, Philadelphia 2, Pa. 


































Mexico Registers 


239,343 Vehicles 


MEXICO CITY.—Mexico now has 
239,343 automotive vehicles in regu- 
lar operation, according to Lic. 
Carlos Nova, board chairman of the 
Asociacion Mexicana Automovilis- 
tica (Mexican Automobile Assn.). 
He specified these vehicles as fol- 


lows: 


Private automobiles, 112,478; for- 
hire automobiles, 17,074; official au- 
tomobiles, 4,527; buses, 14,790; pri- 
vate trucks, 72,019; for-hire trucks, 
11,221; official service trucks, 2,958, 


and motorcycles, 4,276. 





Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to,ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 


USED CAR MANAGER—Live wire only 
for volume operation, Send complete 
background, in confidence, to Box 3054, 


c/o Automotive News, Detroit 26. 





direct new and used car sales force. 


Financial details will be worked out to 


the satisfaction of accepted applicant. 


State qualifications and present connec- 
tions in first letter. Box 3044, c/o Auto- 


motive News, Detroit 26. 





District Sales Manager 
Missouri-Kansas-Oklahoma 
Area 


Leading truck manufacturer offers excep- 
tional opportunity for experienced sales 
representative with administrative abili 

who is familiar with this territory. This is 
@ responsible position carrying assured in- 
come plus possibilities for large earnings. 
Write full details your record and experi- 
ence. All correspondence sirietty — 
dential. Address Director of Sales, Box 
3051, c/o Automotive News, Detroit 26. 





SALES MANAGER. Large southeastern 
Ford dealership requires the services of 
a general sales manager with proven 
sales and executive ability plus prewar 
“Big 3°’ experience. Must be a leader 
and organizer of salesmen, Salary plus 
percentage of profits. Please send pho- 
tograph and give qualifications, earnings, 
age, etc., first letter. Box 3039, c/o 
Automotive News, Detroit 26. 


TRUCK BODY 
SALESMEN 


Men to represent us in various territories that 
are now open throughout the United States. 
We operate same as Motor Truck Manufac- 
turers, selling direct to dealers only. District 
men appointed will have opportun’ of be- 
coming Regional Managers. Our Packette 
bodies for flat face cowls, van bodies and 
Stor-Tudor body for the new Ford Parcel De- 
livery have unprecedented dealer and user 
acceptance. 

Excellent future as well as possibility of 
living at home. 

Write, phone or wire 


Oltman-O'Neill Company 


23500 SHERWOOD AVENUE 
CENTERLINE (Suburban Detroit), MICHIGAN 








EXCELLENT OPPORTUNITY for top- 
flight representative experienced in auto- 
motive service operation. Acquaintance 
and following among major factories and 
authorized car dealers beneficial. Posi- 
tion involves management control, cus- 
tomer follow-up and service department 
promotion. Box 3045, c/o Automotive 
News, Detroit 26. 





SEKVICE MANAGER, wim Chrysier prod- 
ucts experience, by long established dealer 
in Southeast Florida city. Box 3021, c/o 
Automotive News, Detroit 26. 





TRUCK EQUIPMENT SALESMEN 
Men wanted to represent us in the sale of 
the new “Deliverette’’ bodies for the Ford F-3 
Parcel Delivery chassis. Territories open 
throughout the United States. Sold throu . 
dealers only. Non-conflicting lines not o 
jectionable. For full information contact 
RECO INDUSTRIES, 


BOX 154, CENTERLINE, MICH. 





COMBINATION SERVICE MANAGER and 
service salesman wanted by G.M. dealer. 
Reasonable distance from Detroit. Sal- 
ary and commission. Box 3038, c/o Au- 
tomotive News, Detroit 26. 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half reguiar 
rates, namely: 7'/, cents per word for one 
insertion or two insertions of the same 
copy at !2'2 cents per word. Cash in 
advance. 











SALES PROMOTION AND TRAINING— 
Lifetime background of civic and profes- 
sional organizations handling campaigns 
and conventions. Excellent speaker. 
Legal education. Head of automotive 
trade association. Knowledge of market- 
ing and employment problems. Location 
not important. Box 3052, c/o Automo- 
tive News, Detroit 26. 


GENERAL 


SALES MANAGER—15 ‘years’ 
as automobile salesman, sales manager 
and general manager, ‘largely Chrysler 
products. Age 43, married, 2 children. 
Thoroughly grounded all phases dealer 
operation. Prefer to locate Mid-Western 
or Western town, 5,000 to 25,000. More 
details and references if requested. Box 
3047, c/o Automotive News, Detroit 26. 

<ananegnenes cate ane Sa ea RE EGNaE EEE SSER GT 


PARTS MANAGER AVAILABLE. 15 yeafs’ 
experience Chrysler products, retail and 
wholesale. Can completely manage profit- 
able volume operation, Employed, best 
references, desire permanent opportunity 
with progressive cor.cern, Remuneration 
commensurate with responsibility. Box 


SALES MANAGER FOR ESTABLISHED 
Pontiac dealership with 700-car potential 
located in large Mid-West city. Must 
have experience and ability to train and 


POSITION WANTED 


Detroit 26. 


ACCOUNTANT, OFFICE MANAGER—10 


years’ experience. Familiar with G.M. 


Corporate dealer accounting procedure, 
daily operating control and financial 
statements. Very reliable. Go anywhere. 
Box 3046, c/o Automotive News, De- 


troit 26. 


3022, c/o Automotive News, Detroit 26. 


OFFICE MANAGER — ACCOUNTANT. 
Would like business managerial work or 


accounting work, 20 years’ experience, 
thoroughly familiar with various systems 
costs and management. Can furnish ex- 
cellent character and business references. 
Write Box 3023, c/o Automotive News, 
Detroit 26. 


MANAGER. Experience con- 
sists of district manager National Fi- 
nance Company and general manager of 
large dealership—‘‘One of Big Three.’’ 
Have thorough knowledge of used car 
values and appraisals, Can furnish best 
of references. Prefer east coast location. 
Age 43. Box 3040, c/o Automotive News, 


experience 


ESTABLISHED DEALERSHIP in down- 





DEALERSHIP WANTED 


TWO YOUNG MEN INTERESTED in the 


future, who have produced $144,000 parts 
sales and $60,000 service sales. Nation- 
wide parts sales connection. Thirty 
years of age, employed at the present in 
a west coast Ford distributorship. Would 
like to buy part interest and take over 
management of Ford deal anywhere in 
the United States. Reference upon re- 
quest. Open for the severest investiga- 
tion. All replies treated with the strict- 
est confidence. Box 3048, c/o Automo- 
tive News, Detroit 26. 





WANTED—CHEVROLET FRANCHISE in 


Florida. I am now a Chevrolet dealer 
and would like to secure Chevrolet fran- 
chise in Florida, contract from 50 to 200. 
Reasonably sure of factory approval, All 
information will be held confidential. Box 
3020, c/o Automotive News, Detroit 26. 


INTERESTED IN PURCHASING ‘Big 


Three’’ dealership. Cash available up to 
$100,000. Can qualify with factory. Write 
in strict confidence to G. B. Boyes, 39 
Webster Hill Bivd., West Hartford 7, 
Conn. 





DEALERSHIP FOR SALE 


NEW MODERN COMMERCIAL BUILD- 


ING centrally located in Youngstown, 
Ohio. 10,000 square feet of floor space 
with showroom. Also separate gas sta- 
tion under excellent lease. 160-foot 
frontage on main highway. Total price, 
$95,000. Box 3049, c/o Automotive 
News, Detroit 26. 


FOR SALE—New car direct dealership in 


Southeast Texas city of 35,000. One of 
‘‘Big Three.’’ All improvements, parts 
and equipment. Low lease on corner on 
Main Street. 1948 profit, $30,000. Will 
sell for $40,000. If interested, must 
qualify with factory. Box 3050, c/o 
Automotive News, Detroit 26. 





BUICK - CHEVROLET - OLDSMOBILE 


AGENCY, including real estate, stock and 
equipment, located within 250 miles of 
in the midwest, which sold 179 
cars in 1948, After 25 years successful 
operation, ill health is forcing me to sell, 
This deal is fairly priced and it will take 
$75,000 cash to handle it. Buyer must 
have factory approval. Box 3009, ¢/o 
Automotive News, Detroit 26. 


LEADING INDEPENDENT AUTOMO- 


BILE LINE in San Francisco, old estab- 
lished location; sales volume last year 
over four million dollars with new profit 
of $341,000. Real opportunity to take 
over large, going business at actual in- 
ventory for parts, furniture and equip- 
ment. Box 3041, c/o Automotive News, 
Detroit 26. 





DEALERSHIP FOR SALE, now handling 


Hudson; town of approximately 10,000 
population, in heart of the Central Texas 
blackland cotton empire. Will sell at 
inventory figure. Reason for selling, 
must change climate. J. C, Long Motor 
_ Company, Taylor, Texas. 


DEALERSHIP FOR SALE. ‘Three lines of 


‘Big Three,’’ most desirable in the trade. 
New building. Selling for inventory. If 
you mean business and are looking for 
the best dollar value in a dealership, 
answer this ad at once. Box 3042, c/o 


_ Automotive News, Detroit 26. 
MONEY-MAKER IN SOUTHERN CALI- 





FORNIA. Illness forces me to sell new 
car agency (now handling Nash) at once. 
Established 18 years in best location in 
Southern California. Excellent lease sit- 
uation. $85,000 will handle. Should make 
$50,000 this year. Box 3043, c/o Auto- 
motive News, Detroit 26. 





WILL SELL ONE of my big three agen- 


cies. New building, new equipment, 
signs, no obsolete parts and five-room 
house for $45,000 cash. Located less 
than seventy miles south of Atlanta, Ga, 
Box 3053, c/o Automotive News, De- 
troit 26. 
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DEALERSHIP FOR SALE 


DEALERSHIP AVAILABLE (NASH) in 


large Massachusetts city; only dealer in 
city with population 250,000. Excellent 
location, no building to buy, present lease 
runs another 3 years, very latest equip- 
ment. Will sell whole or in part. Appli- 
cant must be acceptable to factory. This 
is an opportunity for the right person to 
walk in and take over a going business 
with a minimum investment, Address re- 
plies to Box 3028, c/o Automotive News, 
Detroit 26. 


AUTO AGENCY, new handling Hudson, 


established Philadelphia, Pa., richest sub- 
urban district. Modern leased building, 
with finest service equipment. This busi- 
ness is up and going but owner has other 
interests that require his attention. Will 
take approximately $40,000 capital. No 
triflers, principals only. Box 3024, c/o 
Automotive News, Detroit 26. 


WELL ESTABLISHED NEW CAR DEAL- 


ERSHIP, now handling Nash, in north- 
west Iowa town, population 30,000. One 
hundred car contract, Will sell or lease 
finest sales and service building in town. 
Can sell with or without used car stock. 
Box = c/o Automotive News, De- 
troit . 


town Akron, Ohio. Now handling inde- 
pendent make cars, trucks and farm 
equipment. $35,000 will handle deal if 
interested party can qualify with factory. 
Attractive lease and no excessive new or 
used cars in inventory. Box 3016, ¢/o 
Automotive News, Detroit 26. 


ONE OF “BIG THREE.” 150-car deal. 


Grossed over $233,000 last year. Modern 
bidg. and best equipment. Central loca- 
tion 50 miles from Boston. $49,000 will 
buy building, equipment and parts inven- 
tory. Box 3030, c/o Automotive News, 
Detroit 26. 


WELL ESTABLISHED 300-car dealership. 


now handling one of Big Three in subur- 
ban area of large Eastern city. Right 
party would not need all cash. Prefer 
to retain part interest. Box 3031, c/o 
Automotive News. Detroit 26. 


A FINE PENNSYLVANIA DEALERSHIP, 


now handling Studebaker cars and trucks. 
Modern building can be purchased or 
leased. Attractive price due to other 
interests. Wirte Box 3018, c/o Automo- 
tive News, Detroit 26. 


DEALER BUILDINGS FOR SALE _ 
ON DETROIT’S FAST-GROWING EAST- 


SIDE. A modern dealership building and 
land. 240 feet of frontage, 100 feet deep. 
Constructed in 1945. Building offers 
9,000 square feet for service, ‘modern 
offices and showroom. Paved used car 
operation provides 12,000 square feet of 
space. Box 3017, c/o Automotive News, 
Detroit 26. 


BUSINESS FOR SALE 


GOODYEAR STORE, WESTINGHOUSE 


car and home supply for sale in good 
county seat town supported by farming 
and oil industry. Business well located 
in good building with attractive lease 
available. Will sell below invoice to move 
quickly. Located in Ballinger, Texas. Box 
3033, c/o Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


MONEY-MAKING BUSINESS in a growing 


Texas community supported by oil and 
agriculture. Leading automobiles, tires 
and electric appliances. Business well 
located in large building. Inventory less 
5% for any obsolete merchandise. Ad- 
dress inquiry to Box 3035, c/o Automo- 
tive News, Detroit 26. 


NEW CARS WANTED 


1949 MODELS WANTED. Mercurys, Chev- 


rolets, Fords, Oldsmobiles, Buicks, Plym- 


ouths, Pontiacs. Single or truck loads 


bought at a price. Immediate cash avail- 
able. We are acquainted with factory 
details, All transactions confidential. 
Spaniol Car Company, 301 N. Walker, 
Oklahoma City, Okla. Phone 3-5068. 


BRAND NEW ONLY. We will buy a limited 


number of new General Motors, Ford and 
Chrysler products; trucks, pickups and 
cars. All transactions strictly confiden- 
tial. Powell Motor Co., Box 163, Grant, 
Nebraska. 


PONTIACS from franchised dealers at $250 


above invoice cost. No infringement. We 
transport. Mohrman Pontiac Company, 
Del Rapids, So. Dak. 








USED OARS FOR SALE 


AUTO AUCTION 


(Dealers Only) 


TWO BIG SALES 


EACH WEEK 
TUESDAY AND THURSDAY 








USED CARS FOR SALE 





Indianapolis 
DEALER AUTO AUCTION 


In the Heart of Auto Row 
1129 N. MERIDIAN ST. 


Every Wednesday — 12:30 
Indianapolis’ Oldest 
Auto Auction 


“A Sale Run by Business Men in o 
Business Way” 


DUTCH STUART, Auctioneer 
Charlie Stuart Auto Auction 


1129 N. Meridian St. 
INDIANAPOLIS, IND 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North ef Lancaster, Pa. 
MANHEIM AUTO SALES 


& AUCTION, INC. 
Phone 202-W4 


| 
| 








Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 AM. 


D. Gilbert 


Automobile Auctioneers 
6600 N. Broad St. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 
* 


Tel. Livingstone 8-3000 








DOC GREINER'S 


BIG AUCTION arr Weeeeay 


At the Ohto-hateh 
One Mile North o 


A Clean Sale—Conducted for Clean Dealers 
Auction Phone on Thursday, Ki 2675 
Business Phone, Adams 639. 
* 


80 Cars on hand for Wholesale at All Times 


Flying Dutchman, Inc. 


Madison ‘ | Sts. TOLEDO, OHIO 











AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Y_ Mile East of lilinois State Line 


EVERY FRIDAY. . 
175-Car Average 
Year's Percentage Sold Above 63% 


Dealers Buy - - - Dealers Sell 


GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 





Sales Start at 12:30 
. 

NEW CAR DEALERS 
Consign Their Cars to Us for the 
Thursday Sale 
* 


USED CAR DEALERS 
Consign Their Cars to Us for the 
Tuesday Sale 
All Buyers Welcome 


CHICAGO AUTOMOTIVE AUCTION, INC. 
7843 EXCHANGE Ae. Pes CHICAGO, ILL. 


oa Bie.  Monaeer 
igan, Auctioneer 





Dyer Auto Auction 
Phone 4111-4051 
Res.: Lansing, -, 7 and 








KEN SCHAEFER'S 

The Only Indiana 
AUTO AUCTION 
ration seco 1943 
URSDAY 


Dealers Meet at the Cross-Rooads of America 
NOAA INDIANA 


In Continuous O 
EVE 


at a a en 











USED CARS FOR SALE 





AUTO AUCTION 


DEALERS ONLY 


Sale Starts at 12 Noon (C.S.T.) 


EVERY THURSDAY 
* 


Weekly Prices Mailed on Request 


MANEY MOTOR CO. 


MURFREESBORO, TENN. 








WHEELING, ILL. 


25 Miles North of Chicago on Route 45. 
Milwaukee Ave... . Phone Wheeling 348 


DEALERS AUTO AUCTION 
Every Friday .. . 12 Noon 
500-Car Parking Area 
Troy D. Lee, Prop. John Corrigan, Auctioneer 








CLEVELAND, OHIO 


DEALERS’ AUTO AUCTION 
AUTO PALACE—3167 W. 117th St. 

2 Blocks North of Lorain Ave. 
Auction Every Friday . . . Rain or Shine 
Bring your cars any time. Stored in 
heated garage. Wholesale every 
day. Auction starts at 12 Noon. 
Heated and Lighted Salesroom 
Doc Miller, Ray Au:tin Charlie McCarty 
Auctioneers Promoter 
McDERMOTT-SCHUELE MOTORS 
Phone Winton 3105-3106 
Downtown Office: 

1515 Chester—SUperior 1269 












AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY .. . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








BUSES WANTED 


USED SCHOOL BUSES. Need one of each, 
36-48-54-60 passenger; prefer late mod- 
els; will buy new ones if priced right. 
Full information first letter; cash wait- 
ing. Box 3037, c/o Automotive News, 
Detroit 26. 


BUSES FOR SALE 


FOR SALE. 1044 International K-7, 29- 
passenger bus with leather headrest seats, 
full length seat in rear, Tires and me- 
chanical condition A-1. If interested, 
write or phone Rope Truck Sales, Inc., 
750 Bellefontaine Avenue, Lima, Ohio. 
Phone 4-8241. 


2 NEW CHEVROLET, 48-passenger school 
buses. Hicks or Superior body. Below 
dealer cost. 5 good used buses, 48 and 
60 passenger. 1939-1946 models. Very 
reasonable. Park Chevrolet Company, 
Ebensburg, Pa.; Phone 233. 





NEW 1949 DODGE 48-passenger school bus, 
model FS-192. Carpenter body, Ohio 
state approved, dealer’s cost price. Mar- 
ket Motor Company, 3939 Market Street, 
Youngstown 5, Ohio. 


BRAND NEW, 1949 Dodge RS-229 school 
bus chassis, code 183, net cost. Sheraw 
Motor Company, 720-30 Green Avenue 
Altoona, Pa. 


TRUCKS WANTED — 


WANTED TO BUY—An automobile trans- 
port with or without tractor. Must be 
in excellent shape and a bargain. We 
want this to haul new Packard auto- 
mobiles, Contact Earnhardt Motors, 
Harlingen, Texas, 


TRUCKS FOR SALE 


USED CONVOY, hauls any late model car, 
only couple years old. Has 825.20 tires. 
1940 Chevrolet 2-speed axle with Hi-Tork 
motor. Both units in excellent condition. 
A steal at $1,995. Schreibers Garage, 
Salunga, Pennsylvania. Phone Landis- 
ville 2711, 














Trucks 


Wholesale 


‘48s and ‘49s 


LARGE SELECTIONS 
/>, 344 and |-Ton Pickups 
Also |!/> to 3-Ton Models 


ROOSEVELT MOTORS, Inc. 


4156 W. Roosevelt Road 
CHICAGO, ILLINOIS 
Established 25 Years 


Wire or Phone Sacremento 2-7850 
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TRUCKS FOR SALE PARTS FOR SALE 


NEW AND USED TRUCKS—AlIl makes 
and models, % to 10 ton. New 1949 


PARTS FOR SALE 
























Dodge %-ton pickups. New 1948 Fords, W E S E L L 
all ee aa F-1 to F-8. New a> G E N U N E 

White 18 with 120 motor; 9.00x 

tires, L.W.B. 1948 Federal, 35M2 trac- F oO R D P A R T Ss 

tor, fully equipped, 2-speed axle, 5-speed . * ° 

transmission, air brakes, 10.00x20 tires, Shipped anywhere at attractive dis- 

—— sce san on bn counts on quantity purchases. Call, 

dem (dea lem), .P., Cummins . . 

Diesel a“. 230-inch wheelbase, 17-ft. an or wire us for many hard-to- And Give 
flatbed. e carry a complete line of ef items. " 
trucks and trailers. Write or call Bill ‘ : ACTION SERVICE 
Fishel, Vandeventer Auto Sales, 717 So. | Prompt, courteous and efficient service. 

Vandeventer, St. Louis, Mo. Phone: FOR THOSE HARD-TO-GET 
Franklin 1750. PALMA MOTOR SALES AND SERVICE PARTS _— 
WHOLESALE PARTS yn 5,500 CORPORATION 

miles, 1948 Chevrolet model 42, for- : : 

ward-control with Montpelier Urban de- 1355 Castleton Avenue Write - Wire - Phone 
livery body, sit-drive type, 6 ft. wide, i R. SMITH, Ports Manager 
nearly 6 ft. high, 10 ft. long loading Staten felend 10, New York City 9 
space, complete with parts bins, regularly Gibraltar 2-6100 


carrying representative stock of parts 


oe See ee me Cae ROLLINS MOTORS 


Perfect unit this type work at big dis-| MODEL T & A genuine Ford parts. Com- 














count from net prices. Gray and White| plete stock, immediate delivery. DePerty’s W W 
Chevrolet, Hillsdale, Mich, Ford Parts. 161 North Fifth Street, NE PORT NE S, 
B BRAND NEW FORD Fa, % -ton parcel Newark, New Jersey. INC. 
delivery chassis wit yertown M oe 900 . 
merchandiser body, complete with insu- 2 Huntington Ave. 
lated top, all body lights; excellent for M A R CS O L | S NEWPORT NEWS, VA. 
bakers, laundries, food products, depart- 
ment stores. List price $2,636, our price Phone 6-1378 
166. te, re or phone. eath 
Doser Co., Ford dealer, 318 West 5th AUTO SALES 
St., Charlotte, N. C. Phone 3-6658. WHOLESALE PONTIAC PARTS, large 
® name of hard-to-get parts, body and 
i ender parts for all models. Fast serv- 
For Sale at Factor Cost CHRYSLER - PLYMOUTH ice, liberal discount. Walter H. Schultz 
y * Pontiac, 16-20 Passaic St., Trenton 8, 
1 new 1948 Reo C21T, 2%%-ton tractor, One of the Largest Chrysler Parts es 














130” W.B., equipped with 90-gallon Dealers in the Midwest _TRUCK EQUIPMENT FOR SALE 
saddle tank, 2-speed rear end, 5- e ~Z Bg nd — te at — “+ Fao 
2.08 . stake es for Ford trucks. 4—7 foot; 
speed transmission, 9:00x20 tires. oc 6—9 foot; 2—14 foot; 1—8 foot; 13—12 
ALSO WE CARRY A LARGE ST OF sont. Attractive discounts on genuine 
‘ord parts. G. M. Stull Company, 9th 
1 new 1948 Reo C19B 1'-ton cab and FENDERS, GRILLES, DOORS, PANELS and Sproul Sts., Chester, Pa, 
chassis, 150” W.B., equipped with 2- Genuine Mopar : 
speed rear end, heater, fire extin- = aaa “aaa ae 
isher, 8:25x20 tires CRANKSHAFT GRINDER — REDUCED. 
guisher, &: - Send Us Your Order Van Norman 111, 4 years old, Perfect 
Wire or Write operating condition. 24'’ x 84’’, 220-440 
We Ship Anywhere V-60 cycle 2-phase motor. Included: 
Curran Motor Company e one waeste, wheel waneeee otnes and 
stand, wheel centers, chucks, Arnold 
102-108 E. MAIN ST. NEWARK, OHIO 11310 JOS. CAMPAU gauge, steady rest. Now $8,500 f.0.b. 
Philadelphia. Call or wire Harry Ma- 
Phone 2213 DETROIT 12 loney or Ralph Doherty, Service Supply 
Phone: Corporation, 20th and Erie, Philadelphia 
BARTS WANTED © WANTED TWinbrook 2-7500 32, Pa. Phone BA 9-1950. 








oO ————————— —————————— BARGAIN—Two nearly new Walker 4-post 
ATTENTION FORD DEALERS: Take this floor model electric lifts, List price $695, 
opportunity to exchange your obsolete or will sell at $395 each. F. A. Jones, Inc., 





over-stocked genuine Ford parts for cash ‘ 
(1925 to 1949). Mail lst including best en ee eee 
discounts to: DePerty’s Ford Parts, 161 O | D S M O B | [ E ANTIQUE CARS FOR SALE 
North Fifth Street, Newark, J A 
ewark, New Jersey FOR SALE, 1912 Model T Ford Touring, 


NEW OR USED HOOD for 1941 Plymouth. PARTS AT WHOLESALE excellent condition. Zepp Nash Sales, 


Write or wire McCredy Motor Sales, Westminster, Maryland. 
Sherburne, New York. . The Largest Oldsmobile Parts 











Depot in the United States _MISCELLANEOUS 
PARTS FOR SALE INCLUDING. SS eA, a | ATTENTION, CHRYSLER DEALERS! 
FOR SALE: CARTER carburetor parts | Immediate delivery approved combination 
fit '42 Willys and Ford jeep — _ HARD- To- GET PARTS parts control desks. Hold 6,500 inven- 
5398S. These parts consist of complete HYDRAMATIC PARTS AND SERVICE tory control cards (5”x8”) or 13,000 price 
repair units, less floats, castings and CENTER — a —_ rr a ee 

ets. 300 unds i ka . . ncludes four adapters for ng 

= Setaas Bx rw > y ones | sa Your Order or Wire Us — | cards. Rear cards.easily reached while 
HIPMENTS MADE PROMPTLY | seated. Convenient shelves. Hardwood 


condition. Submit an offer. Shumaker | 





Auto Parts, Jasper, Alabama. and plywood construction. Olive green 
KAISER BROTHERS Snich. Dimensions: length--00"; S10 





Prospect 2331 Detroit. THE SPERBER MFG. COM- 


———————————— 
| 
. PANY, 1815 Trombly Avenue, Detroit 11, 
BUICK PAR I S 1540 S. Fiqueroe St. Los Angeles 15/ arich. ' Phone, MAdison 4290. 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS" F Oo R D 


















Tow Bar Sales Company 


Direct Factory Distributors 
100 So. CLINTON ST. pa ee 





Wholesalers: We Are Quantity GENUINE PARTS DE 2-0700 - AN 3-8888 - DO 3- 

Shippers...Same Day Service Buy a Little or a Lot of Scarce Items auaine wane oinae 

On Mail Orders and Inquiries. at Attractive Trade Discounts— grinding and metalizing. —— > 
Prompt Service Hughes Motor Co., Inc., 300 Commerce 


All Shipments on C.O.D. Basis St., Lynchburg, Virginia. 











—Authorized Ford Parts Distributors— bibs sins 
BUILDING—-REMODELING? Free Folder! 
ROBERTSON BUICK Co. BOULEVARD MOTOR CORP. Auto Building Layout and Design Serv- 
hans i OF THE ~~ ee 2392 Boulevard ice, Box 71, Detroit 20. 
a Phone s' JERSEY CITY 4, N. J. 
CHICAGO §, ILL. Delaware 3-3400 


AIRCRAFT AUCTION SALE | 


Starting May 7—1:30 P.M. 


Thereafter 
First Saturday of Each Month . . . June, 
July, August, September, October, 
November 
AT 


Ross Airport and Flying Field 
(2 Miles East of City Limits) 


MONTPELIER, OHIO 


We sold many planes in 1948. 
Our last sale being in Novem- 
ber, 1948. We expect renewed 
interest in 1949. 























AUTO AUCTION EVERY TUESDAY 


IN THE HEART OF THE NATION - - - FORT WAYNE, IND. 


11:30 A Bring your cors or send them Monday, Monday Nite 
el¥Be or Tuesday A.M. Our guarantee: You must be satisfied. 


Call us for Hotel Reservations: 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 
(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 


324 W. MAIN ST. FORT WAYNE, IND. 


HORSEHEADS., N. Y. DANVILLE, PA. 
ERY FRIDAY EVERY WEDNESDAY 


THESE TWO AUTO AUCTIONS LEAD THE WAY 


$20 is the charge for entering 
sale. Not responsible for any- 
thing to anybody. Caution is 
the watchword. Bring titles. 











We are headquarters for auc- 
tion sales. We sell autos and 


















| 










6116 N. WESTERN AVE., CHICAGO 


We have a good stock of FENDERS, DOORS, BUMPERS, HEADLAMPS, 
RADIATOR CORES for 1935 to 1939 MODELS. 1941 PLYMOUTH FRAMES. 
1946-7-8 Chrysler frames, 1942 Chrysler hood panels. 


1312-16 LOCUST STREET DES MOINES, IOWA 





New Subscription Order 


um eat =m 





FOR QUICK ACTION! trucks every Monday of every SG) AION: a i.c ne ect ncceguacnenscevaabesdacaekieneas Same Mes. csvenwe 

YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE week in our modern, new sales DOO cituas csetewe sake keneenanabes ee eEceoenrra DIOR» 6 bin. din Kahan web 
AT BOM: AUCTIONS pavilion. | TRADE CONNECTION: ! 
- + + GEALERS CONEY - - - MONTPELIER | Car Dealer [] Truck Dealer [] Manufacturer [] 
Horseheads, N. Y., is located adjacent to Danville, Pa., is 75 miles North | b oO Fi iat s tier 1 j 
Elmira, N. Y., on three railroads and airlines. of Harrisburg, Pa. AUTO AUCTION | Jobber [] Insurance inancia upptier i 
FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT ALL TIMES 1 | 

Inside Sales Pavilions with Modern Restaurants Woodruff and Drake, | Oca cua dade eatcak chek peas Uden On iterate 

RONALD D. WEST, Owner 5.2.49 | 

TEX RICKARD, Auctioneer Co-Partners L oe 



















ATTENTION | 
WHOLESALE BUYERS 


We Have Complete Line 
LATE MODELS 


PLYMOUTHS FORDS 
CHEVROLETS 


(No Taxicabs) 
Tudor, Fordor, Club Coupes 


Priced for Quick Sale 


All Cars Cleaned, Ready to Run 

















Also Many Other Makes and Models Taken in Trade by 


"Z" FRANK, INC. 


CHICAGO'S LARGEST NEW-CAR DEALER 
Write or Wire 


Z. FRANK, INC. 


















PHONE HOL. 5-2000 















PARTS 
FOR CHRYSLER CORPORATION CARS 










All Above Available 50% Discount From List 







Many other items available from our inventory 
of more than $200,000 factory Mo-PAR parts. 


MANBECK MOTOR SALES CO. 


Chrysler-Plymouth Parts Wholesaler 

















CORRY AUTO AUCTION 








EVERY SATURDAY - - - 12 NOON D.S.T. 
Recognized from Coast to Coast 
Send for Weekly Prices . . . No Charge 






Our Listed Sales Are Never Padded 


Oldest Dealers’ Auto Auction in 
Western Pennsylvania 


Sponsored by 


AIKENS MOTOR SALES, INC. 
Corry, Pennsylvania 
Route 6 (30 miles Southeast of Erie, Pa.) 


CORRY AUTO AUCTION 















Send Automotive News to Address Below 
for One Year $8 IJ or Two Years $14 



















Je * na AUSTIN A 


A PROFITABLE*NAME TO TEAM UP WITH! 


What are the facts back of the headline? ... 


1. Americans are buying more English Austins 
than all other imported cars combined. The 
Austin is in the U.S. A. to stay. 

2. Austin dealers now are established from 
coast to coast. There is a two million dollar 
stock of replacement parts in this country, and 
all facilities required for expert service. 


3. The Austin isa superbly engineered, family- 
size motor car, Continental in smartness, deliv- 


ith! 
ore profitable to team up W 
m 


NNOUNCES 
— REDUCTIONS 


r Austin 


now even 


ering up to 35 miles per gallon, and packing 
into its 2,250 pounds more solid, provable car 
value per dollar than anything on the road. 


4. Austin dealers are supported by a broad 
program of national and local advertising. 


PROSPECTIVE DEALERS: —Austin fran- 
chises are still available in important car-buy- 
ing areas. 

There is room in the Austin plan for 100 new 
Austin dealers in the United States. And there 
may be a franchise available in your territory. 

If you seek a profitable new car business — 
if you have had automotive selling experience 
—then this is an unusual opportunity for you. 

Write or wire us, and our representative will 


SWEEPING PRIC 


more sales fo 
200! This means iscoun 
en yp = profits — for dealer dis 
dealers — 


been substantially increased. 


ts have call on you to discuss your application. 


THE AUSTIN MOTOR COMPANY, LTD. (enctano) | 


FRANCHISE DIVISION 
250 West 57th Street, New York 19, N. Y. 








